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LIFE INSURANCE WEEK ADVERTISING 
TO RUN in 650 NEWSPAPERS 


“ 


With an owl as the symbol and se 
Wise” as the slogan, advertising material 
of the most effective type has been pre- 
Life Insurance Week. The 
committee in charge is headed by S. T. 
Whatley, vice-president Aetna Life. May 
11 to 16 is the date of the week 
committee has been meeting 


pared for 


this 
year and the 
frequently since December. 

Four newspaper display advertisements 
will appear in impressive size in some 
650 newspapers throughout the country. 
raphs will make an em- 


Striking photog 


phatic and appeal to millions of 
text of the 


should make 


direct 
readers, and the advertise- 
ments, brief but convincing, 
freshly appreciative of the 


Young 


prominent 


the public 
ereat influence of life insurance. 
& Rubicam, one of the most 


advertising agencies in the country, has 


prepared these advertisements with the 
cooperation of the executive committee. 

Special emphasis is laid on the value of 
life insurance to people of moderate in- 
come. All the material used brings the 
agent directly into the picture. 

The official poster for the week, thou- 
sands of which will be exhibited through- 
ut the country, is illustrated in this ar- 
tice. The owl with its “Be Wise” slogan 
appears on all material for the week, the 
newspaper advertising, the letterheads, 
and seven times on the cover of the 
booklet, “Seven Wise Men.” Last vear’s 
slogan, “The sooner you plan your future 
the better your future will be,” was 
found so effective that it is being stressed 
again this year. 

Text of Newspaper Ads 
visually 


The four newspaper ads are 


striking. Photographs take up much of 
the space. One is of a little curly-headed 
cirl, the caption being “Born Lucky.” 
The text points out that she is born 


lucky because her father doesn’t believe 
=r ll nice 

luck. He has made provision for moth- 
er and daughter if anything happens to 


him. Another ad headed “—and they 
couldn’t put Humpty Dumpty together 
again,” shows a widow and daughter 


whose world, which crashed about them 
when the father died, has at least been 
partly put together again by life insur- 
ance which assures them economic se- 
curity 


Suggests Welcome for Agent 


most unusual of the ads 
is that dealing with the agent. “Sure. 

come on in!” is the caption under a pic 
ture of a man in an open door. The text 
Says in part, “Right now, doors all over 
America are being opened—opened so 
that peace of mind and security may en- 
ter. For millions of Americans * * 

have found that their life insurance rep- 


One of the 


* 


mative is more than a salesman 

that he is a man with a friendly, sym- 
pathetic understanding of their personal 
Problems, their. worries, their responsi- 
bilities * Within the next few days 
this man will call on you. Welcome him 
with a smile and say, ‘Sure—come on 
inf” The fourth ad, “How to Win Both 


Ways,’ includes pictures and messages 
irom the booklet “Seven Wise Men.” 
All these ads have below them an ob- 





Official Poster for Life Insurance Week 


long with the owl and the Jarge 
“This is Life Insurance “Week.” 

The committee expects to mail prints 
of these ads in actual size to agencies 
and branches of contributing companies 
before the end of March. 

The booklet, “Seven Wise Men” which 
is announced in all the newspaper ads, is 
larger in number of pages and dimen- 
sions than the booklet put out in pre- 
vious years. It is printed in two colors, 
black and green, and is illustrated with 
seven dramatic photographs. Free sup- 
plies will be available to agents of com- 


type, 


panies supporting the Life Insurance 


Week movement. 
Story of Seven Wise Men 


The seven wise men include a young 
man just married, a new father, the par- 
ent of a lad just off to college, a husband 
building a house, a new partner in a busi- 
ness, the husband of a woman who is 
now a young widow, and a retired vet- 
eran on a steamship voyage. All are us- 
ing or have used life insurance wisely to 
add to the richness of their lives. 

Some phrases from the booklet are: 


Background of Young & Rubicam 


advertising 
handling the Insurance 
second con- 


Young & 


which is 


Rubicam, the 
agency 
Week 
secutive year, 
of the 
much in the 


advertising for the 
is one of the large agencies 
country. A few wecks ago it was 


very advertising limelight 


because of a medal award given it for 


Travelers Insurance 
Co. ad, “Thoughts at Thirty-Nine,” ad- 
judged the advertisement published dur- 
ng 1935 most distinguished for excellence 
Young & Rubicam also won 
a number of honorable mentions. 

Many large 
handled by the 
surance accounts as it is considered un- 
wise to have clients that are in competi- 
tion. Among the clients are General 
Foods, which consists of inany famous 
food products, Agfa Ansco, .Borden_Co., 
Arrow Shirts, Fels’ Naphtha Soap, 


production of the 


of its copy. 
industrial accounts are 


agency but no other in 


Frankfort Distilleries, Gulf Gasoline, 
Jack Frost Sugar, and Packard Motors. 
Put on Big Radio Stars 
Radio stars whose programs are put 
on by the Young & Rubicam organiza- 
tion are Jack Benny, Helen Hayes, Phil 
Baker, Lawrence Tibbet and Fred Allen. 
The organization was started in 1923 and 
occupies several floors of the building at 
285 Madison Avenue in New York, also 

has branches in other cities. 

Most of the committee meetings of the 
Life Agency Officers Life Insurance 
Week have been in New York, that be- 
ing a centrally located city for a major- 
ity of the members. Executives of the 
advertising organization would be called 
in consultation by the committee and 
plans worked out. In one of the Young 
& Rubicam New York offices is a thick 
bound volume sometimes consulted dur- 
ing meeting and which is a scrap-book 
showing the results of last year’s cam- 
paign. 


“If you are a person of modest means, 
you probably realize by this time that 
you will never amass a fortune, except 
perhaps by some rare stroke of luck. The 
following pages—no thoughtful man will 
flip them over idly—give the answer... 
This phrase,—planned life insurance—is 
important. Especially if you are tempted 
to say, ‘But I already own a life insur- 
ance policy’.” 





Big Publicity Campaign 


An extensive publicity campaign to im- 
press the public with the bigness of the 
institution of life insurance, its many ad- 
vantages and benefits and its unique 
method of providing future financial se- 
curity is already in operation. This pub- 
licity schedule will gather momentum as 
the wecks go by, and will culminate in an 
intensive editorial and news effort in the 
press coordinated with other campaign 
activities during Life Insurance Weck. 


Chairman Whatley reports that finan- 
cial contributions to Life Insurance 
Week have exceeded the 1935 total, and 
it is expected that there will be a num- 
ber of additions to the list of newspapers 
that carried the 1935 advertisements. His 
impression is that life companies, certain 
of the value of this national one-week 
movement because of its previous suc- 
cesses, are more than ever enthusiastic 
about this year’s campaign. 


Executive Committee 


The executive committee of Life Insur- 
ance Week is as follows: S. T. Whatley, 
Aetna Life, chairman; H. H. Armstrong, 
Travelers: O. J. Arnold, Northwestern 
National; Frank L. Jones, Equitable So- 
ciety; L. Seton Lindsay, New York Life; 
M. A. Linton, Provident Mutual; Henry 
E. North, Metropolitan; George K. Sar- 
gent, Mutual Life; T. M. Simmons, Pan- 
American; Henry B. Sutphen, Pruden- 
tial; John Marshall Holcombe, Jr., Life 
Insurance Sales Research Bureau, Secre- 
tary. 

Associated with the executive commit- 
tee is a sub-committee of insurance com- 
pany advertising executives. This com- 
mittee consists of: C. V. Pickering, 
Aetna Life, chairman; Karl Ljung, Jr., 
Jefferson Standard; D. Bobb Slattery, 
Penn Mutual; Stephen A. Swisher, Jr., 
Equitable of Iowa; Cyrus T. Steven, 
Phoenix Mutual; Earl R. Trangmar, 
Metropolitan; Nelson A. White, Provi- 
dent Mutual. 


Chairman Whatley’s Career 


S. T. Whatley, who heads the com- 
mittee this year, has been vice-president 
in charge of agency operations at the 
home office since March of 1933. Born 
in Alabama and educated at the Univer- 
sity of Alabama he became an agent of 
the Massachusetts Mutual two years af- 
ter his graduation. In 1911 he was made 
assistant manager for the Reliance Life 
in Alabama, then manager at Seattle, 
Wash. He was manager at Pittsburgh 
from 1913 to 1923. In that year he was 
appointed Chicago general agent for the 
Aetna Life. 

Mr. Whatley was elected president of 
the National Association of Life Under- 
writers in 1929, and was previously presi- 
dent of the Chicago and Pittsburgh local 
associations. 
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The fiftieth anniversary dinner of the 
Life Underwriters Association of New 
York at the Waldorf-Astoria last week 
will go down into insurance dinner his- 
ribbon event. It was a 


tory as a blue 


tremendous social success, with an un- 


usually large outpouring of officers of 


companies, wives of insurance men, 


women agents and representatives of 
general agency offices while the rank 
and file of agents took in nearly every 
important producer in Greater New 
York. Boston, Hartford, Springfield, 
Mass., and up-state places were also rep- 
resented. 

The presence of Herbert Hoover was 
in part responsible for the 1,600 attend- 
ance and also brought a large crowd of 
reporters and camera men. His talk was 
seven minutes long. It was a very fine 
effort and has since been repeated by a 
number of general agents who read 
it before their agency meetings. Mr. 
Hoover wrote his own talk and gave it 
considerable attention. 

The former President was first ap- 
proached by the Life Underwriters As- 
sociation of the City of New York when 
Julian S. Myrick, Mutual Life, and Clif- 
ford L. McMillen, Northwestern Mutual, 
went to see him at the Waldorf-Astoria 
upon a previous visit of Mr. Hoover to 
New York. At that time he said he 
would take the invitation under consider- 
ation. Later, he wrote accepting it. 

At the dinner Glenn B. Dorr, president 
of the association, sat on one side of Mr. 
Hoover, and on the other side was Presi- 
dent Keppel of the Carnegie Corporation. 
He conversed on many subjects with both 
of them, but all political-personality top- 
ics were taboo. 

Mr. Hoover enjoyed the dinner, but 
looked bored when he was autographing 
menu cards. He kept on writing his sig- 
Attorney Says General Agents 
Not Subject to 4% State Tax 

The Life f 


Greater New 


Managers Association of 
York this week sent 
to its members an opinion of its attor- 


out 


neys in reference to Article 16-A of the 
New York State Tax Law placing a 4% 
tax on unincorporated business. A let- 
ter Plaut & 
Schweizer, attorneys, included this para- 


from Messrs. Jarnett, 


gtaph: 

“It would seem to us that all of the 
members of your association would be 
safe in taking the position that they are 
not required to make any report or pay 
any tax under the act in question, since 
the essence of the ruling appears to be 
that general agents of life insurance 
companies are employes and are not con- 
ducting any business for themselves.” 

Harry Gardiner, president of the Life 
Managers Association, sent out the opin- 
ion in answer to many inquiries. 


ARKANSAS CONGRESS TODAY 


The second annual sales congress of 
the Little Rock Life Underwriters As- 
sociation and the Arkansas State Un- 


derwriters Association is being held to- 
day at the Hotel Marion under the chair- 
manship of Foster A. Vineyard, Aetna 
Life. Speakers include O. Sam Cum- 
mings, Texas manager for the Kansas 
City Life; E. Allen Gillespie, associate 
general agent for the Massachusetts Mu- 
tual at Shreveport, La.; Philip O. Works, 
Penn Mutual general agent, St. Louis; 
Paul Speicher, R. & R. Service, and also 
Lester O. Schriver, president of the Na- 
tional Association, who will speak over a 
telephone hookup from South Carolina. 


nature, however, until his fountain pen 
ran dry. 

Following the banquet he went to his 
room with a number of his personal 
friends. Seven of these friends were 
guests of Julian S. Myrick at the dinner. 
They are Dr. Julius Klein, formerly of 
Department of Commerce; Watson 
Washburn. Lawrence Richey, who was 
Mr. Hoover’s secretary; Edgar Rickard, 
Maxwell D. Howell, vice-president 
Chemical National Bank; John J. Hop- 
kins, Washington, and F. H. Bedford, oil 
man. 

On the day after the dinner President 
Dorr received a great many congratula- 
tions, not only because of the success of 
the event, but also in connection with 
the superb way in which he handled him- 
self and the character of his talks. He 
proved himself one of the best top execu- 
tives the Life Underwriters Association 
of the City of New York has yet had. 

Two radical writers, Mort and E. A. 
Gilbert, who have had a Works Progress 
Administration tie-up, have written a 
vicious book attacking the institution of 
life insurance. Its title is “Life Insur- 
ance: A Legalized Racket.” The Gilberts 
first attracted attention by articles in 
The Nation. Their articles appeared 
about the same time as the appearance 
on the news stands of a so-called life 
insurance paper The Life Insurance En- 
lightener. The new book of the Gilbert’s 
purports to analyze policies and tell how 
policyholders can cut their insurance 
costs. It is being ballyhooed by high 
pressure circulars and its present price is 
$2.50. The last volume criticising life 
insurance called, “How Safe Is Life In- 
surance?” went on the toboggan after 
the preliminary ballyhoo until it is now 
selling in book shops for as low as 25 
cents a copy. 

Uncle Francis 


L. O. M. A. INSTITUTE GROWS 


Increase in Enrolment Is 14% for This 
Year; Examinations to Be Held 


Week of May 11 
Employe students of 106 life insurance 
companies have been registered for 4,748 
Life Office Management Institute exami- 
nations scheduled in various centers dur- 
ing the week of May II. 
students 


Two thousand 
for 


14% 


seventy-one will sit these 


exaininations, an increase of over 


the 1935 enrolment. 

One hundred and eleven students have 
registered this year for graduate courses 
in Life Office Management, Life Insur- 
ance Accounting, Selection of Risks, Life 
Insurance Investments and Home Office 
Agency. A number of field agency office 
cashiers and branch personnel have reg- 
istered for the initial special course de- 
veloped this year for this group. 


QUOTES IN MADRAS PAPER 
The Peace-Guardian, a monthly journal 
devoted to insurance and published in 


Madras, India, devotes most of its Janu- 


ary issue to the Life Advertisers Asso- 


ciation convention which was held in 


Swampscott many months ago. Among 
those whose papers were given a display 
were Seneca M. Gamble, Massachusetts 
Mutual Life; Marty F. Barber, Penn Mu- 
tual Life; Arthur Reddall, Equitable Life 
Assurance Society, and Max C. Fisher, 
Metropolitan Life. 


VISITS TEXAS AGENCIES 
William R. Gardner. supervisor, Atlan- 
tic Life, is visiting the company’s agen- 
cies in Texas, 














“Now, Mr. Client, 





We have developed 





| inexorable taxes are. 





Mutual Life Insurance Company of New York 





What About 


Your Other Taxes?” 


"Other taxes! | have just paid my Federal Income Tax and 
am working on my New York State tax with the aid of an 
expert adviser. After that I'm through for another year," 


"Maybe so, Mr. Client. 
you think the Income Taxes are complicated you should look 
into the Estate and Inheritance Taxes. 
worry about them, however. These are what your wife will 
have to worry about. 


And, then again, maybe not, |f 


You won't have to 


special tax approaches for use at this 


time when people are most impressed how inevitable and 


William H. Kee, Manager 
The Mutual Life Insurance 
Co. of N. Y. 

16 Court Street, Brooklyn, N. Y, 
MAin 4-1525 








Southern Ag’cy Round Table 
April 28-29 in Birmingham 

The third annual conference of agency 
officers of life insurance companies in the 
south will be held April 28-29 under the 
auspices of the Life Insurance Sales Re- 
search Bureau at the Thomas Jefferson 
Hotel, Birmingham. It will follow im- 
mediately the round-table meeting of the 
Life Advertisers Association which meets 
at the same hotel beginning April 27. 

The organizers of this meeting have 
followed the custom of holding joint con- 
ferences of agency officers and advertis- 
ing men, the first of which met in 1934 at 
Greensboro, North Carolina, and the 
second last year in Richmond. The Re- 
search Bureau will be represented at the 
meeting by John Marshall Holcombe, Jr., 
manager and Kenneth R. Miller, con- 
sultant. 


BOOK ON LETTER-WRITING 


“Life Insurance Correspondence,” By Dr. 
F. E. Held, Published by Life Office 
Management Association 

\ new book, “Life Insurance Corre- 
spondence,” has been published by the 
Life Office Management Association, 110 
East Forty-second Street, New York. 
The author is Dr. Felix E. Held, profes- 
sor of economics and business organiza- 
tion, Ohio State University. The book 
covers the problems and individual fac- 
tors of letter-writing and is illustrated 
with many sample letters. 

In the preface to his book Dr. Held 
says: “Correspondents would write more 
effective letters if they were required to 
do Hence this text considers the 
problem one of management and places 
the responsibility for better business let- 
administrators and 


so. 


ters on executives, 
department heads. 
“A considerable part of the corre- 


spondence of life insurance companies is 
composed of letters addressed to policy- 
holders and other individuals who are 
not a part of tie organizations. Effec- 
tive letters are of greater value in creat- 
ing a favorably disposed clientele than 
is any other single means of contact.” 

The book is library size, 200 pages and 
costs $2.00. 


BILL ON CO. EXAMINATIONS 

Governor Peery of Virginia has signed 
a bill providing that results of examina- 
tion of a life insurance company shall 
not be made public until approved or 
accepted by the company or until the 
company has been given opportunity to 
be heard. 








DINNER TO DWIGHT L. CLARKE 


A. H. and L. M. Giannini at Affair Wel. 
coming New Occidental Officer; 
Company’s Business for Year 


Dwight L. 
of the Occidental Life of California, was 


Clarke, new vice-president 


recently the guest of honor at a special 
dinner-meeting held at the Jonathan 
Club, Los Angeles, which was attended 
by more than 250 executives of the Occi- 
dental Life and the Bank of America. 
Prior to his election as vice-president of 
the Occidental Mr. Clarke has been vice- 
president in charge of approximately 10 
branches of the Bank of America in 
Southern California for the past four 
years. 

Dr. A. H. Giannini, chairman of the 
bank’s general executive committee was 
toastmaster and L. M. Giannini, presi- 
dent of the Bank of America and also 
president of the Occidental Life, attend- 
ed the meeting. 

Mr. Giannini recently announced that 
the company issued more than $58,000,000 
in paid for new business during 1935, 
which was one of the best years in the 
history of the company. This brings the 


total insurance in force to more than 
$211,000,000 as of January 1, last. The 
report states that the volume of new 


business for January was 41.7% greater 
than that of Januarv. 1935, and February 
showed a gain of 43.6% in comparison 
with the record for this month of last 
year. The capital and surplus of this 
affiliate of the Transamerica Corp., as 
shown in the financial statement amounts 
to $2,986,709 while the total resources 
are $26,666,736. 
EDMONDS WITH ARNETTE 

W. J. Arnette, California manager for 
the Fidelity Mutual Life, has announced 
the appointment of Arthur C. Edmonds 
as associate manager of the Los Angeles 
office. Mr. Edmonds was formerly con- 
nected with the head office of the Phoe- 
nix Mutual Life, with which company 
he has been associated for seventeen 
years, representing it in Hartford, Pitts- 
burgh, New York Citv and Rochester, 
being manager of the agency in the lat- 
ter city for seven years. He has resided 
in Los Angeles for the past four yeais. 


MONTREAL APPOINTMENT 

avid Christie, life superintendent for 
Canada of the Phoenix Assurance o 
London ‘for the past ten years, has been 
made manager of the life insurance de- 
partment of the Prudential of England 
at the Canadian head office in Montreal. 
Mr. Christie began his business careef 
as a chartered accountant. 
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Harold Smyth Becomes 
Hartford General Agent 


FOR NAT’L LIFE OF VERMONT 





Returns to Native City; Has Been With 
Aetna Life in New York and Newark 


For Some Years 





Harold Smyth, for several years past 
with the Aetna Life in Newark and New 
York, is returning to his native Hart- 
ford as general agent for the National 
Life of Vermont. 

Mr. Smyth grew up in Hartford and 
attended the Hartford College of Law. 
Later he took a course at the Fordham 
College of Law and evening courses at 
Columbia and New York University. He 
is well on the way to completion of ex- 
aminations for the title of Chartered Life 
Underwriter. 

His first insurance experience was in 
the home office of the Aetna Life. _Later 
he became brokerage supervisor in the 
Luther-Keffer New York office and fin- 
ally became production manager there. 
In April, 1935 he became associate gen- 
eral agent for the same company in New- 
ark, N. J., with A. G. Derr. 


‘But More Than Early 1934 


\lthough new life insurance production 
in February was 7.6% less than Febru- 
ary of last year, the percentage decrease 
for the month was less than the per- 
centage in January, which was a 174% 
drop, according to the figures of the 
Association of Life Insurance Presidents. 
For both months of 1936 production is 
above that of 1934, although 12.8% less 
than those months in 1935. 

New paid-for life insurance of these 
companies—exclusive of revivals, in- 
creases and dividend additions—-amount- 
ed to $665,140,000 in February in compari- 
son with $719,598,000 in February of last 
year—a decrease of 7.06%. By classes, 
new Ordinary insurance amounted to 
$422 587,000 against $490,193,000—a _ de- 
crease of 13.8%. Industrial and group 
insurance, however, showed :ncreases. 
Industrial amounted to 212,055,000 
against $209,017,000—an increase of 1.5%. 
Group was $30,498,000 against $20,388,000 
—an increase of 49.6%. 

For the first months, the total new 
business of these companies was $1,346,- 
46,000 this year against $1,544,501,000 
last year—a decrease of 12.8%. Ordinary 
insurance was $869,768,000 against $1,091,- 
493,000—a decrease of 20.3%. Industrial 
insurance amounted to  $405,399,000 
against $405,272,.000—an increase three- 
one hundredths of 1%. Group insurance 
amounted to $71,479,000 against $47,736,- 
(—an increase of 49.7%. 


Cinition New Busines Off 
As Volume in Force Gains 


Life insurance written and paid for in 
Canada last year was 1% below the vol- 
ume for 1934, accordine to preliminary 
figures from the Department of Insur- 
ance, Ottawa. The volume in 1935 was 
$588,348,611. Ordinary insurance was 
$430,104,368; Industrial totaled $140,280,- 
250 and Group $17,903,993. 

Total net insurance in force at the 
end of 1935 was $6,259,732,426, an increase 
of 0.6% compared with 1934. Canadian 
companies carried $4,165,489,026 and other 
than Canadian companies carried $2,094,- 
43,400. A comparison follows: 


_ Written 1934 1935 
Utdinary ......... $ 431,231,678 $ 430,164,368 
Industrial .. 2... 144,031,679 140,280,250 
Sar 19,931,463 17,903,993 
ee $ 595,194,820 $ 588,348,611 


Business in Force 
Canadian companies $4,139,796,088 $4,165,489,026 
British and foreign 

companies....... 2,080,929,841  2,094,243,400 


Se $6,220,725,929 $6,259,732,426 
Canadian fraternals had in force $106,- 


WA at the end of 1935 compared with 
$116,738,500 in 1934. 




















“fiat Passing” In Passe 


There was a time when the un- 
expected death of a wage earner fre- 
quently meant that his co-workers 
would have to subscribe to a fund 
for his family. 


That era in American life has passed, 


fortunately. 


Group insurance has steadily grown in 
faver with both employees and em- 
ployers because it has proved its 


worth. 





Che Prudential - 


Insurance Company of America 


Epwarp D. DuFFIELpD, President 
HOME OFFICE: NEWARK, NEW JERSEY 
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Agencies In Utica And | 
Albany, N. Y., Merged 


M. RODNEY BURR GEN’L AGENT 





Leicester D. Klous, Utica, to Continue 
as Associate General Agent and Give 
More Time to Personal Production 


The New England Mutual has com- 
bined its general agencies covering the 
Albany and Utica territories. Headquar- 





M. RODNEY BURR 


ters will be in Albany, and new arrange- 
ment is effective April 1. M. Rodney 
Burr is general agent. 

President George Willard Smith said 
to the field: “This new arrangement, un- 
der the direction of M. Rodney Burr as 
general agent, will strengthen the re- 
sources of both organizations. 

“The office at Utica will remain in the 
Insurance Building in charge of Leices- 
ter D. Klous as associate general agent 
At Mr. Klous’ request he will be relieved 
of administrative duties so that he can 
devote his full time to his large personal 
clientele.” 

Formerly a well-known figure in Great- 
er New York territory, M. Rodney Burr 
started in Albany from scratch in 1933 
and made such progress that last Jun 
the general agency was the national lead- 
er in the New England Mutual’s policy- 
holders’ month contest. The agency 
showed a gain in 1935 over 1934 of about 
50%. The new arrangement gives Mr 
3urr all northern and eastern New York 
territory, except, of course, the metro- 
politan area. 


Schriver, Cu DeCelles 
To Address Boston Dinner 


Guy W. Cox, new president of the 
John Hancock, and Commissioner Fran- 
cis J. DeCelles of Massachusetts will bi 
two of the guest speakers at the Spring 
dinner of the Boston Life Underwriters 
Association next Wednesday which will 
also be a reception to Lester O. Schriver, 
president of the National Association of 
Life Underwriters. Many other company 
executives and insurance commissioners 
of most of the New England states are 
expected to be present at the affair in 
the Chamber of Commerce building 

The meeting is limited to members 
only. The association now has 908 in 
its ranks and Manuel Camps Jr., chair- 
man of the membership committee and 
vice-president of the association, is try- 
ing to pass the 1,000 mark before the 
time of the dinner. 


ACES CONVENTION ISSUE 
A striking issue of Atlantic Currents 
has been printed by the Atlantic Life 
to commemorate its Aces convention in 
Hollywood, Fla. The cover is a paper 
like mother-of-pearl. 















Chairman of L.A.A. Annual 
Meeting at Chicago in Fall 





IS T. STEVEN 


CYRL 


Cyrus T. Steven, advertising and pub- 
licity manager of the Phoenix Mutual 
Life, will be general chairman of the 
1936 convention of the Life Advertisers 
Association which will be held November 
12, 13 and 14 at the Edgewater Beach 
Hotel, Chicago, the association’s fourth 
annual gathering. Mr. Steven is a char- 
ter member of the association, a member 
of the executive committee for the past 
three years and handled several of the 
daily sessions at last year’s Swampscott 
convention. 

Mr. Steven has been with the Phoenix 
Mutual since November, 1914, when, fol- 
lowing his graduation from Trinity Col- 
lege, he enrolled as a clerk and student 
of actuarial science in the home office of 
the company.. Upon returning from an 
enlistment in the field artillery during 
the World War he re-joined the Phoenix 
Mutual as supervisor of the policy loan 
division. Later he was placed in charge 
of the division writing special income 
settlement agreements. 

In 1924 he was made supervisor of the 
advertising and publicity division and 
placed in charge of the company’s na- 
tional advertising campaign which was 
the first undertaken by a leading com- 
pany not among the few “siants” in 
volume of insurance in force. He also 
began, at that time, a twelve-year service 
as editor of the Phoenix Mutual Field. 

In 1926 the Phoenix Mutual took an- 
other advanced step in life insurance ad- 
vertising when under Mr. Steven’s super- 
vision the first direct-selling copy was 
developed with notable success. At about 
the same time Mr. Steven produced two 


advertising motion pictures. one of 
which, “Vanishing Fortunes,” received 
nation-wide use and distribution by trust 
companies. 


In 1927, he was appointed advertising 
and publicity manager of the Phoenix 


Mutual, a title which he retained when 
he was made an officer of the company 
in 1932, 


Among his many other activities has 
been that of serving as secretary and 
vice-president of the Insurance Institute 
of Hartford from 1919 to 1924. He was 
active on the publicity committee of the 
Hartford Community Chest for many 
years and has served on the national 
publicity committee for Life Insurance 
Week each year since 1934. 





SUCCESS ON LEAP DAY 


Agents of the National Life of Ver- 
mont wrote nearly a million new busi- 
ness on the extra day given by Leap 
Year. About 240 representatives from 


forty-two agencies took advantage of the 
extra day by writing 333 applications for 
$936,350. 














THE EASTERN 
UNDE AWRITER RZ 


How George Hauck Sold Insurance 
To Buyer of Common Stocks 


A trend of the present financial situa- 
tion is back toward the purchase of com- 
S. Hauck of the 
General 


mon stocks. George 
Fairchild agency, 
in San Francisco, met a prospect plan- 
ning to put $10,000 in common stocks. 
The Connecticut General Bulletin says 
that Mr. Hauck found the usual meth- 
ods of approach unavailing. 

The prospect owned $65,000 of insur- 
ance and $75,000 of other assets. He 
thought this enough to supply all the in- 
come his wife would need and they had 
no children to provide for. 

Feeling that there might nevertheless 
be some way in which insurance could 
serve him, Mr. Hauck engaged him in 
further conversation and discovered that 
he was planning to put $10,000 in com- 
mon stocks. He was not interested in 
immediate income from these though he 
figured he would average about 414% of 
return. 

He was interested in income at retire- 
ment age, however, as was evident from 
the fact that he was planning to have 
his present insurance paid in cash or as 
income at sixty-five. 

Both agreed that in another twenty 
years or so (at just about his retirement 
age) the country might be in another 
major depression, and his stocks, at just 
the time he wanted them to live on, 
might not be worth much. 


Connecticut 


Interest From Stocks Pays Premiums 


If on the other hand he should not 
live to sixty-five and death meanwhile 
should occur during a depression, the 
stocks would have to be sold at sacrifice 
prices and the money reinvested to in- 
crease the factor of safety for his wife. 
Her income, he readily agreed, should 


not be derived from a class of securities 
which held a “business man’s risk.” 

After they had considered these possi- 
bilities Mr. Hauck showed him how, by 
investing what he admitted he was not 
much interested in, namely the 444% re- 
turn from his common stocks, in an in- 
surance income contract, he could “in- 
sure his investment.” At sixty-five he 
would have at least $12,970 plus what- 
ever the common stocks themselves 
should then be worth. If he should die 
before age sixty-five his estate would 
have at least $10,000 plus whatever the 
common stocks could be sold for. 

The net result was the purchase of 
$20,000 income at 65 (instead of the $10,- 
000 at first suggested) and Mr. Hauck 
is now helping him arrange his estate 
so that taxes will be taken care of and 
some income will be provided for his 
mother as well as for his wife. The es- 
tate plan involves trustecing his outside 
property and also arranging for a flexi- 
ble trust agreement with the insurance 
company providing for settlement of the 
insurance. 


PLAN NEW OFFICES IN OHIO 





Provident Mutual to Open Agencies in 

Akron, Toledo, Youngstown; _Also 

in Erie, Pa. 

Three new agencies in Ohio oe one 
in Pennsylvania will soon be opened by 
the Provident Mutual Life. Franklin C. 
Morss, manager of agencies for the com- 


pany, is planning offices in Akron, To- 

ledo, Youngstown and Erie, Pa. 
Ernest A. Farrington and E. Lloyd 

Mallon of the agency department will 


spend some time in each city. Selection 
of general agents has not as yet been 
announced. 
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Honored in Campaign 





W. W. KLINGMAN 

W. W. Klingman, vice-president Equi- 
table Socicty, has returned from Florida 
While in the South he went fishing off 
the Keys, at Fort Myers and at Lees. 
burg, Fla. He also was honored in two 
agency campaigns while in the South, 
For seven years the Florida agency 
started each year with a Klingman cam- 
paign. In 1936 the event ran for a 
period of five weeks. The 105 agents 
who participated paid for 303 cases for 
$784,722. Victor Beamer is manager of 
the Jacksonville (Fla.) agency. The 
agency had a luncheon in Miami at- 
tended by Vice-President and Mrs. 
Klingman. Mr. Klingman addressed the 
group, as did Manager A. V. Ott of 
New York. 

In Raleigh, N. C., John Pasco is man- 
ager. A campaign for a week in Mr 
Klingman’s honor had been put on and 
there was presented to Mr. Klingman at 
a meeting there 171 applications for 


$460,000. 





Pen-Picture of an Equiowa 


Leader: William F. Goodell 


William F. Goodell, Equitable of Iowa 
in Louisville, is the subject of a sketch 


in the current issue of the company’s 
agency publication, Equiowa. A native 
of Des Moines and a graduate of the 


University of Iowa in 1923, Mr. Goodell 
joined the Equitable of Iowa in 1924 as 
an agent in the Rice agency, Hagers- 
town, Md. In 1926 he came to the New 
York agency while enrolled in the New 
York University special course and then 
moved to Des Moines to become a mem- 
ber of the agency there. He went to 
Louisville as manager in 1929 but after 
five years asked to be returned to the 
selling field. He was number twelve 
among all agents of the company last 
year. 

Mr. Goodell married Miss Gladys Had- 
ley, daughter of the late B. F. Hadley, 
second vice-president and secretary of 
the company, and they have two daugh- 
ters, Sarah and Susan. Mr. Goodell isa 
ea 8 U , an active thirty-second degree 
Mason, deacon in a Baptist Church, 2 
Y.M.C.A. director, state governor and 
director of the Kiwanis Club, a national 
director of the Tunior Chamber of Com- 
merce and an enthusiastic worker ™ 
Community Chest and similar civic proy 
ects, 

He was awarded the Distinguished Ser- 
vice Award of the National Junior Cham- 
ber in 1932, signifying that he had ren- 
dered the most outstanding civic service 
given during the year by a citizen of 
the United States under thirty-five yea 
of age. * 


P. O. WORKS CONFERENCE 
E. Paul Huttinger and Grover D. 
Davis of the Penn Mutual home office 
conducted a two-day field conferentt 
in St. Louis recently. 
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wm. H. Kingsley Elected 
Penn Mutual President 


sUCCEEDS LATE WILLIAM A.LAW 





Senior Vice-President Has Been With 
Company Half a Century; Execu- 
tive of Wide Popularity 





The new president of the Penn Mu- 
tual Life is William H. Kingsley, who 
has been senior vice-president of the 
company, who has seen half a century of 
service with it, and who is beloved by 





WILLIAM H. KINGSLEY 


the organization, home office and field. 
He succeeds William A. Law, tragically 
killed while on a hunting trip in the 
Carolinas in January. In every sense of 
the word he is an all around insurance 
man, his duties having covered a wide 
range. Among other things he twice 
(assisted by Joseph M. Conover) had 
the unique distinction of having had 
charge of the erection of a new home 
ofice building for the company. 

His Wide Experience 

At 16 Mr. Kingsley was graduated 
from Girard College, Philadelphia. His 
first job was in a wholesale drygoods 
house, but after a time he went to the 
Penn Mutual Life and applied for a po- 
sition. The president liked his appear- 
ance, manner and personality and put 
him on at $5 a week, the first job being 
carrying mail to the post office, the com- 
pany then having less than thirty em- 
ployes. At the age of 27 he was ap- 
pointed Western financial representative 
of the company with headquarters in 
Denver and for the next seven years had 
charge of the company’s western invest- 
ments which gave him a knowledge of 
economic and farming conditions in 
states West of the Mississippi River. In 
1903 he was elected secretary and treas- 
urer of the company. Three years later 
he was promoted to second vice-presi- 
dent. For five years he was agency vice- 
president—an unusually good one, by the 
way—and since 1927 he has served as 
senior vice-president. He is one of four 
men now with the company who have 
been with it half a century. 

Ever since Mr. Kingsley returned to 
the home office from his post in the 
West his work has had much to do with 
home office personnel and a great many 
of the privileges and advantages of head 
office workers are due to his personal 
interest. His duties as senior vice-presi- 
dent, however, have been manifold. He 
has served on many committees in the 
business; has been a widely sought ad- 
viser and consultant. His knowledge of 
real estate and building conditions is ex- 
ceptional. 

The personality of the new Penn Mu- 
tual president is one which has forged 
many links of friendship. Amiable, cour- 
teous, witty, he is a most attractive com- 
Panion. He is the only graduate of Gi- 
tard College who has ever been elected 
to the celebrated board of directors of 


New England Mutual 
Convention Next Week 


THREE-DAY PLANS ANNOUNCED 





St. Petersburg Meeting Thirty-third for 
General Agents Association; Com- 
pany Executives to Speak 





The General Agents Association of the 
New England Mutual Life will meet 
Monday, Tuesday and Wednesday at the 
Vinoy Park Hotel, St. Petersburg, Fla. 
It will be the thirtv-third meeting of 
the association. Earle W. Brailey of 
Cleveland as president will preside at 
the annual meeting and dinner on March 
24 when quarter-century men will be 
honored. Three new members of that 
group are Carl S. Nute, Manchester; 
Henry P. Wickes, Syracuse, and Oswin 
A. Reeves, St. Paul. The association 
has eighty-two members. 

At the opening session of the con- 
vention President George Willard Smith 
will discuss the company and current 
business conditions. George L. Hunt, 
vice-president, will speak on the general 
subject, “Building for Security.” Glover 
S. Hastings, superintendent of agencies, 
will introduce to the association three 
new general asents: C. Vernon Bowes, 
Rochester; Selwyn C. Woodard, Des 
Moines, and Charles J. Frisbie, Seattle. 

Tuesday morning Charles F. Collins, 
assistant superintendent of agencies, will 
preside over the session when four as- 
pects of general avrency management will 
be discussed. Speakers are H. G. Swan- 
son, Chicago, “Selecting New Agents 
from Standpoint of Career Men”; Guy 
1D). Randolph, Cincinnati. “Training”; Al- 
fred G. Correll, Brooklyn, “First Year 
Compensation”; Ray C. Roberts, Park- 
ersburg, “Developing Understudies as a 
Second Line.” Mr. Frisbie of Seattle 
will make the closing address, “Facing 
the Facts.” 

The new president-elect will preside 
at the session March 25. George Hoague, 
associate counsel, will discuss tax ques- 
tions that come to the law department. 
Five speakers will give their ideas on 
how to meet problems and opportunities 
ahead. They are E. B. Thurman, Chi- 
cago, “Why Social Security Means More 
Life Insurance”; A. W. Moore, Phila- 
delphia, “Developing Men Versed in 
Taxation”; A. C. Utter, Detroit, “The 
Selling Force of Mutuality in Our Con- 
tracts”; Horace Mecklem, Portland, Ore., 
“Business Progress Through Community 
Prestige”; H. Arthur Schmidt, New 
York, “Advantages of a Five Year Plan.” 
President Smith will deliver the final 
message to close the convention. 





HARDIN TOASTMASTER 
John R. Hardin, president Mutual 


Benefit and a charter trustee of Prince- 
ton University, will be toastmaster at a 
dinner to Dr. Harold W. Dodds, presi- 
dent of the university, at the Newark 
Athletic Club March 27. 





W. R. WILLIAMSON RUMOR 


It is rumored in Hartford that W. 
Rulon Williamson, assistant actuary of 
the Travelers, is slated for an appoint- 
ment to an administrative office with 
the Social Security Board in Washing- 
ton. He is on a vacation in Bermuda 
and the rumor could not be corroborated. 





RAY W. GOEWY RESIGNS 
Ray W. Goewy has resigned from the 
Allen & Schmidt general agency, New 
England Mutual Life. He sails tomor- 
row on a short cruise and upon his return 
his new connection will be announced. 


City Trusts of Philadelphia, which man- 
ages Girard College as part of the estate 
of Stephen Girard. On Girard’s birth- 
day anniversary in 1935 Girard College 
alumni presented him with the Stephen 
Girard Award for distinguished service 
to the college. During the World War 
he served in Washington as director of 
personnel of American Red Cross. 








MAN to MAN 





CAMERON 


LINCOLN 


Executive Mansion 
June 20, 1861. 
Simon CAMERON. 
My dear Sir: 

Send him off with such authority—as you think will get him into actual 
work the quickest. Tell him when he starts, to put it through—not to be writ- 
ing or telegraphing back here, but put it through. 

Yours truly, 
A. LINCOLN 


FOLLOWING THROUGH 


Lincoln was severely criticized at the beginning of hostilities 
for his seeming lack of aggressiveness. The accompanying letter 
to Secretary of War Cameron reveals, however, that a great ex- 
ecutive was emerging. Lincoln possessed the ability to follow 


through. 


The life underwriter must likewise learn to follow through 
if he would conduct his interviews without interruption. When 
in the midst of a presentation, the life underwriter cannot be 
writing, phoning, or wiring his office for additional helpful in- 
formation. At the point of sale, he is the final authority. To suc- 
ceed, he must be prepared to follow through—to supplement 
catalogue information with commonsense and sound judgment. 


The Lincoln National Life 


Insurance Company 
FORT WAYNE INDIANA 


ITS NAME INDICATES ITS CHARACTER 
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Bookstaver Agency 
Ready To Carry On 
ELIAS KLEIN is. ITS MANAGER 


Vice-President Armstrong, Ralph _ L. 
Smith, E. J. Sisley Address Agency 


Meeting 
\t a special meeting held in the Ho- 
tel Pennsylvania last Friday officials of 
the Travelers formally announced that 


the Joseph D. Bookstaver Agency, Inc., 
110 William Street, New York City, will 
be continued under the management and 
direction of his associates 
Elias Klein. Mr. Klein had been asso- 
ciated with the late Mr. Bookstaver for 
twenty-five years. Irving A. Bush, with 
the agency twenty-three years, is 
retary and treasurer of the corporation; 
Saul Rosenstein, nineteen years in the 
agency, is in charge of field service and 
production; Milton Goldstein, with the 
organization seventeen years, is in charge 
of the counter and of underwriting. More 
than 100 agents attended the meeting. 

H. H. Armstrong, vice-president of the 
Travelers; Ralph L. Smith, assistant 
superintendent of agencies, 55 John 
Street, and Edward J. Sisley of New 
York, a leading producer of the company 
and for years a close friend of the late 
Mr. Bookstaver, addressed the meeting. 
Mr. Klein presided. Each man paid high 
tribute to the memory of Mr. Bookstaver 
and to his achievement in the years he 
was with the company. Dr. Barnet S. 
30ookstaver, a brother, was present. 

Mr. Sisley, who was with Mr. Book- 
staver his last night in the agency, passed 
on to the agency Bookstaver’s last 
thoughts that the agency should be car- 
ried on by his associates. He told how 
J. D. Bookstaver wanted to excel in 
everything he did and said: “He has left 
behind one of the greatest living organi- 
zations that a man can leave behind him. 
To your hands he has passed the torch 
to carry on.” 

After pointing to business gains in the 
present year, Mr. Smith said: “The 
home office, its officials and we at John 
Street are 100% behind Mr. Klein in his 
efforts. He knows his business, is am- 
bitious, enthusiastic.” 

Vice-President Armstrong had this to 
say: “This is almost a momentous occa- 
sion marking the beginning of a new 
era of relationship between the home of- 


headed by 


sec- 


fice and the Bookstaver agency. I bring 
greetings from President Zacher. 
“T have waited thirty years for just 


such a combination of events in the field 
as we have today. The man selling guar- 
anteed income today is in the driver’s 
seat. Business is good for the Travelers 
and for the men of the Travelers who are 
working. It will be a profitable field for 
you today to demonstrate the same en- 
terprise as you did in the days when this 
agency was producing $20,000,000. 

“You have a wonderful heritage. Joe 
Bookstaver has chosen his own succes- 
The battle is on and it is time for 
you to engage in it even more closely.” 

Last year the Bookstaver agency again 
led the company in production. Febru- 
ary production was 52% ahead of Feb- 
ruary, 1935, and March is running well 
ahead of that month last year. The 
purpose of Mr. Klein and his associates 
is to make the agency an enduring mon- 
ument to the memory of the man whose 
name it bears. Mr. Bookstaver died 
February 6 


sors. 


SEVEN JOIN BUREAU 

John Marshall Holcombe, Jr., manager 
of the Life Insurance Sales Research 
Bureau, has announced that since the be- 
ginning of the the following com- 
panies have joined the organization, 
bringing the total membership to 129 
companies: Beneficial, Salt Lake City: 
Ohio National, Cincinnati; Pan-Ameri 
can, New Orleans; Security Mutual, Lin- 
coln, Nebraska; Soverign, Winnipeg; 
Union Labor, New York; Western Em 
pire, Winnipeg 


veal 


Heads City Loan Conference 


Graham R. Holly, who was _ recently 
made chairman of the City Loan Confer- 
Smith, is 


head of the mortgage department of the 


ence succeeding R. Graeme 
Home Life, and one of the interesting 
characters of the business. His earliest 
John Holly, 
from England in 1630 and bought prop- 
erty 


American ancestor, came 


which at the present time is the 


city of Stamford, Conn. He was leader 
of the group which started the city of 
Stamford in 
ber of the Connecticut legislature. His 
\lexander Newman Holly, 
gratuitously gave to the New York, New 


Haven & Hartford Railroad in 1835 prop- 


16041; and was also a mem- 


erandfather, 


erty for its right of way. 
Life Long Friend of Homer Cummings 


Graham R. Holly was born in Stam- 
ford. After leaving Yale he returned to 
Stamford in 1896 and for ten years was 
city clerk there, which position was simi- 
ar to that held nowadays by men known 
as city managers. His political career 
was closely allied with that of Homer 
Cummings, now Attorney General of the 
United States. Cummings was mayor of 
Stamford during a period when Mr. 
Holly was city clerk. 


Mr. Holly went into the insurance busi- 
ness when he was 19 years old in New 
York. He was cashier of the old Com- 
mercial Alliance Life Insurance Co. 
which, oddly enough, had its office at 
253 Broadway, next door to the home 
office of the Home Life. He returned 
for some years to Stamford. Later, he 
joined the Home Life and was made 
cashier of the New England department 
where he spent about a year. In 1904 he 
was transferred to the home office. After 


i 


Kaiden-Keystone 


R. HOLLY 


GRAHAM 


some experience in the loan and renewal 
department, in real estate, and other ac- 
tivities he was given charge of the mort- 
gage department in 1907, and has been 
running it since. 
The City Loan Conference 

The City Loan Conference of which he 
was made chairman in February consists 
of twenty-one leading life insurance com- 
panies. Its functions have to do with 
mortgage investments on city and subur- 
ban property. 

Mr. Holly is married and for twenty- 
six years has lived in Short Hills, N. J. 
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R. C. BUDLONG’S NEW POST 
Resigns as Northwestern Publicity Man. 
ager to Go With Brown & Bigelow: 

Succeeded by Alan Kennedy; Harry 

Atwood Made Editor 

R. C. Budlong, member of a well. 
known family of insurance men, has re- 
signed as manager of publicity, North. 
western National Life, and will join the 
advertising service department of Brown 
& Bigelow, St. Paul, whose slogan jg 
“Remembrance Advertising,” and who 
feature advertising novelties. 

Alan Kennedy succeeds him as man- 
ager of publicity, Northwestern National, 
Harry Atwood has been made editor of 
the company’s agency publication, and 
assistant manager of publicity. 

Mr. Budlong is well qualified for his 
new position and carries with him the 
good will and best wishes of his former 
associates in the Northwestern National's 
home office and field. 





J. R. WANDLESS RETIRES 

J. K. Wandless, who has been manager 
in the United Kingdom for the last sey- 
enteen years of the Canada Life, has re- 
tired. Mr. Wandless is one of the best 
known Canadian insurance representa- 
tives in Britain. W. P. Braund has been 
appointed to succeed him. 





NEW SHIRLEY TEMPLE POLICY 

A $10,000 child’s policy on the twenty 
payment non-participating plan was re- 
cently written on Shirley Temple in the 
General American Life by Aubrey M. 
Goldstein of the Walter D. Erwin agency 
of the company at Los Angeles. j 





Rulings Disturb Ag’ts 
(Continued from Page 1) 
garnishee while others would have to 

wait until that bill was paid in full. 

Income from a trust fund, however, 
could be garnisheed in a different fash- 
ion. A court could allot the amount to 
be paid regularly to the judgment debtor, 
having wide discretionary powers. The 
new Section 793 was passed by the New 
York State Legislature last year, extend- 
ing the right of a court to prescribe 
payment from a trust estate and making 
that right apply to any income. 

The judgment against Mrs. Rauch is 
for endorsement of her late husband's 
note. Justice Lockwood in the new de- 
cision says: 

“Motion to compel the judgment deb- 
tor to pay installments on account of the 
judgment granted, to the extent that the 
defendant is directed to pay $50 monthly 
on account of the judgment. The amount 
of the judgment is $5,780.42. The defend- 
ant receives monthly installments of 
$312.50 from an insurance company. A 
previous garnishee was vacated by the 
Court of Appeals because at the time 
of its issuance, the money was with the 
insurance company and not the judgment 
debtor (Crossman Co. v. Rauch, 263 
N. Y., 264). The ruling of the Court of 
Appeals does not prevent the granting of 
this application which covers the moneys 
in the possession of the judgment debtor. 
A similar ruling was made by Mr. Jus- 
tice Levy in re Broderick (New York 
Law Journal, January 25, 1936). In en- 
acting legislation giving the court the 
power to fix installment payments to be 
ordered on account of judgment, the Leg- 
islature indicated that wherever possible 
such orders should be made. The court 
thinks this legislation is both wise and 
fair.” é 

The Broderick decision mentioned in 
the opinion was reported in The Eastern 
Underwriter for January 31 this year. It 
held that Section 55a does not exempt 4 
wife’s personal debtors from _ levying 
against insurance proceeds going to her. 
In that decision Justice Levy stated, 
“The husband could easily have assured 
the wife of-the full benefit of the moneys 
by converting the expectant proceeds in- 
to a trust for the support of the wife in 
accordance with the method indicated in 
Crossman Co. vs. Rauch (263 N. Y., 264). 
This he has failed to do.” 
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Hercules Life Makes 
Reduction in Liens 


ON NATIONAL U. S. A. POLICIES 





Qld Business Continues in Force, Presi- 
dent Carl Odell Reports in 
Annual Statement 





The Hercules Life of Chicago, which 
has reduced by 10% the liens on busin. ss 
of the reinsured National Life of tie 
US.A. had a satisfactory experience nu 
1935 according to the annual report of 
President Carl L. Odell. 

The National Life Fund 
$20,086,741 of the $30,184,613 assets of the 
Hercules. Those assets include in round 
numbers $7,000,000 in loans to policyhold- 
ers, $5,600,000 in real estate, $4,700,000 in 
mortgage loans, $3,800,000 in assets due 
from National Life, 
$2,500,000 in stocks, and $2,000,000 each in 


represents 


receiver of the 


bonds and in cash, 

In his report Mr. Odell said: 

The volume of insurance in force as 
of December 31, 1935, was $139,186,751. 
This included the insurance outstanding 
in the National Life Fund, which during 
the vear 1935 was maintained with an 
extraordinary high renewal, on which the 
rate of termination, exclusive of deaths 
and maturities, was about 714%. The pre- 
mium income for the year was $3,034,488, 
which included the business of the Na- 
tional Life Fund. 

Under the reinsurance agreement by 
which the Hercules Life reinsured the 
business of the former National Life of 
the U. S. A., it is provided that the Na- 
“onal Life assets and business be held in 
. separate fund and that all profits on 
this business and appreciation on these 
assets be applied to the reduction of the 
liens attachea .~ National Life policies. 

The reinsurance agreement stipulated 
that after setting aside a contingency re- 
serve of a reasonable amount, the sur- 
plus in the National Life Fund should be 
applied toward reduction of such liens. 
Due to the continuance in force of a very 
large proportion of this business and 
gradual appreciation in asset values, the 
improvement allocated in accordance 
with the terms of the reinsurance agree- 
ment has made possible assurance of a 
contingency reserve of $562,000 as a saf- 
ety provision against future fluctuations 
in asset values, and the Fund as of De- 
cember 31, 1935, reflects a surplus of 
$1,280,000. 


Lien Reduction of 10% 


The board of directors of the company, 
therefore, with the approval of the Di- 
rector of Insurance of the State of Illi- 
nois, has voted to reduce all liens on 
National Life policies by 10% as of Janu- 
ary 1, 1936. In those cases where partial 
settlement of policies has been made by 
the issuance of participation certificates, 
an amount representing 10% of said par- 
ticipation certificates will be paid in ac- 
cordance with the terms of the reinsur- 
ance agreement. 

The reinsurance agreement provided 
for a moratorium on policy loans under 
certain conditions until February 12, 1939. 
he improvement in liquidity of the Na- 
tional Life Fund has made possible an 
amendment to the reinsurance agreement 
to permit the company to consider cash 
policy loans to such an extent and sub- 
ject to such rules and regulations for the 
advantage and benefit of the National 
Life Fund as may be adopted from time 
to time by the company. 

Since assuming the reinsurance con- 
'ract the company has paid to policy- 
holders and beneficiaries more than 
4,750,000 in matured endowments and 
death claims. 

Exclusive of the surplus of the Nation- 
al Life Fund the company has a capital 
of $500,000 and in addition thereto a sur- 
plus of $508,040. The dividends pay- 
able this year on Hercules policies are 
resultine in a very low net cost. 


Don’t Underestimate, 


Experience Shows Gamst 

Ray J. Gamsi of the Henry Minor 
Faser, Jr., agency of the Penn Mutual 
Life in New York City recently had a 
sales experience proving a point not al- 
ways obvious, that a prospect may be 
enjoying a better income than one might 
His prospect was the proprietor 
neighborhood 


guess. 
of a delicatessen shop, 
whose income was guessed by a credit 
man to be around $1,200 a year. Mr. 
Gamst thought the matter over and de- 
cided to suggest something more than 
$1,000 or two of ordinary life. 

He approached with the idea of a re- 
tirement income providing $100 a month 
at age 55, which would require an annual 
premium of about $480. The prospect 
liked the idea, and signed on the dotted 
line. On the papers the point came out 
that he already owned $20,000 insurance. 
When Mr. Gamst called to place the 
policy and collect the first quarterly pre- 
mium, the new policyholder stepped over 
to the cash drawer and counted out 
$119.52 in small bills and cash, which 
Was part of the day’s receipts, and paid 
the premium. 


Partner’s Rights In 
Business Policies 


PROPER TO MAKE ASSIGNMENTS 





Pennsylvania Supreme Court Says Wife 
Did Not Have Contract Status; 
Change of Beneficiaries 





An interesting court decision, dealing 
with the right of partners to change ben- 
eficiaries under policies taken out as bus- 
insurance to settle the 
should one of them die, has been given 
by the Pennsylvania Supreme Court. 


iness estates 


Two partners purchased life policies at 
the partnership’s expense, their written 
zgreement showing that the purpose was 
to avoid the difficult problem of apprais- 
ing the goodwill of the business and 
determining the amount payable to the 
estate of that partner who should die 
first. The policies were made payable 
to their respective wives. Both partners 
changed the beneficiaries of their poli- 
cies. One partner changed his policies 
to be payable to the Fidelity Trust Co. 
in trust for certain specified purposes. 
On his death that company and the part- 











ASSETS 
Cash 








nicipal Bonds 
Railroad Bonds 
Public Utility & other bonds 
Stocks 
Mortgages on Real Estate 
Loans on Policies 
Real Estate . . 
Other Assets 


Total Admitted Assets 


Excess of Income over Disbursements. 


Increase in Admitted Assets.................. 


U. S. Government, State & Mu- 


Berkshire Life Insurance Company 


Incorporated 1851 


Pittsfield, Massachusetts 
Eighty-fourth Annual Statement | 


December 31, 1935 


$ 2,291,936 





2,081,500 Reserves sees 2,882,752 
5,080,024 Policyholders funds 981,156 
5,570,857 Claims awaiting settlement 193,091 
474,691 Taxes and Miscellaneous items 
14,965,588 ——- 246,014 
11,666,377 Dividends apportioned 236,427 
9,465,571 $52,476,925 
2,545,839 Contingency Reserve and Unas- 
signed funds 1,665,458 
$54,142,383 Total Liabilities & Surplus... . $54,142,383 


POUND GC TI sik ev. cewes ccieenvees 








Eighty - five Years of Security and Service to Policyholders 


LIABILITIES | 


Insurance Reserve 


Supplementary Contracts 


.. +. $4,014,243 


ner’s widow claimed the proceeds of the 
policies. The trust company sued the 
insurance company, the Travelers, which 
admitted liability, paid the money into 
court and petitioned that the. claimants 
be required to interplead. 

The Pennsylvania Supreme Court held, 
Fidelity Trust Co, v. Travelers, 181 Atl. 
594, that the partner’s widow had failed 
to prove her averments that the part- 
nership agreement was made for her 
benefit; she was at that time only a 
possible incidental beneficiary of that 
agreement. The principle that the donee 
beneficiary of a contract may sue there- 
on was held inapplicable, for she never 
attained that status. The subsequent ac- 
tions of both partners in making their 
policies payable to trustees was held to 
indicate that they felt free to change 
the beneficiaries of their insurance at 
will, and did not consider that by their 
partnership agreement they had irrevoc- 
ably vested any rights in others. Judg- 
ment for the trust company was affirmed. 





NEW MORTALITY TABLES 
New mortality tables for Spain will be 
prepared by a commission in Madrid 
which has formulated questions, now be- 
ing sent out to companies by the general 
director for finance and insurance. 


$47,937,485 








3,875,946 
wee. 402,258 
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F, D. Santi of Nova Scotia Heads 


Metropolitan Canada Agencies 


(The Metropolitan Underwriter, field 
magazine of the Metropolitan Life, ts run- 
ning a series of articles on its superin- 
tendents of agencies and in the following 
article describes its Canadian agencies’ 
supervisory officer.) 

Freeman D. Smith was born on Feb- 
ruary 13, 1893, in Moose River, Cumber 
land County, Nova Scotia. The Maritime 
Provinces, of which Nova Scotia is one, 
are noted for the large number of na- 
who have 


tive sons and daughters 


achieved fame and distinction. It is 
probably safe to say that no other part 
of Canada has contributed so many lead- 
ers to the state, the church, the bar and 
other of the professions, the press, edu- 
cational institutions and business houses. 
The company, therefore, had many aus 
picious precedents in selecting as one of 
its chief field executives in Canada a son 
of these Maritime Provinces who had 
ably demonstrated his ability within the 
boundaries of his own birthplace. 

More impressive than these _ prece- 
dents, however, was Mr. Smith’s sound 
record of Metropolitan which 
gave evidence that he possessed the 
qualities required for the executive di- 
rection of nearly 1,800 fieldmen. In the 
fourteen ‘preceding his appoint- 
ment as superintendent of agencies he 


service, 


years 


had demonstrated his ability as a per- 
sonal salesman, as a leader of other 
salesmen, and his possession of sound, 


cool judgment. 

Mr. Smith’s career is marked by one 
circumstance of which he is particularly 
proud he was agent, assistant manager 
and manager in the district to which he 
was first appointed—Moncton, N. B. As 
agent from November, 1916, to Novem 
ber, 1918, he proved that he was a good 
salesman. One incident of these early 
days is typical of Mr. Smith’s native 
selling ability. A month or so after his 
appointment as an agent he called on 
his former employer to say “Thank you” 
for the consideration he had always re- 
ceived at this man’s hands. He left with 
an application for $20,000—the first of 
a series of applications by means of 
which he built up his ex-employer’s in- 
surance estate to sizeable proportions. 

His appointment as deputy superin- 
tendent in Moncton District on Novem- 
ber 18, 1918, was the natural outcome 
of his success as an agent. This first 
step upward gave him the opportunity 
which he had greatly desired—to see 
how he could handle other men, for he 
had always been interested in manage- 
ment. This still remains his most ab- 
sorbing interest. 


His Men Always Led District 


The men whom Mr. Smith supervised 
as deputy superintendent invariably led 
the district, and when, in April, 1921, 
the post of manager became vacant he 
was the logical choice to fill it 

With his appointment as manager of 
Moncton district on April 18, 1921, Mr. 
Smith began to realize how great are 
the opportunities in the Metropolitan 
There he was, one of the youngest man- 
agers in the field and at the head of 
the district which he had entered as an 
agent barely four years earlier. 

Now he had a wider field in which to 
put into effect his ideas of management, 
although it was also a somewhat scat- 
tered field. The district included thirty- 
two towns, some of them more than 300 
miles apart. 

Seven of his men were located in 
Moncton while seventeen others operat- 
ed in widely separated detached or agen- 
cy points. Yet during the six years Mr. 
Smith was in charge Moncton always 
stood among the first ten districts in the 


territory. As a result of which, in July, 
1927, he was transferred as manager to 
Ottawa, Ont., district, where he contin- 
ued to inspire the men whom he direct- 
ed to produce leading records. 


Practical Point of View From Nova 
Scotia Background 

“Practical” is a term which has char- 
acterized Mr. Smith and his methods 
since his early days with the company. 
It is his habit always to look at things 
from the point of view of results and 
to apply good, old-fashioned common- 
sense to the solution of problems. This 


practical turn in his make-up is typical 
heritage 


of the Maritimes—a natural 
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from men and women who could sur- 
vive only by being practical. 

This characteristic, together with a 
natural ability to lead, has always won 
Mr. Smith the whole-hearted coopera- 
tion of field men, whether they be 
agents, assistant managers or managers. 
He has endeavored to manage men by 





Blindfolded— 


When It Comes to Family Affairs 


Most men give their jobs first call on their energies. 


They 


are very nearly blind to other even more urgent obligations 


— their family affairs. 


You know how this works out. Too often men with ample 
-arnings leave theirchildren in want or reach old age penniless. 
For a certain number of families you can prevent such 


disasters. 


Their family affairs are your job and being your 


job have first call on your energies. 

It is not just a matter of selling appropriately arranged life 
insurance — important as that is. It is your job to see that 
your clients and their wives have suitable wills; extraor- 
dinary things happen when the state distributes property. 
It is your job to avert unnecessary charges and taxes against 


the insurance estate. 


Then by organizing their life insurance to replace earned 
income you give your clients a financial program that will 
take them where they want to go. 

Such work is not difficult for accurate and conscientious 
agents who can draw on the highly specialized information 
accessible to Connecticut General men. 


Connecticut General 


Life Insurance Company 
Hartford, Conn. 


—$——___ 


bringing out the best in those around 
him. His success in this is attested by 
the fact that seven men who served un- 
der him have since become managers 
and several others are now assistant 
managers. 

Appointed on October 4, 1930, to be 
superintendent of agencies of Canadian 
territory, he has displayed in this work 
the same qualities which brought him 
earlier recognition. A thorough believer 
in individual management, he constantly 
points out the need for training men to 
stand on their own feet. 


UNION MUTUAL’S NEW POLICY 
Fourth Juvenile Geateies Brought Out 
by Portland Co.; Sales Promotion 
Program to Introduce It 


On March 1 the Union Mutual Life 
of Portland, Me., introduced its fourth 
juvenile insurance contract—the Educa- 
tional Endowment at Age 18. The issu- 
ing of this new form marks the fourth 
unit in the Union Mutual’s program of 
life insurance for children, the complete 
line being 20 Year Endowment, 20 Pay- 
ment Endowment at Age 65, 20 Payment 
Endowment at Age 85 and the new Edu- 
cational Plan. 

The Educational Endowment policy is 
issued on juvenile lives between ages one 
day and twelve years. Regardless of the 
age at which it is taken, the policy is 
designed to mature as an Endowment at 
Age 18—the purpose being to provide 
funds for the expense of a college edu- 
cation. The maximum amount of insur- 
ance allowed on single contracts is $4,000 
—the minimum $1,000. 

To help agents introduce this plan 
the Union Mutual has prepared a sales 
promotion program. The policy is not 
available in New York or New Jersey. 





HARRISBURG GAINS 34% 

The Certral Pennsylvania Agency of 
the Provident Mutual showed a gain 
of 34% in new business for 1935, ac- 
cording to Edward W. Marshall, vice- 
president and actuary of the company. 
Mr. Marshall addressed the annual meet- 
ing of the agency recently at the 
Penn-Harris Hotel, Harrisburg, by means 
of a telephone broadcast from his home 
in Haddonfield, N. J. Manager of Agen- 
cies Franklin C. Morss and Agency As- 
sistant E. Milnor Bechtel were present 
in person at the meeting. Boyd M. 
Ogelsby, general agent for central Penn- 
sylvania, spoke optimistically on the out- 
look for the Harrisburg area. 





Late News 
The annual convention of the Pruden- 
tial field forces starts at the home office 
April 20. It concludes with a banquet 
at Hotel Commodore. 





The Ways and Means sub-committee 
on taxation this week announced a ten- 
tative agreement on a plan to exclude 
banks and certain classes of insurance 
companies from the proposed tax on un- 
distributed corporate profits. The exemp- 
tions for insurance companies will prob- 
ably be confined to all life companies an 
all classes of mutual insurance compa 
nies. Joint stock companies, other than 
life, will probably be brought under the 
undistributed profits tax plan. 





J. Howard Odem and John W. Thom 
son have been made vice-presidents ° 
the North American Reassurance. 
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How Soldier’s Bonus Kept 
Policy in Force Till Death 

A human interest story especially per- 
tinent in view of the fact that veterans’ 
bonuses are now being paid out has 
been published by the Phoenix Mutual 
Flash News, a service bulletin. The 
agent was Harry I. Kapp of New York, 
Kuesel Agency, and the story follows: 

“In 1932, William B., war veteran and 
superintendent of a Staten Island ship- 
ping company, received a 20% cut in 
salary. He sent for his life insurance 
man and said, “I’m sorry, but I’ll have 
io let my policy go. I can’t afford to 
keep it any longer.” 

“But,” said the life insurance man, 
“isn’t your policy more valuable than 
ever now? If you are finding it difficult 
to get along on 20% less income, how 
can you expect your family to get along 
on no income at all if anything should 
happen to you? Why don’t you borrow 
on your Government Bonus to help keep 
your policy in force?” That was in 
1932. } 

In 1936—in fact, only a few days ago 
—Superintendent B slipped on a scaf- 
fold, fell, and was killed almost instant- 
ly. But the bonus money had kept the 
policy in full force. In addition, the 
contract provided for payment of twice 
its face value in case of death by acci- 
dental means. His family, therefore— 
a wife and five children—have already 
received from the Phoenix Mutual Life 
a check for $20,197—money which would 
never come to them except for this 
World War veteran’s wise use of his 
Soldier’s Bonus. 





Life Extension Examined __ 
115,791 for Metropolitan 


Last year there were authorized new 
examinations of 132,437 Metropolitan pol- 
icyholders by the Life Extension Insti- 
tute, according to figures recently given 
out by President Frederick H. Ecker of 
the Metropolitan. It was an increase of 
6,530 over 1934. Complete and _ partial 
examinations were made for 115,791 pol- 
icyholders, an increase of 6,547 examina- 
tions over 1934. 

Discussing the health examinations Mr. 
Ecker said, “This is a valuable service 
to our policyholders. If it were not used 
we would not be justified in continuing 
it.” Of the policyholders authorized to 
take the examinations last year 44% had 
taken this same examination previously 
one or more times. 

The Life Extension Institute was or- 
ganized in 1913 with the scientific coop- 
eration of a large group of nationally 
known physicians, public health authori- 
ties and professors of medicine to pro- 
vide standardized periodic health exami- 
nations in various parts of the United 
States and Canada. The examination of 
life insurance policyholders has been one 
of its outstanding successes. 





TWO TEXAS CHANGES 
_L. R. Stevens has resigned as super- 
intendent of agencies for Texas for the 
Volunteer State Life. He has not an- 
nounced his future plans, T. L. Bond 
has resigned as Dallas manager of the 
Volunteer State Life to join as personal 
producer the E. F. White general agen- 
cy at Dallas for the Connecticut Mutual 
Life. Mr. Bond was formerly an agent 


at Birmingham, Ala., for the John Han- , 


cock Mutual Life and was also general 
agent there for the Atlantic Life. 





FORTY NEW GROUPS 


Four thousand and three wage earners 
have recently become eligible to life in- 
surance protection through the adoption 
of forty group policies by their respec- 
tive employers, underwritten by the Pru- 
dential. The policies involve a total of 
: 962,000, six of them being of the non- 
ontributory type and the remainder 


paving been issued on the contributory 
Ss. 
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EBEN LUTHER 


Eben Luther, who has been made head 
of the Providence General Agents & 
Managers Association, has been general 
agent for the Connecticut Mutual in 
Providence since 1927, following life in- 
surance experience with the company at 
Portland, Me., and Boston where he was 
associate general agent for a time. A 
native of Springfield, Mass., Mr. Luther 
is a graduate of Amherst College. He 
spent several years in the automobile 
business before entering life insurance. 





GUARDIAN RUNS NEW AD 





Caption “We'd Get Along . . . Somehow” 
Taken From Answer of Women 
Found in Curtis Survey 

The Guardian Life has reopened its 
national advertising campaign. Space is 
being used in the Saturday Evening Post, 
Collier's and the Sunday magazine sec- 
tion of the New York Times. A half 
page ad in a recent issue of the Sat- 
urday Evening Post is built around a 
picture of a young mother and two chil- 
dren. Underneath is the caption “We'd 
get along .. . somehow.” As test copy 
the ad drew good response from both 
men and women. 

In the company house organ, Guardian 
Life Service, James A McLain, - vice- 
president, directed a strong message to 
the field force that the ad is a challenge 
to them to remove that uncertain “some- 
how” from the answer of these brave 
women. The caption was taken directly 
from the answer of thousands of women 
who were interviewed at the time of the 
Curtis Survey in 1934. 

The next Guardian advertisement 
shows a father bending over a sleeping 
child and the caption, “Are You Awake 
to’ Her Future ?” 

COLLEGE HEAD’S POLICIES 

Dr, John A. Schaeffer, new president 
of Franklin & Marshall College, Lan- 
caster, Pa., has a large line of life in- 
surance, including $300,000 in the Equita- 
ble of lowa. When living in Joplin, Mo., 
as director of research for the Eagle 
Picher Lead Co. Dr. Schaeffer owned 
more life insurance than any other resi- 
dent of Missouri. Jess M. Thompson of 
Joplin is the agent who placed the latest 
policies. 


MANHATTAN LIFE CHANGE 
The Manhattan Life has reduced 
from $2,500 to $1,000 the minimum 
amount for which its Seven Point Spe- 
cial Policy will be issued. The policy is 
a combination of life insurance during 
the premium paying period and an en- 
dowment or annuity,at maturity with an 
option on paid-up life insurance or paid 

up insurance plus a cash payment. 
























































he Metropolitan’s 
message in March maga- 
zines* — "You won't have 
to worry about money 
matters”— is of special 
interest to the husband 
who wants to plan a long- 


range family budget. 


The home with a Family 
Protection Plan Policy 
can set up a budget that 
reaches well into the fu- 
ture. Field-Men in study- 
ing their clients’ needs 
may find many cases in 
which this Policy will 
settle future uncertainties. 


*Business Week, Collier's, Cosmo- 
politan, Forbes, Nation's Business, 
Saturday Evening Post, Time. 


METROPOLITAN LIFE 
INSURANCE COMPANY 


Frederick H. Ecker, President 
ONE MADISON AVE., NEW YORK, N. Y. 
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Keppel Feels Trustees Should 


——— 





Be Chosen From Wider Range 


Thinks Women Should Have Place On Boards of Insurance 
Companies; Also, Farmers, Labor Leaders, Preachers, 
Ministers and Journalists; Discusses Responsibilities 


F. P. Keppel, president Carnegie Cor- 
poration of New York, one of the speak- 
ers at last week’s banquet of the Life Un- 
derwriters Association of the City of New 
York, which was celebrating the fiftieth 
year of its founding, had as his topic 
“The Trusteeship of Life Insurance.” His 
opinion of trustees and their functions, 
as given at the banquet, follow: 

For nearly forty years I have worked 
continuously for trustees—the only break 
being a period during the War when I 
worked for Uncle Sam—so I have en- 
joyed a fairly comprehensive view of the 
species. And in recent years I have also 
been a trustee myself, which has pro- 
vided a more comfortable though perhaps 
not quite so accurate, a point of view. 

As a result of all this, I have acquired, 
if not wisdom, at any rate strong opin- 
ions about trustees and their functions 
in life. But it is no use to talk about 
trustees in general, except perhaps with 
respect to their legal obligations and 
responsibilities. The average trustee 
doesn’t exist any more than do such ab- 
stractions as the economic man or the 
American girl. Boards of trustees or 
directors do exist, however, and their 
usefulness to the particular organization 
they serve, and to society in general, can 
be measured bv the presence or absence 
in the group of certain habits of thought, 
certain concerns, to use the good old 
Quaker word. 


Money-Conserving Responsibility 


Tonight we are talking about life in- 
surance. What are the concerns which a 
life insurance trustee should have? 
Things are somewhat different in Eng- 
land, but here in America I should puf 
at the head of the list the realization that 
it isn’t the trustees’ business to adminis- 
ter the trust. In my own particular field, 
if you show me a college where things 
seem to be going from bad to worse, I 
can nearly always show you a case of 
trustees trying to do the administrative 
job themselves. On the other hand, it is 
very much the trustees’ business to see 
that the executives they appoint keep 
them frankly and accurately informed 
about the affairs of the company. I don’t 
mean the numberless details, of course, 
but the broad trends, the real problems, 
and that’s not an easy job. 

The fiduciary sense, financial responsi- 
bility, financial judgment,—here is a qual- 
ity which must be strongly represented 
upon any board of trustees. If I say no 
more about it here, it’s not because I un- 
derestimate its importance, but rather 
because others are better qualified than I 
to discuss it. I ‘do, however, want to 
emphasize that in my judgment it’s not 
the only quality which is of the first im- 
portance. 

The enormous sums of money involved 
tend to confuse our thinking about life 
insurance. It is concerned not with ma- 
terial things, but with human beings. Es- 
sentially, it’s not a business but a social 
service, like education, and like education, 
its ideals and its standards must be pro- 
fessional ideals and professional stan- 
dards. Now, I don’t want to prove too 
mutch. The line can’t be drawn too sharp- 
ly. On the one hand, its financial respon- 
sibilities are money-conserving, not 
money-making—this is the professional 
relationship to money. On the other 
hand, life insurance companies do and 
probably should advertise, and that is 
definitely not the professional attitude. 
On balance I think it is fair to say that 
the responsibilities of a life insurance 
board lie much closer to those of a uni- 
versity board than to that of a manufac- 


turing or merchandising organization, or 
even a bank. 
Striking the Proper Balance 


In a university, the layman’s judgment, 
the layman’s sense of proportion, the 
layman’s hunch, if you please, serves as a 
balance to the enthusiastic zeal of presi- 
dent or professor or alumnus—and a cor- 
responding balance may from time to 
time be needed in an insurance company. 

Both in the university and in the in- 
surance company, the element of rivalry 
is present, and rightly so; both are com- 
petitive enterprises. But the wise uni- 
versity trustee will remember that the 
university idea and all it represents in 
intellectual standards, in academic free- 
dom, in research, — is more important 
than the momentary success of any one 
competing institution, even his own. Just 
so, the spread of the insurance idea with 
all that it implies, is of far greater im- 
portance than the momentary success or 
advantage of any single competing com- 
pany, and the wise insurance director 
knows this. 

In life insurance, we have a double 
competition — with other companies and 
inside each organization as well. As a 
result, every insurance man is faced with 
a very real temptation to oversell, and a 
good many yield to it. Similarly, the 
competing colleges have been tempted to 
oversell their product. And I’ve an idea 
the result to the individuals concerned 
has in both cases been equally unfortun- 
ate. I know what happens to the morale 
of the student, and I suspect that the 


future chances of selling a policy under 
proper conditions are greatly reduced by 
the memory of failure to carry a policy 
which had been oversold. Here is a point 
where the influence of the trustee can 
make itself felt. 

How well are insurance boards equip- 
ped to represent a fair cross section of 
American lay thinking? I’ve been look- 
ing over the rosters of some of the larger 
companies, and, as far as brains go, | 
should say the average is very high, the 
propertion of stuffed shirts correspond- 
ingly low. As to range in point of view, 
I’m not so sure. Of course, I know the 
difficulties of combining geographical 
spread with attendance on meetings. par- 
ticularly committee meetings, but the 
spread I have in mind is not wholly geo- 
graphical. Men of equal mental ability 
in different callings do their thinking 
upon the basis of different assumptions. 
The lawyers, business men and bankers, 
who make up the great bulk of our board 
membership, and the less frequent doc- 
tors, college presidents and engineers as 
well, have their important contribution to 
make to an all-round American point of 
view, but so have farmers and labor 
leaders, laboratory workers, journalists, 
parsons, school superintendents, to give 
only a few examples. All such people 
take out insurance and have ideas about 
insurance, but we don’t find many of 
them among our trustees. 


The Position of Women 


I’ve left the most obvious omission to 
the last, and that is the women. The pro- 
portion both of life insurance workers 
and of policyholders who are women 1s 
growing rapidly. The proportion of bene- 
ficiaries is overwhelming. In other fields, 
women have amply demonstrated their 
capacity to fill positions of trust and re- 
sponsibility, and to make a contribution 
which no mere man can make. Person- 
ally I don’t think it is a question of 
whether, but of when, we shall find them 
represented on life insurance boards. 

For one thing, don’t let us assume that 











THE AGENT 
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The life insurance representative occupies a relationship to his 
client of peculiar confidence and trust. 


He is concerned as are the representatives of few businesses 
with the interests of the whole family. The doctor is familiar with the 
family ills, the lawyer with its disputes, the merchant with its wants, 
the minister with its faults. But the life insurance agent knows some- 
Habits, antecedents, physical condition, moral 
status and financial standing—all come under his scrutiny. Hence he 
often knows the needs of his clients better than they do themselves. 


This fact imposes a peculiar responsibility upon every life insur- 
Where the need of protection is greatest, often 
there is the greatest indifference. Because of his special knowledge 
and varied experience, the representative of life insurance is particu- 
larly qualified to overcome that indifference and point out the sim- 
plest and safest way of meeting the need. 


While serving as a benefactor to his fellow men, he himself 
receives the just recognition of his own industry. 
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ll 
the real contribution of life insurance { 
the happiness and security of mankind 
has been fully learned by the public at 
large. As you know, I work for a trust 
created by Andrew Carnegie. Now, Car. 
negie was one of the ablest and Most 
far-seeing men of our times, and vet 
there is no record that he ever took ‘out 
life insurance for himself, but, on the 
other hand, there is abundant record in 
the history of the Professors’ Pension 
Fund to which he made so generous a 
contribution that a clear sense on his 
part of the role of life insurance in Pro- 
viding social security would have Saved 
infinite confusion and misunderstanding 
to say nothing of substantial financial 
loss. 


Research 


Now let me change the subject and ask 
you all a question. Does it stand to rea. 
son that life insurance can be the only 
creat modern social instrument which 
can afford to neglect fundamental re. 
search ? $y ard large, I feel that this js 
essentially what it is doing today, and 
this in spite of the example set by a fey 
outstanding exceptions. ; 

Mr. Ecker, president of Metropolitan 
Life, it happens that I have had in my 
own experience two demonstrations of 
the admirable research work of your 
company ; first when I was the secretary 
of the Regional Plan of New York, and 
second, when I was working with Presi- 
dent Hoover's Commission on Recent 
Social Trends. In both cases the fruits 
of researches carried through by the 
Metropolitan, and freely made available 
in the public interest, proved to be of 
the greatest value. The question of the 
place of research in the modern world 
is one to which I am sure life insurance 
trustees may well address themselves, 

And now one final knock, not uncon- 
nected with the one which has preceded 
it, on a topic which touches the insurance 
underwriter just where he lives. So far 
as I know, no insurance company saw 
the opportunity which the late unlament- 
ed depression provided to drive home a 
fundamental lesson to the American peo- 
ple, and indeed to the whole world. That 
lesson, as I see it, had to do with the 
stabilizing influence of insurance in times 
of economic crisis. Every man in this 
room knows instance upon instance in 
which insurance saved the day—a policy 
loan which provided essential liquid cap- 
ital. Even more important, when we re- 
call the degree to which the depression 
was moral as well as economic, were the 
cases where morale was preserved, and 
the storm was weathered through a spirit 
of confidence that. whatever happened, 
there was one equity upon which a man’s 
family could rely. Every head office 
knows of case upon case where a patient 
and humane policy of dealing with mort- 
gage investments has saved a farm ora 
city home or a business. But whatever 
the reason—perhaps it was because of in- 
adequate research facilities—no company 
so far as I know has endeavored to 
measure its own aggregate contribution 
of this character, and certainly no ht- 
man being has any conception of the 
total service rendered, though even a 
rough estimate would be a social docu- 
ment of immense significance, to say 
nothing of beiag a talking point of great 
usefulness to the u~ lerwriter. I am sure 


it would have been possible to get 4 
pretty close approximation while we 
were living th ough those hard days. 


Even today pert ps it is not too late. . 

Let me sum up. Directors have their 
place. They are not a fifth wheel. They 
are not just for windo.; dressing. Lay 
responsibility is an essential feature ol 
our democratic scheme of things—that's 
why we don’t have a general as Secre- 
tary of War. The responsibility and the 
usefulness of trustees will grow as_ the 
conception of life insurance broadens. 
Membership on the board of a good com 
pany is already recognized as an honor. 
The time will come, I am confident, when 
it will be regarded both as one of the 
greatest responsibilities an American cit 
izen can undertake, and as one of the 
highest honors to which he can aspire. 












nivers 
ers A: 
last W 
and ti 
that V 
our § 
to bui 
dividu 
throu; 
this 2 
repres 
be fre 
is not 
found 
taxes. 
poor, 
come 
It we 
age Pp 
any O 


I 


“In 
secur 
encou 
respo 


Twe 


The 
lee I 
Assoc 
most 
insur: 
four | 
raisec 
built 
micro 
the s 


Inc 
Ecke! 
Herb 
and | 
Socie 
eveni 
life i 
chair 
pany, 
ty-sid 
was | 
ship 
The | 

Fre 
Life; 
ers; | 
Equit: 
Unior 
presid 








20, 1936 


—— 


— 


surance to 

mankind 
public a 
Or a trust 
Now, Car- 
and Most 

and yet, 
r took oy 
it, on the 
sFecord in 
' Pension 
enerous 4 
se on his 
ce in pro- 
ave saved 
“rstanding 
~ financia) 


ct and ask 
nd to rea- 
| the only 
nt which 
lental re. 
hat this js 
oday, and 
by a few 


tropolitan 
ad in my 
‘ations of 
of your 
secretary 
York, and 
ith Presj- 
n Recent 
the fruits 
1 by the 
available 
to be of 
on of the 
‘rn world 
insurance 
selves, 
xt uncon- 
preceded 
insurance 
i a far 
pany saw 
inlament- 
e home a 
‘ican peo- 
rid. That 
with the 
2 in times 
n in this 
stance in 
—a policy 
quid cap- 
“n We re- 
epression 
were the 
rved, and 
h a spirit 
lappened, 
1 a man’s 
ad office 
a patient 
ith mort- 
arm or a 
whatever 
ise of in- 
company 
vored to 
tribution 
no hu- 
1 of the 
even a 
ial docu- 
to say 
of great 
am sure 
io get a 
‘hile we 
rd days. 
» late. 
ave their 
o]. They 
ng. Lay 
ature ol 
‘s—that’s 
s Secre- 
and the 
v as the 
yroadens. 
Ti rd com- 
n honor. 
nt, when 
e of the 
‘ican cit 
>» of the 
aspire. 








} 










March 20, 1936 








—U 





yj 


NDERWRITER 








Page 13 











a 


Hoover's 


axation Plea 


Life Insurance, Great Segment of Economic Security, Should 
Be Free From Tax Collector, Former 
President Believes 


A high spot of Former President Her- 
bert Hoover’s address to the fiftieth an- 
niversary dinner of the Life Underwrit- 
ers Association of the City of New York 
last week was his reference to insurance 
and taxation. He said, “It would seem 
that when our Federal government and 
our state governments are endeavoring 
to build up economic security for the in- 
dividual through old age pensions and 
through unemployment insurance, that 
this great segment of economic security 
represented by life insurance might well 
be free from taxation. I regret that that 
is not the case. The tax collector has 
found that it is a fertile field for easy 
taxes. And such taxes come out of the 
poor, for only five million people pay in- 
come taxes, yet 63 million have insurance. 
It would be just as logical to tax old 
age pensions, savings bank deposits, or 
any other provision of economic security. 

No Greater Lift to Self Respect 

“Insurance has proved not alone a 

security for dependents. It has by its 


encouragement of thrift and a sense of 
responsibility to the family contributed 


to the upbuilding of American character. 
I know of no greater lift to self-respect 
than the feeling that one’s family is pro- 
tected. Those who take out life insur- 
ance prefer future benefits to present 


pleasure. Not only that, but they deny 
themselves present pleasures for the 
benefit of others. ‘ 

“The investments which assure these 


policies represent today roughly 8% of 
the entire national wealth. As the great 
bulk of the insurance is mutualized it is 
sometimes overlooked that this process is 
steadily mutualizing our national wealth 
on behalf of all us people, for these in- 
vestments are in the largest degree the 
property of the policyholders.” 

Mr. Hoover drew a great laugh from 
the audience when he remarked, aside 
from his prepared speech and in regard 
to Glenn Dorr’s announcement that the 
association’s budget had been balanced, 
“IT had begun to think that was an obso- 
lete phenomenon. I hope it occurs more 
than once in fifty years.” The address 
was carried over the radio by the Na- 
tional Broadcasting Co. and received 
wide attention in the daily press. 


Guests of Honor At Jubilee 


Twenty-four Company Presidents, Chairman of Board, Twen- 
ty-six Directors or Trustees Present at New 
York Association Dinner 


The speakers’ table at the Golden Jubi- 
lee Banquet of the Life Underwriters 
Association of New York was one of the 
most remarkable ever arranged at a life 
insurance function. The table was in 
four sections, one behind the other, each 
raised a little above the one in front, and 
built on the stage of the ballroom. The 
microphones and actual speakers were at 
the second table. 

Including President Frederick H. 
Ecker of the Metropolitan and Directors 
Herbert Hoover of the New York Life 
and Frederick Keppel of the Equitable 
Society, who were the speakers of the 
evening, there were present twenty-four 
life insurance company presidents, the 
chairman of the board of a life com- 
pany, thirteen vice-presidents and twen- 
ty-six directors or trustees. The evening 
was designated a tribute to the trustee- 
ship of life insurance company boards. 
The honor guests were: 

Frederick L. Allen, vice-president, Mutual 
Life; H. H. Armstrong, vice-president, Travel- 
ers; Dr. William Seaman Bainbridge, director, 
Equitable Society; James A, Beha, director, 
Union Labor Life; Joseph C. Behan, vice- 
President, Massachusetts Mutual; Philip A. Ben- 
son, director, Guardian Life; John C. Blackall, 
Insurance Commissioner of the State of Con- 
recticut; M. B. Brainard, president, Aetna Life; 


Heary Bruere, director, New York Life; C. 
a Buck, director, Continental American ; 
- W. Buckley, president, Bronx Insurance 


Men’s Association. 


Thomas A, Buckner, president, New York 


Cathles, president, North 
Reassurance; Arthur M. Collens, 
president, Phoenix Mutual Life; Henry H. 
Conland, director, Connecticut Mutual Life; 
Clement F. Coogan, director, Berkshire Life. 

Guy W. Cox, president, John Hancock Mu- 
tual Life; W. Howard Cox, president, Union 
Central Life; Terrence F. Cunneen, manager 
insurance department, U. S. Chamber of Com- 
merce; Andrew J. Davis, vice-president and 
director, Provident Mutual Life; Hunter L. 
Delatour, director, United States Life. 

Franklin D’Olier, vice-president, Prudential; 
Wadleigh B. Drummond, director, Union Mu- 
tual; William Arthur Dupee, director, New 
England Mutual; Charles L. Farrell, director, 
Mutual Benelit Liic. 

Edward D. Field, vice-president, National 
Life of Vermont; Edmund Fitzgerald, vice- 
president, Northwestern Mutual; Ray N. Gaff- 
ney, director, Security Mutual Life; Gurdon 
W. Gordon, vice-president, Monarch Life; Ross 
B. Gordon, vice-president, State Mutual Life; 
William: J. Graham, vice-president, Equitable 
Society; Neison B. Hadley, deputy superintend- 
ent of insurance, State of New York. 

Tohn R. Hardin, president, Mutual Benefit 
Life; Harold E. Herrick, director, Home Life: 
Carl Heye, president, Guardian Life; Maxwell 
L. Hofmann, assistant managing director, Na- 
tional Association of Life Underwriters; John 
Marshall Holcombe, Jr., manager, Life Insur- 
ance Sales Research Bureau; Roger B. Hull. 
managing director and general counsel, National 
Association of Life Underwriters. 

E. Hurlimann, director, North American Re- 
assurance; Henry James, president, Teachers 
Insurance and Annuity Association of America: 
Tivingston E. Jones, trustee, Penn Mutual Life; 
William H. Kingsley, vice-president, Penn Mu- 


Life; Lawrence M. 
American 


tual Life; Frank K. Kohler, director, Manhat- 
tan Life; Harold F. Larkin, vice-president, 
Mutual Life. 


Connecticut 
M. A. Linton, 
Henry Loeb, 


Mrt-al 
trustee, 


president, Provident 


Life ; vice-president and 





from birth to 65 next birthday. 


Basil S. Walsh 


President 
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THE HOME LIFE INSURANCE COMPANY 
OF AMERICA 
PROTECTS THE ENTIRE FAMILY 


Home Life agents are equipped to serve every need for life insurance. 
Modern policies are issued, on both Industrial and Ordinary plans, 


A POLICY FOR EVERY PURSE AND PURPOSE 


Joseph L. Durkin 
Secretary 


John J. Gallagher 
Treasurer 
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N. Y. Sales Congress 
Run in Three Rooms 


THE COMMITTEE IS KEPT BUSY 





Harry Pope and Elmer Wheeler Make 
Big Hits; Many Members Contribute 
Short Talks 





The three ring show that was the six- 
teenth annual sales congress of the Life 
Underwriters Association of New York 
City last week held a good crowd in all 
three departments. Feature attractions 
were the lilting talk of Harry Pope, Bos- 
ton, which got the congress off to a gay 
start and the climaxing contributions of 
Osborne Bethea, general agent, Penn 
Mutual, and Elmer Wheeler, president, 
Tested Selling Institute. Section topics 
were package, program and_ specialty 
selling. 

Members of the committee presided 
over the various sessions and brought 
into the discussion many members of the 
association not scheduled on the printed 
program. Harry Krueger of the Recht 
& Kutcher agency, Northwestern Mu- 
tual, was the speaker on “Presenting the 
Specialty Sale.” His talk covering phases 
of taxation and business insurance is 
bricfly reviewed elsewhere. 

Members of the committee were these: 
C. Preston Dawson, Beers agency, New 
England Mutual, chairman; J. P. Garry, 
Luther-Keffer agency, Aetna Life; Jo- 
seph Morrison, Wolfson agency, Berk- 
shire; Donald H. Cutler, DeLong agency, 
Mutual Benefit; Henry E. Gaudy, Tay- 
lor agency, Mutual Life; Frank A. Holt, 
Leonard agency, National Life of Ver- 
mont. 

Charles H. Weiss, Freid agency, New 
England Mutual; Felix Levy, Engelsman 
agency, Penn Mutual; Max Schonberg, 
Hyde agency, Penn Mutual; Irving Nutt, 
Andrews agency, Phoenix; P. D. Fagans, 
Connell agency, Provident Mutual; 
George P. Shoemaker, Sprague agency, 
Provident Mutual; Jerome Siegel, Gar- 
rison agency, Prudential; J. Arch Wil- 
liams, C. B. Knight Agency, Inc., Union 
Central. 

Two Unusual Speakers Make Hit 

A continuous string of clever stories 
through which was woven a philosophical 


Massachusetts Mutual; Thomas E. Lovejoy, 
president, Manhattan Life: Ethelbert Ide Low, 
chairman of the board, Home Life; Leighton 
McCarthy, president, Canada Life; Hall_ Park 


McCullough, director, National Life; Carroll 
B. Merriam, director, Metropolitan Life: Ed- 
ward K. Mills, director, Prudential; Henry 


Moir, president, United States Life; Sylvan B. 
Phillips, president, Union Mutual Life. 

Fred H. Rhodes, president, Berkshire Life; 
Samuel D. Rosan, president, Independent Brok- 
ers Association; Frederick D. Russell, president, 
Security Mutual Life; Rydgren, presi- 
dent, Continental American Life: Charles Saw- 
yer, trustee, Union Central Life; Francis P. 
Sears, piesident, Columbian National Life; 
Thomas Shallcross, Jr., director, Fidelity Mu- 
tual Life; Dr. Samuel M. Shoemaker, Calvary 
Episcopal Church; Paul Simon, president, Gen- 
eral Brokers Association; Frank W. Smith, 
trustee, Northwestern Mutual Life. 


George Willard Smith, president, New Eng- 


land Mutual Life; Bernhard Stern, president, 
Brooklyn tnsurance Brokers Association; Theo 
dore L. Storer, director, Columbian National; 


Walter Le Mar Talbot, president, Fidelity Mu- 
tual Life; Lyman E, Thayer, president, Insur- 
ance Brokers Association of New York: George 
Avery White. cirector, State Mutual Life: Vin- 
cent P, Whitsitt, director, Association of Life 
Insurance Presidents; Frazar B. Wilde, presi 
dent, Connecticut General Life: Matthew Woll, 
president, Union Labor Life; Clyde W. Young, 
president, Monarch Life. 
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strain formed the talk of Harry Pop: 
Mr. Pope started in insurance with the 
Mutual Benefit seventeen years ago and 
on his books are still the seventy-four 


policies he wrote in his first year. The 
volume totals $349,000. Here is just an 
example of his talk: 

“The sale is made in the mind, the 


check is only the evidence that the trans 
action has been completed ... Use sim- 
ple language, usually when your tongue’s 
in high your mind’s in neutral Fig- 
ures don’t interest the average man. It’s 
like the story of the teacher who said 
‘Freddie, when you take 19 from 147 
what’s the difference?’ And Freddie an- 
swered, ‘That’s what I think, it’s all the 
same to me anyway.’” 

Mr. Wheeler gave a series of examples 

(Continued on Page 14) 


Harry Krueger Talks On 
Specialty Selling Topics 


Two topics, taxation and business in- 
surance, were handled by Harry Krueger 
at the sales congress in New York last 
week. Introducing his presentation of 
life insurance for tax purposes he said: 

“The important use-value which this 
subject of taxation has for us concerns 
the purchase of new life insurance in 
order to guarantee the payment of es- 
tate taxes upon the death of the insured. 
We can reduce this type of knowledge 
to this simple proposition: 

“That certain tax charges will be lev- 


ied against the estate on the death of 
the prospect by the Federal and state 
governments. That these charges must 


be paid in cash and with relative promp- 
titude. That for a negligible annual out- 
lay life insurance automatically provides 
the cash when the tax charges accrue 
and is the only practical plan becauss¢ 
the creation of the incident which re- 
quires the cash also automatically 
ates the cash.” 

He discussed four types of business 
insurance—one man business, partner- 
ship, corporation and liquidation insur- 
nee. He said: “For the associates in 
liquidation insurance the procedure is 
simple. It amounts in essence to doing 
four things—buying life insurance, hav 
ing the ‘buy and sell’ agreement, select- 
ing a qualified trustee and paying the 
premiums.” 


cre- 

















OUR LEADERS 
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C. C. Klocksin Thirty Years 
With Northwestern Mutual 
Clarence C. Klocksin, legislative coun- 

sel of the Northwestern Mutual Life of 

Milwaukee, and national scribe of the 

Pamunkey Tribe of Real Indians, yester- 

day observed the thirtieth anniversary of 

his connection with the company. He en- 
tered the actuary’s department as a clerk 
in 1906 at the age of 18. Ten years later 
he took up the study of law and after 
completing the course at Marquette Uni- 
versity in Milvraukee, and passing the 
state bar examination, he was trans- 
ferred to the company’s legal department 

in 1922 as assistant to the late Henry F. 

Tyrrell, legislative counsel, being pro- 

moted to assistant counsel in 1930. Fol- 

lowing Mr. Tyrrell’s death, Mr. Klocksin 
was selected to fill the vacancy on Sep- 
tember 1, 1935. In the same year Mr. 

Klocksin also was chosen to fill the va- 

cancy in the office of scribe of the 

Pamunkey Indians created by Mr. Tyr- 

rell’s passing. 

As an avocation Mr. Klocksin organ- 
ized and was for several years president 
of the old Lake Shore Baseball League, 
having teams in all major cities of the 
west shore of Lake Michigan from Green 
Bay, Wis., down to Chicago. His base- 
ball writings have appeared in the sport 
pages of newspapers in all of these cities. 


New England Mutual Names 
John Barker, Jr., Attorney 


The New England Mutual Life has 
appointed John Barker, Jr., as attorney 
in the law department of the company 
effective March 18. 

Mr. Barker has an interesting legal 
and insurance background. A graduate 
of Williams in 1927, he received his de- 
gree from Harvard Law School in 1930. 
Associated with the Boston law firm of 
Choate, Hall & Stewart for the past six 
years, he has been working closely with 
Frederick H. Nash on insurance case 
work. ‘ 

His father is John Barker, vice-presi- 
dent and general counsel, Berkshire Life, 
and his grandfather was James Madison 
Barker, late justice of the Supreme Ju- 
dicial Court of Massachusetts. 





Sara Frances Jones Forming 
Ass’n’s Women’s Division 
Carrying forward the movement to or- 
ganize women underwriters, members of 
The National Association of Life Under- 
writers, Sara Frances Jones of Chicago 
has addressed a bulletin to thirty leading 
women underwriters requesting their co- 
operation in organizing Women’s Divi- 
sions of the life underwriters associa- 
tions in their localities. The Committee 
of Women Underwriters of The National 
Association, of which Miss Jones is 
chairman, was made a standing commit- 
tee of The National Association at the 
Des Moines Convention last September. 





NO TAX ON GROUP POLICY 

Robert H. Jackson of the Bureau of 
Internal Revenue has held that premiums 
paid by an employer on the Ordinary 
type of life insurance policies on the 
lives of its employes represent additional 
income to the employes. Premium paid 
by an employer on group life insurance 
policies for its employes do not consti- 
tute additional income and are not re- 
quired to be included in the Federal in- 
come tax returns of the employes. 


EXTEND FAMILY SECURITY 

The Travelers Family Security Income 
Benefit has been extended to apply on 
Term Expectancy policies as well as on 
Ordinary life. The Family Security bene- 
fit gives a small income for life of the 
beneficiary but also a large income dur- 
ing the period of greatest need. 








J. L. Lawrence of San Antonio, asso- 
ciate state general agent, Lincoln Na- 
tional Life, spoke at the luncheon of the 
Waco, Tex., Association of Life Under- 
writers February 7. 
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After Osborne 


3ethea, Penn Mutual general agent, finished his speech at the 


New York Sales Congress last week about three dozen agents went up to the ros- 
tium, pulled out pencils and paper and started copying down the visual selling 
diagram that Mr. Bethea had described and had shown in enlarged form. The 
diagram is. reproduced below with the presentation that goes with it. ‘ 


YOUR OBLIGATION 


$45 per month. 


“Mr. Prospect, look at it this way. 
Your obligation is $45 a month. Our 
obligation is $150 a month to you for 
life at sixty-five, and you can’t outlive it. 
If you don’t want the income, you will 
have about $27,000 in cash. If you don’t 
live to mature the plan, and you prob- 
abily will, your wife will receive $15,000. 


AMERICA LIFE WINDUP 

The American Life of Denver, Wilbur 
Newton, receiver, will pay $1.60 a share 
to its stockholders, the stock to be sent 
to Boettcher & Company, 828 Seven- 
teenth Street, Denver, Colorado. Receiv- 
er Newton’s report shows he has on hand 
$4,571.96 in cash and $90,000 in treasury 
bills. There is outstanding 57,330 shares. 
Federal Judge Symes ordered the pay- 
ment. All policyholders are protected via 
reinsurance with the United Benefit Life 
of Omaha. The American is insolvent 
and two of its officers are in penitentiary, 
two others standing trial. The American 
stock sold at $1 to $5 during its life. 





HOLD LAW UNCONSTITUTIONAL 

Supreme Court Justice Pierce H. Rus- 
sell at Troy has declared the New York 
State unemployment insurance law in- 
valid. The decision was made in con- 
nection with an application of Associated 
Industries, of New York, Inc., for an 
injunction restrainin- the Department of 
Labor from enforcing the act. The in- 
junction was not granted as the case will 
go immediately to the Court of Appeals 
where it will be argued next week, and 
as the question is entirely a constitution- 
al one, it is expected decision will be 
handed down within a few days after 
argument. 





$300,000 FOR OKLAHOMA 

After taking the case under advise- 
ment for a week, Judge R. P. Hill of 
the Oklahoma District Court March 13 
gave the State of Oklahoma judgment 
for $300,000 against the Modern Wood- 
men of America. This is one of the larg- 
est amounts involved in the cases against 
a group of fraternals, in which the state 
seeks to collect back penalties and taxes 
claimed on the ground that they were 
conducting a general insurance business. 





PASS BENEFICIARY BILL 

The New York State Senate has passed 
and sent to the Assembly the D. T. 
O’Brien bill, Senate Intro. No. 967, Print 
No. 1084, amending the insurance law, 
in relation to right of insured to nomi- 
nate a husband, wife or child as bene- 
ficiary and effect such change without 
necessity of endorsement on the contract 
by the issuing insurer. 





DAVIS PHILADELPHIA TALK 

Frank H. Davis, vice-president of the 
Penn Mutual Life, in addressing the 
managers’ group of the Philadelphia As- 
sociation of Life Underwriters last week, 
condemned many past practices in re- 
cruiting of agents and told how the 
Agency Practices Agreement has re- 
sulted in more business from fewer men. 


OUR OBLIGATION 





$150 per month for life guaranteed. 


You can’t outlive it. 
or 
$27,000 Cash for Yourself 


and 
$15,000 Cash to Mrs. Prospect 
and 
$45 per month. 


We also assume responsibility for your 
$45 a month. That is, if you lose your 
good health, and you can’t work in the 
future, we will take care of the $45 
monthly deposit. Now, Mr. Prospect, if 
you don’t take your obligation, ours will 
become yours. (Transfer Y from first 
column of diagram to the second.) Now, 
honestly, which one do you want?” 


Woman Agent of Home Life 


Tells Way to Reduce Lapses 

A woman who is doing an outstanding 
job in the Home Life of New York is 
Mrs. Lillian L. Joseph of the A. G. Jo- 
seph agency, 225 West Thirty-fourth 
Street, New York. She has already fully 
qualified for the President’s Club, re- 
peating her performance of a year ago 
when she was the only woman to qualify 
for the convention. For the year to date 
she is first among the leaders in group II 
on the basis of premiums. 

Also she has one of the lowest lapse 
rates of any member of the Home Life 
field force. In the current issue of the 
company’s agency magazine she tells 
some of the methods she uses to keep 
this lapse rate almost nil. They are 
these: Sell the kind of insurance the 
prospect actually needs. Try not to over- 
sell. Keep in mind the amount of pre- 
mium he can actually afford and increase 
it as his future financial status warrants. 
Keep in touch with clients as often as 
possible and visit each one at least four 
times a year, remembering them on spe- 
cial occasions. Through this friendship 
meet their friends and relatives. Al- 
ways be ready to help them in any in- 
surance problem they may have. In case 
of a prospective lapse immediately see 
the insured and suggest ways and means 
to retain the contract. 





Cortright Vice-President 
of Kentucky Home Mutual 


L. C. Cortright has joined the Ken- 
tucky Home Mutual Life, Louisville, 
as vice-president and actuary, to fill a 
post vacant since the recent death of 
Burton Van Dyke, who had been on 
leave of absence for many months. Mr. 
Cortright comes to the company from 
the Occidental Life of Raleigh, N. C., of 
which he was vice-president and actuary, 
he also serving as executive vice-presi- 
dent of the Peninsular Life, of Jackson- 
ville, Fla., which is Occidental controlled. 

Prior to being with Occidental Mr. 
Cortright was executive secretary of 
the Acacia Mutual Life of Washington, 
D. C., for some years and prior to that 
was with the Old Line Life of Milwau- 
kee as assistant secretary and actuary. 
Mr. Cortright some nineteen years ago 
was associated with Haight, Davis & 
Haight, of Indianapolis, consulting actu- 
aries, following graduation from Michi- 
gan, where he took an actuarial course 
and received a special certificate. 


113 ASS’N SAFETY GROUPS 
O. Sam Cummings, of Dallas, Texas, 
chairman of the safety committee of the 
National Association of Life Underwrit- 
ers, reported this week that 113 local 
units of the National organization have 
appointed safety chairmen. 








March 20, 1936 











— 


WOODWARD and FONDILLER, Ine, 


@ Consulting Actuaries @ 


90 John Street, New York 
Telephone Beekman 3-6799 














| 


N. Y. Sales Congress 


(Continued from Page 13) 


where sales were tremendously increased 
by the use of a tested selling sentence 
While he does not favor the canned sales 
talk, he does believe the life insurance 
agent would profit by putting into his 
presentation a sentence that he has dis. 
covered gets results. 

The human element in his stories made 
a great hit. One or two examples of 
tested sentences were these: Sales of 
men’s shirts were stepped up when the 
salesgirl said to the woman shopper: 
“The buttons are anchored on, they won't 
come off in the wringer.” Square clothes. 
pins at three cents more a dozen outsold 
the round ones when the salesgirl picked 
up a pin and said: “They’re square; they 
won't roll when dropped.” Sales of In- 
dian moccassins increased when the sales 
man puts them in front of the little boys 
who accompanied their mothers to the 
store and said: “They’re the kind the 
real Indians wear, Sonny.” And then 
he could go on waiting on the little 
boys’ mother while the sale developed by 
itself because that one sentence had ail 
the punch necessary. 





W. H. Pierson Fifty Years 
With Provident in N. J. 


William H. Pierson of the Provident 
Mutual Life has been an agent for that 
company in New Jersey for fifty years, 
the anniversary being celebrated in 
Newark Monday night with a testimonial 
dinner at the Down Town Club. Mem- 
bers of the Gillis agency were at the 
dinner. 

He started with the old agency firm of 
La Bar & Kennard in Jersey City. In 
1913 Mr. Kennard died and La Bar con- 
tinued the agency for the company un- 
til 1917, when Louis F. Paret took over 
the agency and established offices in 
Newark. The work became too heavy 
for Mr. Paret and the company estab- 
lished three agencies, Mr. Paret turning 
over the agency in Newark to Alexander 
F. Gillis. 





EASTERN LIFE MOVES 
The Eastern Life has moved its home 
office to 386 Fourth Avenue at the corn- 
er of Twenty-seventh Street, New York 
City. The quarters are larger than those 
previously occupied at 303 Fourth 


Avenue and are needed to take care of 


greatly increased business. 





CHANGE N. J. CONGRESS DATE 
The annual sales congress of the Life 
Underwriters Association of Northem 
New Jersey will be held in Newark Apri 
24 instead of April 17 as_ originally 
planned. There will be a morning sts 
sion followed by a luncheon. 
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Kreinheder Made Manager 


Union Mutual in Cleveland 
Jerome 


C. Kreinheder has been ap- 
pointed Cleveland manager for the Union 
Mutual Life of Portland, Me. He was 
assistant secretary and superintendent of 
avencies for the Buffalo Mutual Life un- 
til the reinsurance of that company re- 
cently by the Union Mutual. 

Mr. Kreinheder began his life insur- 
ance career in 1920 with the Travelers 
at Buffalo. In April of 1920 he became 
associated with the Buffalo Mutual Life 
as agency supervisor. 


GRAHAM’S 54% INCREASE 

In the S. T. Whatley campaign, com- 
memorating his third anniversary as 
vice-president of the Aetna Life, James 
P. Graham, Springfield, Mass., general 
agent, doubled its quota. The agency re- 
ports a 54% increase in paid business for 
the first two months of 1936 over 1935. 
Ernest W. Nelson, who started with this 
agency in 1935, having had no previous 
life insurance experience, stands fifth on 
the company’s list of leading agents for 
the first two months of 1936. 


N. D. SILLS AGENCY MEETING 


The recent annual meeting of the Neil 
D. Sills agency, Sun Life of Canada, at 
Richmond, Va., marked the beginning of 
Mr. Sills’s thirty-third year as manager 
there. The agency paid for $2,262,819 
last year. Home office officials present 
were Carl Heyl, assistant superintendent 
of agencies, and F. J. Cunningham, ac- 
tuary. Carl F. New, manager, Baltimore 
agency of the company, also attended. 
Otis W. Gilman is agencv assistant. 


MIDLAND MUTUAL GAINS 

The Midland Mutual Life during the 
first seventy-five days of 1936 showed 
an increase of 15% in written and paid- 
for business over the same period of 
1935. The leader producer of the com- 
pany last year was E. P. Tice of Colum- 
bus, Ohio, and the leading agency was 
Tice & Jeffers of Columbus, the home 
office city. 


BANKERS NEB. FEBRUARY 

The Bankers Life Insurance Company 
of Nebraska reported that during Feb- 
ruary they wrote a total of $1,000,000 in 
new business compared with $750,000 in 
the same month of last year and $1,327,- 
638 in January, 1936. On a year to date 
basis the company is 21% ahead of the 
first two months of last year. 

















FINAL SEMINAR OF N. J. ASS’N 
The final selling seminar of the Life 
Underwriters Association of Northern 
New Jersey will be held on Friday, 
March 20, in the Prudential auditorium 
in Newark. The topic to be discussed 
will be “Program and Package Selling.” 
These seminars have been well attended 
and will in all probability be repeated 
next year. 


NORTHINGTON ON LEAVE 

S. S. Northington, general agent for 
the Connecticut Mutual Life at Los An- 
geles, who has been ill for several months 
but is now recovering his health, has 
been granted a year’s leave of absence 
by the company. R. L. Ingraham, asso- 
cCilate general agent, will have full charge 
of the agency during the absence of Mr. 
Northington. 





New paid for business, exclusive of 
annuities, of the Northwestern Mutual 
Life of Milwaukee, in February amount- 
ed to $20,972,221 written in 4,969 policies, 
marking the best February in four years, 
according to Grant L. Hill, director of 
agencies. 

BUFALO HEARS WORTHINGTON 

William P. Worthington, superintend- 
ent of avencies, Home Life, addressed 
more than 150 members of the Buffalo 
“fe linderwriters Association at a 
luncheon meeting in that city recently, 
Carl S. Hemberger presiding. 


Connolly Sketches Some Personalities 
At N. Y. Association 50th Year Dinner 
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{ The sketches above were made by Bob Connolly of the Bronx Home News at the Jubilee Dinner of the Life Under- 
writers Association of the City of New York held in the Waldorf-Astoria last week and show a number of the guests of 


honor and the three speakers. 








DETROIT SEES AD SPECIMENS 

When D. Bobb Slattery of Philadel- 
phia, president of the Life Advertisers 
Association, spoke on “Life Insurance 
Advertising” before the Detroit General 
Agents and Managers’ Association this 
month, he illustrated his talk effectively 
through a number of displays of the na- 
tional advertising efforts of member 
companies of the L.A.A. Many of the 
companies engaged in national advertis- 
ing Campaigns in magazines of general 
circulation are affiliated with the Life 
Advertisers Association and they con- 
tributed panels on which were mounted 
specimens of their best advertisements. 





SIX HAAS MEN LEADERS 

M. V. Hyde of the Mutual Life in 
New Castle, Pa., led the company last 
year in the number of lives insured. He 
was also among the first hundred pro- 
ducers for volume. W. B. Lichliter of 
Somerset, Pa., was fourth in lives in- 
sured and forty-seventh in volume. Both 
men are agents of the office managed 
by A. F. Haas in Pittsburgh, and four 
others from the agency to rank on the 
company’s honor lists were W. K. Ren- 
nie and C C. Shaffer in lives insured; 
A. E. Wright and E. L. Stanley in 
volume. 


RELAYS FIVE IDEAS 
Henry E. Belden, associate manager, 
Union Central Life, chairman of the Life 
Insurance Forum of the Life Underwrit- 
ers’ Association of Los Angeles, presided 
at the February luncheon-meeting of this 
organization and was the principal 
speaker. His talk was devoted to a 
resume of some of the main ideas pre- 
sented at the recent convention of the 
$500,000 Club of the Union Central Life 
At that convention a total of nineteen 
outstanding ideas featured the meeting, 
and in his talk he presented by proxy 
four or five of the speakers whose re- 

marks were considered the tops, 
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WHEN A MAN ENTERS FIRE 
INSURANCE FIELD AS 
AN AGENT 

The Boston and Old Colony, two lead- 
ing fire insurance companies, have started 
a series of articles in their field publica- 
tion, The Accelerator, which fills a long 
felt want and it is surprising that fire 
have not made 


insurance companies 


available the information which the arti- 
cles will contain in some such form many 
(the first of 


which has now appeared) are answers to 


years ago. These articles 
some of the questions which men start- 


ing insurance agencies ask themselves on 


the threshold of the business. In brief: 
how one goes about starting an agency 
today; what is first thing to do; what 


The 


is running the articles as quotes of a suc- 


things are essential Accelerator 
cessful local agent, giving to the new- 
best 


long experience. 


comer his advice, speaking from 


This experienced agent says that be- 
fore anyone embarks in the production 
business of insurance he should convince 
himself that it is the business he should 
make his 
appeal and because it is one which can 
He must feel that 
Next, 


having made up his mind he must study 


lifetime work because of its 
enlist his enthusiasm 
insurance is an essential service. 
insurance, its possibilities, its history. 
He should know the whys and where- 
fores; equip himself in every available 
channel, which, of course, includes sub- 
scription to leading insurance papers. He 
should start files of information and 
gather good sales ideas which will help 


him build up his premium income 


The methods and operations of the 
best insurance men in the city should be 
surveyed in order that he may learn the 
type of competition he will face 

At the first opportunity this new agent 
should go to the largest nearby commun- 
ity and interview the most successful 
agent there; tell him of his objectives; 
and get an earful about the business and 
the pitfalls to be avoided. 

Next, he should decide that the only 
those 


which are capable for meeting all obliga- 


companies he will represent are 
tions as he should sell no insurance un- 
less it is worth one hundred cents on 
every dollar and is strongly safeguarded. 
Having made up a list of companies 
which he feels he would like to represent 


he should write for their financial state- 


1907, at the post office of New 


York City under the act 





ments; and then take those statements 
to his bank and ask the bankers to help 
him analyze those statements. 

Satisfied with the companies his next 
step is to communicate with them and 
ask them to have their field men get in 
touch so that he can be assured by them 
that they will co-operate and help him 
succeed. Having picked his companies 
he would say to the field man: 

I’m going into the insurance business. 
I am interested in your company—especi- 
ally your financial statement. I have 
studied insurance, but still have a lot to 
learn. I want a company that will help 
me succeed. Will yours? 

In finally selecting the company one 
of the considerations to have in mind is 
whether it has an alert, practical-minded 
that 
there would be no doubt that the assist- 


sales production department so 
ance rendered by the company would re- 
the agent’s increasing his sales. 
That, in brief, is the first article. Next 
month the Boston and Old Colony will 
continue the advice given by the experi- 


sult in 


enced agent for the newcomer. A good 
start has been made and these articles 
should have and will have wide circula- 
tion. 

Raymond C. Dreher is editor of The 
Accelerator. 

Clay Hamlin, general agent, Mutual 
Benefit, Buffalo, N. Y., and nationally 
known as a big producer, arrived at Wil- 
mington, the port of Los Angeles, March 
7, on the Panama Pacific liner Virginia 
and was met by Bertram P. Rouse, cen- 
eral agent at Los Angeles for the Mutual 
Benefit. They drove into the city to the 
Rouse agency in the Foreman Building 
where Mr. Hamlin addressed the field 
force from 10:30 a. m. to 12:30, in a 
round table discussion of agency prob- 
lems. He was the guest of honor with 
Mr. Rouse and a small group of friends 
at luncheon at the Athletic Club after 
he accompanied Mr. Rouse on an auto 
ride, visiting nearby points of interest. 
In the evening they had dinner at the 
Pacific Coast Club, Long Beach, after 
which they motored back to Wilming- 
ton, where Mr. Hamlin returned to his 
ship, resuming his voyage to San Fran- 
cisco. He was accompanied by Mrs. 
Hamlin on the trip. Grant Taggart of 
Wyoming was a guest at the Rouse 
agency meeting, having been invited to 
hear Mr. Hamlin’s talk. 

* * + 

Alfred J. James, president of the 
Northwestern National (Fire) and the 
affiliated Northwestern National Casualty 
at Milwaukee, with Mrs. James sailed 


from New York March 18 on a cruise 
to Bermuda. 

















C. F. SHALLCROSS 

C. F. Shallcross, United States man- 
ager of the North British & Mercantile, 
visited Los Angeles last week for a few 


days, this being the first stop on a tour 


of the Pacific Coast field. He was met 
there by A. H. Talmadge, assistant Pa- 
cific Coast manager, who accompanied 
him to San Francisco at the conclusion 
of his southern California visit. 

* * * 

Viscount Ridley has been eclected to a 
seat on the head office board of the 
Yorkshire. The Hon. George Alexander 
Akers-Douglas, partner in the firm of 
Higginson & Co., and Francis T. Mann, 
director of Mann, Crossman & Paulin, 
one of the biggest British brewing con- 
cerns, have been appointed directors of 
the Liverpool & London & Globe Insur- 
ance Co. and the Central Insurance Co. 

* * * 

Harry T. Wright, Equitable Society, 
Chicago, one of the leading production 
men of the Society and present chairman 
of the Million Dollar Round Table, yes- 
terday addressed the monthly luncheon 
of the Life Underwriters Association of 
Toronto. 

* 2 

W. Raymond McVaugh, special agent 
for E. K. Schultz & Co., general agents 
Millers National at Philadelphia, began 
his career with the Delaware Underwrit- 
ers; went with Corroon & Reynolds; and 
in 1925 joined the Peoples Fire of Mary- 
land as special agent for Eastern Penn- 
sylvania. In 1927 he went with E. K. 
Schultz & Co. His territory now is East- 
ern Pennsylvania, New Jersey, Delaware 
and Maryland. 

* * * 

Hon. Maurice Fox Pitt Lubbock has 
been appointed a director of the London 
Assurance. Mr. Lubbock is managing di- 
rector of Dent Allcroft & Co., the great 
glove manufacturing concern, and is on 
the boards of a number of Australian 
enterprises, including the Australian 
Mercantile Land & Finance Co., Aus- 
tralian Sheep Farms, Lloyd’s Bank and 
the Melbourne City Properties Trust. 

oK ” 7” 

William D. Van Dyke, Jr., a trustee of 
the Northwestern Mutual Life of Mil- 
waukee and a member of the finance 
committee, has consented to accept elec- 
tion as president of the board of trustees 
of the village of Fox Point, north shore 
residential suburb of Milwaukee. 

* * * 

Ralph G. Hinkley, New England man- 
ager of the American of Newark, returns 
March 23 from a three weeks’ cruise to 
South America. 








Blank & Stoller 
CHARLES C. HANNAH 


Charles C. Hannah. manager of the 
Eastern department of the Fireman's 
Fund, was guest of honor at a dinner 
given recently by Bird, Ford & Co., Inc, 
Wilmington, Del., the guests including 
not only agents of the company but other 
leading agents. Albert Bird was toast- 
master. One of the speakers was Walter 
H. Bennett, secretary National Associa- 
tion of Insurance Agents. Other speak- 
ers included Percy W. Green, attorney 
general of Delaware and Judge J. Owen 
Knotts, second judicial court, Maryland. 

. + -* 


Victor Roth, president of the Security 
of New Haven group, completed a brief 
visit at Los Angeles last week and left 
for San Francisco. He was accompanied 
on his trip north by Benton A. Sifford, 
vice-president and manager of the Paci- 
fic Coast department, who met him at 
Los Angeles. 

x * * 


John A. Lloyd, secretary of the Ohio 
\ssociation of Insurance Agents, has en- 
tered the race for the Republican nomi- 
nation for lieutenant governor 61 Ohio. 
He has served several terms in the Ohio 


Senate from the Portsmouth district. 
* * # 
Mrs. D. Gordon Hunter, wife of the 


vice-president and production manager 
of the Phoenix Mutual Life, is one of 
the patronesses for the ball which the 
Hartford chapter, Reserve Officers As- 
sociation of the United States, will give 
at the Hartford Club on April 3. 

* * x 


Henry A. Yates, vice-president of the 
National Union Fire of Pittsburgh, vis- 
ited New York late last week. 

a * a“ 

Dr. William B. Ward, medical director 
of the Mutual Benefit Life, frequently 
occupies a pulpit. Recently he spoke in 
one day at a morning interracial service 
of the Thirteenth Avenue Presbyterian 
Church in Newark and in the evening on 
“Abraham Lincoln” at the Central Pres- 
byterian Church. 

* * x 

Selig J. Katzman, assistant manager, 
Wofford agency, Prudential, New York, 
sails tomorrow on the Carinthia for Nas- 
sau. 

x * x 

A. G. Correll, general agent in Brook- 
lyn for the New England Mutual Life, 
left for Florida on Saturday. He will 
attend the New England general agents 
convention at St. Petersburg next week. 
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Some Personalities at the National 
Surety Corp. Hearing 

Day after day for almost a fortnight 
the court room of Supreme Court Justice 
Valente has been a gathering place of 
lawyers, actuaries, financiers, insurance 
men and others, while on the stand there 
have appeared many persons, either for 
or against the sale of the stock of the 
National Surety Corporation at the bid 
which was the highest of those offered 
—$10,031,000. That was the bid made 
by the Commercial Investment Trust Co. 
The Commercial Investment Trust is a 
corporation of unusually ample financial 
resources which does a tremendous auto- 
mobile finance business, which makes 
loans to factories desiring to purchase 
a lot of machinery and which engages 
in many diversified time sales operations. 
It is known that the Commercial Invest- 
ment Trust has been trying to get the 
diversities even more diversified; is ex- 
tending its activities and is broadening 
its ramifications. 

Of the experts on the stand in Justice 
Valente’s court a number thought the 
bid of the Commercial Investment Trust 
too low. The cross-examination of those 
experts is sometimes made exciting, 
sometimes amusing, sometimes belliger- 
ent. As soon as a man reached the stand 
the lawyers got busy with their interro- 
gations, sometimes with sarcasm, with 
the result that many battles of wit fol- 
lowed. 

Representing the State Insurance De- 
partment throughout the entire proceed- 
ings have been Edward F. Keenan and 
Samuel Boksenbaum, two able and ener- 
getic young men who have cross exam- 
ined many witnesses. Each has been 
conscientious in representing Superin- 
tendent Pink; has shown keen knowl- 
edge of the intricacies of insurance com- 
pany operations and value. Two of Mr. 
30oksenbaum’s interesting sessions were 
his cross-examination of A. M. Best, 
who testified for nearly four hours on 
the value (including good will) of the 
National Surety Corp., and his verbal 
duel with Saul B. Ackerman, professor 
of insurance at New York University, 
who was called as an expert by one of 
the stockholders’ groups. Professor Ack- 
erman broke one record at the hearing 
as he deliberately consumed ten minutes 
in answering one question. 

One of the “big moments” of Monday’s 
hearing this week was the entry into the 
picture of one of New York’s highest 
priced lawyers—Max D. Steuer, who ap- 
peared for the Commercial Investment 
Trust. He gets as much as $1,000 a day 
in court appearances. Unheralded, he 
rose quietly in the midst of the Acker- 
man testimony and directed soft-spoken 
questions to Justice Valente as to wheth- 
er the adequacy of the C.I.T. bid was 
Not the main point at issue. Steuer, 


leading figure in many a court battle, 
held the center of the stage for several 
minutes. 


Later, he engaged in friendly 


























repartee with Ralph Wolf, who is repre- 
senting the National Bondholders Corp., 
said to be the largest creditors group. 

Then there is the interesting close-up 
of the John S. Montgomerys, father and 
son, attorneys for the Burns Committee 
for Unsecured Creditors, who have been 
in the thick of the case for months. 
Quick on the trigger no point has got 
by them which they felt should be chal- 
lenged. In a similar category are John 
S. Curtin, representing an undisclosed 
large creditor; L. D. Frohlich, attorney 
for the Torquay Corp., a stockholder, 
and Maxwell Brandwen, whose chief bid 
to fame in this case is that he informally 
proposed to the court on Monday a plan, 
agreed to by other stockholders and 
creditors’ attorneys, for reorganization of 
the National Surety Corp. for their bene- 
fit. It was Mr. Frohlich who set off the 
fireworks on the very first day of this 
present hearing when he dramatically an- 
nounced that his group felt the National 
Surety Corp. to have a value of $27,000,- 
000. 

Basil O’Connor, former law partner of 
President Roosevelt and who, while the 
latter was Governor was called “the eyes 
and ears” of Roosevelt in Greater New 
York, made a brief appearance repre- 
senting Otis & Co., the highest bidder 
on the 70% basis. He is now a member 
of O’Connor & Farber. Hartwell Cabell 
and M. B. Ignatius of Cabell, Ignatius, 
Lown & Blinken, have been attendants. 
They were there in the interest of Ban- 
camerica-Blair Corp. one of the town’s 
big financial syndicates. Lee J. Wolfe of 
the actuarial and auditing firm of S. H. 
& Lee J. Wolfe added to the insurance 
atmosphere of the proceedings as have 
Richard Fondiller. consulting actuary, 
who testified on the valuation of the 
National Surety Corp., his idea of the 
good will value being $3,000,000; Henry 
Nichols, 3rd, general counsel National 
Surety Corp., H. J. Lofgren and C. E. 
Deming, respectively vice-president and 
comptroller of the company. These Na- 
tional Surety officials have borne the 
brunt of much questioning about the 
financial setup of the corporation and 
they have handled themselves well. 

Also present, and for years a distin- 
guished figure in Chicago insurance cir- 
cles, was Dudley Cates, now vice-presi- 
dent of Commercial Investment Trust Co. 
Some years ago Mr. Cates resigned from 
Marsh & McLennan in Chicago to go 
with the Government. He was an impor- 
tant figure in Washington for a time and 
then got out. 

One of the younger lawyers at the 
hearing is Leo Kissam, special counsel of 
the National Surety Corp. although his 
firm (in his own name) does busi- 
ness with a number of surety companies. 
Mr. Kissam figured in newspaper head- 
lines a year or so ago when a judiciary 
committee of the House was investigat- 
ing the receivership situation in New 
City. He was counsel ta this committee 
and added to his reputation. Back in 
1920-24 he studied: under Wallace P. 
Harvey when that distinguished counsel 


was vice-president of the F. & D. Young 
Kissam handled claim and legal cases 
under him and spent his evenings at 
Fordham law school. He has been in 
private practice for twelve years. 

* * * 


The Dallas World’s Fair 


whe first insurance company to arrange 
for an exhibit at the Texas Centennial 
Exposition which opens in Dallas on June 
6, continuing through the Fall, and which 
is the first world’s fair to be held in the 
Southwest, is the National Life & Acci- 
dent of Nashville. 

The Dallas world’s fair has already in- 
terested some of the leading industrial 
outfits of the country which will have 
large exhibits. The include Ford, Gen- 
eral Motors, Chrysler, DuPont, General 
Foods, Standard Brands, General Elec- 
tric, Westinghouse, the Texas Company, 
Continental Oil Company, Gulf Oil Com- 
pany, ten railroad systems serving the 
Southwest, and representatives of other 
industries spanning the entire course of 
human activity. 

As other world’s fairs have featured 
science, the arts or some other major 
phase of progress, the Texas Centennial 
Exposition will present as one of its 
principal features its Agrarian Way 
along which five great buildings will 
house the largest agricultural and live- 
stock exhibit ever assembled in one 
place. Proper attention however will be 
accorded also to science, manufactures, 
and the fine arts. One of the major sec- 
tions of the exposition will be the cul- 
tural Center, erected by Dallas, which 
will include museums of natural history, 
horticulture and fine arts, an aquarium, a 
hall of domestic science, and an outdoor 
amphitheater and symphony shell. 

One of the outstanding features of the 
Exposition will be the presentation, daily, 
of the “Calvalcade of Texas,” gigantic 
dramatization of the 400-year history of 
the Lone Star state which is being pro- 
duced at an initial cost of $150,000. More 
than 300 actors will take part. The stage 
will be 300 feet wide and 175 feet deep 
with water curtains dividing the different 
levels. A real stream will flow before the 
footlights with replicas of the boats of 
the first explorers of Texas floating in its 
waters. 

* * * 


The League of Nations 


One of the bright spots in the interna- 
tional situation is the growing import- 
ance of the League of Nations. For some 
years and in many dining rooms of in- 
surance companies I have made the 
statement to executives that every time 
the news of the day carries the implica- 
tion that the League is about to topple 
over it bobs up again, and that state- 
ments about the failure of the League 
should always be read to the accompani- 
ment of knowledge of what the Geneva 
system really has in mind and what it is 
accomplishing. 

The best non-partisan view of the 
League I have yet read is a chapter in 
John Gunther’s great new book, about 
the dictators, “Inside Europe.” The cur- 
rent thought that if the League does not 
stop war immediately, or is successfully 
defied, then the League is a failure, is 
half-baked. 

In assessing the value of the League 
one should first separate its non-political 
activities from those entangled in nation- 
alist politics, says Mr. Gunther. That the 
League has done sturdy service in extra- 
political fields is undeniable. One should 
not forget its able work in finance and 
economics, particularly stabilization of 
the Danube countries after the war; or 
its world approach to matters of health, 
agriculture, the drug traffic, transport, 
refugees, codification of laws, treatment 
of health problems, and so on. It has 
stopped war. For instance, the Bulgar- 
Greek upset in 1926, and it will stop 
others. Its record as an administrator of 
doubtful territories is beyond reproach. 
It gave the Saar fifteen years of com- 
parative prosperity and peace. 

“The League is the product of thou- 
sands of years*of slow ethical growth,” 


says Mr. Gunther. “Feeble as it may be, 
it speaks for a much larger proportion of 
the world than any other human institu- 
tion. And it has been in operation only 
half a generation, which in the historical 
process, is a very brief interval indeed. 
Give it time, as President Masaryk of 
Czechoslovakia said to us one day.” + 
* * * 
Latest State Fund 

The latest state insurance fund is that 
of Montana. The first policy was is- 
sued this month. It was for $10,000 and 
covers the state liability for fire, light- 
ning, tornado, windstorm, cyclone, hail, 
explosion, flood and water damages for 
a period of three years at a premium of 
$115.94. From this premium the state 
department is required by law to deduct 
4% for the fire marshal’s fund and the 
firemen’s disability fund, or $4.64. This 
leaves $11.30 of the premium to go into 
the regular fund. 

* * - 


“Bank Night” Insurance Association 
Meets With Legal Disapproval 

District Attorney K. C. Barkley of 
Houston, Texas, has announced that he 
will proceed immediately against “bank 
night” insurance schemes on the strength 
of an opinion from Assistant Attorney 
General Vernon Coe holding that such 
schemes are lotteries. 

Under the “bank night” scheme pa- 
trons of a moving picture theatre are 
registered and given a number. If the 
number is called on “bank night” and the 
person responds within a certain number 
of minutes, a cash prize is awarded. 
Otherwise the awards are piled up from 
week to week, making a sum that fre- 
quently runs into several hundred dollars. 
It is being done in many parts of the 
country. 

Coe said that a ruling on 
nights,” themselves has not yet 
completed. 

Assistant District Attorney Herbert 
Tigner announced that he would file a 
lottery charge against the Theatre Pa- 
trons Protective Association, which sells 
theatre patrons eligible to “bank night” 
awards insurance policies guaranteeing 
payment of the award should their name 
be called when they are not in the 
theatre. 


“bank 
been 


* * * 


Will Continue Covering Insurance 


Conventions in Los Angeles 

I have received a letter from R. T. Van 
Ettisch, managing editor of the Los 
Angeles Examiner, saying his paper in- 
tends to cover insurance and other major 
conventions in the news columns, same 
as always. A letter had been addressed 
to him because of the new agreement 
among Los Angeles newspapers, barring 
“publicity” material from the news 
columns. 

* * * 


Friendly Sons’ Dinner 

A number of insurance men attended 
the dinner of tiie Friendly Sons of St 
Patrick, Hotel Astor, March 17. As 
usual James J. Hoey and Benneit Elli- 
son of Hoey & Ellison were hosts at a 
large party. Insurance men among theit 
guests were these: 


Paul L. Haid, Ernest Sturm, Wilfred Kurth, 
Harold V. Smith, William Shields and Walters 
H. Duff. 


William A. Riordan, local manager, 
Automobile Insurance Co., had as his ta- 
ble guests, among others: 

Senator A. Kaplan, Samuel Berger, D. A 
Pickton, John McKew, Fire Marshal Brophy 

Seen at other tables were these: 

Alf Whist, Norwegian reinsurance man; John 


J. Barry, Albert N. Butler, James A. Beha, 
William J. Graham, Thompson _B. Graham, 
Frank Christiansen, Stanley Gray, T. J. O'Reilly. 


* * * 


On Massachusetts Rate Committee 

Jesse S. Phillips, vice-president of the 
Great American and former Insurance 
Superintendent of New York State, who 
was named as a member of the commit- 
tee to consider possible fire rate reduc- 
tions in Massachusetts, was unable to 
serve and his place has been taken by 
Guy E. Beardsley, vice-president of the 


Aetna (Fire). 
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Company-Agency Office Opened 


To Aid Business Development 


Executives Association and National Association of Insurance 
Agents in Joint Move to Carry Stock Insurance 
Message to Country 


The Insurance Executives Association 
and the National Association of Insur- 
ance Agents today announce the forma- 
tion of the Company-Agency Stock Fire 
Insurance Office for Business Develop- 
ment. The creation of this office is the 
result of a series of deliberations con- 
ducted by the conference committee of 
the National Association and the confer- 
ence committee of the Executives Associ- 
ation and is, therefore, the product of a 
carefully matured and logically evolved 
plan. Its management will be jointly ad- 
ministered by an advisorv council com- 
posed of these committees. 

The complete roster is as follows: 
Kenneth H. Bair, W. Eugene Battles, 
W. E. Harrington, W. Owen Wilson and 
Allan I. Wolff, agency representatives ; 
B. M. Culver, America Fore; O. E. Lane, 
Fire Association; Geo. C. Long, Jr., 
Phoenix of Hartford; W. Ross McCain, 
Aetna (Fire), and C. F. Shallcross, North 
British & Mercantile, company repre- 
sentatives. 

Headquarters in New York 

This office for the present will be lo- 
cated in the quarters of the Insurance 
Executives Association, 116 John Street, 
New York City and pending the selec- 
tion of its permanent personnel will be 
directed by J. D. Erskine, secretary of 
the Insurance Executives Association, on 
the nart of the companies, and Sidney O. 
Smith, Gainesville, Ga., a member of the 
executive committee of the National As- 
sociation of Insurance Agents on the 
part of the agents. Mr. Smith is now in 
New York. 

The objective of this office is to assist 
stock fire companies and their agents in 
a nationwide business development of 
stock fire insurance. The project is not 
intended as a temporary production plan. 
It is based upon the purposes, accom- 
plishments, and benefits of stock fire in- 
surance as thev relate to property own- 
ers and pitched upon a long range 
perspective. One of its chief assignments 
will be to pool the resources of informa 
tion possessed by stock hre companies 
and their agents and to integrate that 
knowledge for the common good. 

Such a proposal contemplates the com- 
pilation and distribution of authentic 
data not only to preserve but further to 
improve the preeminent position occupied 
by stock fire insurance. The trained 
forces of the business will be utilized and 
their studies transmitted to the fieldmen 
and producers on the firing line. A com- 
plete and continuous examination of the 
needs of the insurance buying public will 
be conducted in order that its require- 
ments may be met and anticipated in a 
progressive spirit. In this manner a co 
hesion of effort between the company of- 
fices and the field and agency groups will 
be maintained. This enterprise will sup- 
plement the other activities of stock fire 
insurance, notably its engineering, in- 
spection, 'oss adjustment and personal- 
ized agency services available to every 
community. 

To accomplish these broad purposes, it 
is confidently expected that the office 
will receive the supnrort and active co- 
operation of stock companies and the 
agents and brokers because this move- 
ment signalizes for the first time a gen- 
uine joint enterprise with the advantag¢ 
of obtaining and incorporating in its de- 


velopment the viewpoints and experi- 
ences of both the carrier and the pro- 
ducer in the field. 

Joint Committees in States 

The mechanics of the plan provide for 
the selection in each state of carefully 
chosen fieldmen and agents who will 
form a joint committee to direct opera- 
tions with the state as a unit. These 
committees will establish a direct con- 
tact with the stock company office. 

The commitment has been made that 
the record of stock fire insurance will be 
adequately and positively delineated to 
the forces within the business and to the 
purchasers of insurance without. Com- 
parable to the outstanding work of stock 
fire insurance in the field of fire preven- 
tion and the accomplishments of both 
stock fire and stock casualty insurance in 
the field of safety education, the crea- 
tion of the Company-Agency Stock Fire 
Insurance Office marks the beginning of 
a vital and significant development. 


CALEB G. BAXTER DIES 





Veteran Adjuster of the America Fore 
Group in New Jersey Passes Away 
At Home in Roseland, N. J. 

Funeral services were held 
evening at his late home in Roseland, 
N. J., for Caleb G. Baxter, veteran staff 
adjuster for the America Fore Group in 
New Jersey, who died suddenly Sunday 
morning. He had appeared to be in good 
health and was at his office in Newark 
on Saturday. Masonic services followed 
the regular funeral service. 

Mr. Baxter began his insurance career 
with: the Insurance Co. of North Amer- 
ica at the home office. He then became 
special agent for New Jersey where he 
traveled for many years. Afterward he 
joined the America Fore Group, serving 
first as special agent and then as adjust- 
er, with offices at 31 Clinton St., Newark. 
He occupied the latter position at the 
time of his death. He was first presi- 
dent of the New Jersey Special Agents’ 
Association and was highly regarded by 


Tuesday 


his associates for his high standard of 
business ethics. 
Mr. Baxter’s wife died about three 


years ago. His only survivor is his son, 
Charles K. Baxter, who is connected with 
the Conklin Agency in Hackensack, N. J. 
He was a member of the Insurance 
Square Club of New Jersey. 
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THE ALLIANCE INSURANCE 
OF PHILADELPHIA 
PHILADELPHIA, PA. 


Financial Statement at Close of Business, December si, 1935 








ASSETS LIABILITIES: 

*Bonds and Stocks, hai ve for Unpaid ‘ 
valued as required Losses .. teeeees $ 508,054.00 
«Maw Wack Reserve for Un- 

: earned Premiums 2,162,971.88 


State Insurance 


_... Deposits Reclaima- 
Department . $8,392,169.85 ble on Perpetual 

Accrued Interest. . 66,748.31 Policies "bar Sols 119,411.48 
Reserve for Taxes 
NE saceuetekes $50,992.86 and Other Ex- 

Nh 4m _penses ......... 265,650.18 
Premiums in Course Unearned Premiums 
of Collection (not on Reinsurance in 
over 90 days due) 361,219.06 Companies not au- 
thorized in New 

Bills Receivable for York State...... 17,857.43 

Premiums ...... 372.66 Reinsurance Recoy- 

erable on Paid and 
Reinsurance Claims Unpaid Losses 
on Losses Paid... 437.72 from Companies 
not authorized in 

New York State. 3,069.50 

Cash Capital...... 1,000,000.00 

| ee 5,594,925.99 


$9,67 1,940.46 





$9, 671 940. 46 


Stocks at Rosen Viens eaneines 31, 1935. 
On the basis of December 31, 1935 Market Quotations for all stocks and 
bonds owned, this Company’s total admitted assets would be increased to 
$10,184,147.61 and surplus to $6,109,343.37. 
Note: Securities carried at }353,900.00 in the above statement are deposited 
as required by law. 


* Bonds at pene iat 











FIRE LOSSES HIGHER AGAIN a | 
Agents’ Ass’ n Puts on | 


Membership Campaign 
National Association of Insur- 
ance Agents this week is staging a 
strong membership drive throughout 
the country with the hope of adding 
at least 1,000 additional members net 
and thus attaining the highest total 
membership in the history of the or- 
ganization. The high mark of slightly 
over 12,700 was reached in 1931. Be- 
fore this week’s drive started the 
membership stood somewhat over 
11,700 so that a net gain of 1,000 new 
members between now and August 3l, 
the end of the association’s fiscal year, 





February Total of $30,909,896 Over 23% 
Above Total for Same Month in 
1935; Near 1934 Figure The 
Fire losses in the United States 
showed another sharp increase in Feb- 
ruary on the basis of figures submitted 
by the National Board of Fire Under- 
writers. The estimated total of $30,909,- 
896 compares with $25,081,625 for the 
same month last year and with $31,443,484 
for February, 1934. Last month’s total 
was also the largest for any month since 
March, 1934. While losses are still be- 
low what may be considered a normal 
average they are now considerably above 
the low figures reached during most of 





1934 and 1935 and with an upward trend would establish a new record. Judging 
so strongly in evidence further fire rate from the preparations made for this 
reductions should be made, if at all, only campaign and the encouraging early 


after the closest examination of present 
conditions. 

For the first two months of 1936 losses 
amount to $58,639,826, against $48,512,129 — 
months last and 


reports received on the results of the 
drive, the goal is likely to be reached 


soon, 














for the same year CANADIAN LOSSES INCREASE 

$59,446,067 for the corresponding period Fire losses in Canada during February 

of 1934. were estimated at $2,871,450 as against 
_ $2,159,550 for the same month of 1935. 











J. A. Kesey, President 


Statement December 31st, 1935 


CAPITAL . ‘ ° ‘ 
PREMIUM RESERVE ° ‘ 
OTHER LIABILITIES ° ° 
NET SURPLUS . . ° . 
TOTAL ASSETS ° , ‘ 


New York Insurance Department 


in the above statement are deposited in various States as required by law. 





Standard Insurance Company | * 
of New York 


Head Office: 80 John Street, New York 
G. Z. Day, Vice-President 


Valuation 


During the week of March 11 they were 
estimated at $362,250 compared with 
$246,800 during the corresponding week 
last year. 
W. W. ELLIS IN HOSPITAL 
W. Warren Ellis, assistant to the pres- 
ident of the Insurance Brokers Associa- 
tion of New York and secretary, Na- 
tional Association of Insurance Brokers, 
has been laid up in the hospital. He was 
recently operated on for a back injury 


C. L. Henry. Secretary 


; R s $1,500,000.00 and is now convalescing. 

° ° ° ° 1,394,790.53 DL ER aang 

ro Pasa ee 270,546.00 EXCELSIOR FIELD CHANGE 

‘ ? i 3.095,002.70 Forres€ H. Witmeyer, who has been 

f A ‘ 6.260,339.23 associated with the Excelsior of Syra 
, cuse, N. Y., as a fieldman for the last 


carried at $60,534.96 eight years, has been placed in charge 
of a new field in central New York State 


with headquarters in Syracuse. 


Basis. Securities 
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Runs National Security a 


Denman Kountze One of Omaha’s Leading Citizens; His 


Interesting Background; A Yale Man 


Although he has only been in the in- 
surance business four years Denman 
Kountze, vice- -president, secretary and 
treasurer of the National Security Fire 
of Omaha, one of the companies in the 
insurance Co. of North America group, 
has made a splendid record and is highly 
regarded by the insurance fraternity. 
Leading fire insurance company of Oma- 
ha, operating in cight states, splendid 
progress has been made under the ex- 
ecutive direction of Mr. Kountze. 

Prior to engaging in insurance Mr. 
Kountze was a vice-president and a mem- 
ber of the board of directors of the First 
National Bank of Omaha. At the same 
time his father, Charles T. Kountze, was 
chairman of the board. 


A Pioneer Family of Middle West 


The Kountze family is one of the truly 
nioneer families of Omaha and the Mid- 
dle West. The Kountzes have been asso- 
ciated with most of the principal business 
and social progress of Omaha and Neb- 
raska generally. Mr. Kountze’s mother 
(now deceased) was the acknowledged 
social leader and arbiter in Omaha. With 


her passing no other woman has qualified DENMAN KOUNTZE 
for the post. 4 a 

Mr. Kountze acquired his education in His father retired from business and 
the East, attending St. Paul’s in Con- moved to Minneapolis. 
cord, N. H., and finished at Yale Uni- Shortly after that he was made vice- 
versity. Upon completing his education president of the National Security Fire. 


he returned to Omaha prepared to enter \t that time the company had its head- 
business. At that moment the war broke quarters at 320 South Nineteenth Street. 
out and young Kountze found himself in Mr. Kountze immediately began scouting 
the tank corps. He got as far as France around for more attractive and commo- 
and did some maneuvering back of the dious headquarters. Just around the cor- 
lines and was about to go into action ner was a fine brick building once known 
when the war ended. His complaint after as the University Club—an institution 
the war was that he missed fight action that had failed. It was only a matter 
and that the terrible din made by the of a year or more until the properiy be- 
motors within the tanks impaired his came the home office of the company 
hearing a bit. and it ranks as one of the better prop- 
In 1922 he became a vice-president of | erties in Omaha. 

the First National Bank. In October, Mr. Kountze is married 
1931, both he and his father resigned. small sons. 


and has two 





Alberta, W. J. F. Reith, 
Federation of Western Canada _ Insur- 
ance Agents, Winnipeg; British Colum- 
bia Mainland A. H. Garvin, Vancouver 
Insurance Agents’ Association, Vancou- 
ver; and Vancouver Island, F. W. Wall- 
er, Victoria. 


chewan and 


Canadian Agents to Confer 
With the Joint Committee 


The Canadian Federation of Insurance 
Agents has named representatives 
throughout the country with whom the 
joint committee on underwriting powers 
of fire, marine and casualty insurers can 
confer to secure an idea of the public 
needs, as follows: Ontario, W. J. Chap- 
man, Toronto Insurance Conference, 
Toronto; and Rae Blight, Ontario Fire 
& Casualty Agents Association, Toronto; 


NAT’L UNION DIRECTOR DIES 

J. Stuart Brown, chairman of the board 
of the Fidelity Trust Co. in Pittsburgh, 
died last week at his home in Sewickley 
: Heights. He was eighty-five years old. 
Quebec. 1). A. Hanson and Jean Gagnon, Until several years ago Mr. Brown was 
both of Montreal, representing the In- president of the Brown & Co. iron works. 
surance Brokers’ Association of the He was one of the oldest directors of 
Province of Quebec; Manitoba, Saskat- the National Union Fire of Pittsburgh. 














Reinsurance 
nelps digest the gross line 


We offer direct writing fire insurance Com- 
banies sound protection and competent service. 


AMERICAN RESERVE 
INSURANCE COMPANY 
99 John Street New York City 
Capital $1,000,000.00 


RICHARD H. Lone, Secretary 
H. E. Becker, Treasurer 


Tuomas B. Boss, President 
E. L. MULVEHILL, Vice-Pres. & Sec. 



































DECELLES HITS SURPLUSES 





Massachusetts Commissioner Fails, How- 
ever, to Realize Part Surpluses 
Played During Depression 
Insurance Commissioner Francis J. De- 
Celles of Massachusetts carried his cam- 
paign for fire rate reductions in his state 
to the public last Friday when he ad- 
dressed the reorganized Executives 
League, Inc., in Boston. He said that 
while fire companies have reduced their 
rates substantiallv in recent years fur- 
ther large reductions are possible with- 
out impairing underwriting profit possi- 

bilities. 

Some criticism was directed by the 
Commissioner to high salaries and divi- 
dends paid by stock fire companies and 
he also is opposed to the accumulation 
of huge surpluses. As a matter of fact 
these surpluses served to pull many a 
company through the worst years of the 
depression without loss to policyholders. 
If surpluses had not been accumulated in 
the so-called boom years the insuring 
public of the country would not have had 
the strong protection they did secure 
these last few years. 

While asking for > flat 10% reduction 
in fire rates Commissioner DeCelles said 
he thought the companies might reduce 
rates 15 to 20% more or less generally 
and in the case of sprinklered risks, for 
cxample, around 40%. 


Alfred W. Tyrol Advanced 
By Hartford Fire Ins. Co. 


Alfred W. Tyrol, secretary of the 
Hartford Fire and well-known to many 
producers in New York City, has been 
appointed to succeed the late G. R. Rus- 
sell, second vice-president. in charge of 
underwriting in Pennsylvania, Maryland, 
Delaware and the District of Columbia. 

Entering the employ of the Hartford 
Fire following graduation from the Hart- 
ford High School in 1917 Mr. Tyrol dis- 
plaved unusual abilitv in insurance work 
and in 192] became office manager when 
the company moved into its new home 
office building. In 1926 he was made as- 
sistant secretary and last year was 
elected secretary. 


R. M. PRINCE DIES 


Richard Marion Prince, 63, vice-presi- 
dent of Prince & Wilson. Inc., well- 
known insurance firm of Tampa, Fla., 
died on March 3 after an illness of a 
month. Engaged in the insurance busi- 
ness in Tampa for more than thirty 
vears, Mr. Prince was active in many 
civic and business enterprises, particu- 
larly in the development of the port of 
Tampa. He was chairman of the Tampa 
Pilots Commission and was a past presi- 
dent of the Tampa Insurors Exchange 
as well as a member of numerous civic 
and fraternal organizations. 








AGENCY MARKS ANNIVERSARY 
The South Shore Realty Co. of Tot- 
tenville, Staten Island, recently celebrat- 
ed its tenth anniversary. Charles S 
Wagener, head of the agency and one of 
the leading agents of Richmond County, 
addressed a communication to all his cli- 
ents thanking them for their patronage. 
Mr. Waener is president of the Rich- 
mond County Association of Local 
Agents and also secretary-treasurer of 
the Suburban New York Association of 
Local Agents. 

GEORGE ZIMMERMANN DIES 
— Zimmermann, mayor of Carl- 
stadt, J., and head of the insurance 
agency ~~ George Zimmermann & Son. 
died of a heart attack at his home in 
Carlstadt recently He was 79 years 
old and had held political office since 
1878, serving at one time as a member 
of the New Jersey Assembly. 








BUY 19-21 CLIFF STREET 
The Insurance Co.. of North America 
has purchased the property at 19-21 Cliff 
Street, a six-storv building which ad- 
joins its own building, 94 John Street, 
New York. 














Humor is a human 
characteristic. It is 

not a characteristic of 
animals. The Laughing 
Hyena and the Laughing 
Jackass laugh—although 
what they have to laugh 
about we don’t know. 
However we are 
convinced that neither 
one laughs because of 
an inherent sense of 
humor. We'll also 
confess to a lack of 
familiarity with the 
animals mentioned, 
even though we do know 
something about them. 
In this respect we’re 
like the hired man. 


“Si” asked the farmer 
of the hired man, “are 
you familiar with 
mules 2” 


“No, sir,” exclaimed 
Si. “I know ’em too 
well to get familiar.” 


Our fieldmen have the 
same sort of knowledge 
about the insurance 
business. They know 
its hazards too well 
to get familiar with 
them. That’s one 
reason why they’re 
competent to advise 
with you. 


EQUITABLE 
Fire @ Marine 
Insurance Company 


of 


Providence, R. I. 


Cash Capital $1,000,000.00 
Net Surplus 4,431,263.89 
Assets 6,654,075.08 
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Foreign Insurers Quit in Mexico 
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(Continued from Page 1) 


suspension now and perhaps complete 
withdrawal ultimately of these insurance 
facilities from Mexico, the country will 
have to depend on its national insurance 
organizations for fire coverage. Up to 
the present there have not been any 
large local fire companies and few small 
ones in Mexico. The new law provides 
for a government owned or sponsored 
company and many insurance men sus- 
pect that the Mexican government will 
not be entirely sorry to see direct for- 
eign insurers leave the country so that 
the domestic government controlled com- 
pany can control fire insurance under- 
writing. It is also rumored, but official 
confirmation is lacking entirely, that ne- 
gotiations will be completed between the 
Mexican government and a group of for- 
eign insurers—not American—for a rein- 
surance arrangement wherebv the for- 
eign group will handle some of the busi- 
ness written direct by the Mexican in- 
surer. 

According to the terms of the new 
insurance law companies would have to 
invest 30% of their reserves in Mexican 
government bonds or in mortgages ap- 
proved by the government and to offer 
reinsurance first to Mexican companies. 
Three hundred thousand pesos must be 
invested in Mexico by foreign insurers 
for each line. The new law was enacted, 
according to Mexican authorities, to pro- 
tect domestic concerns because foreign 
companies assumed risks out of propor- 
tion to the capital brought to Mexico. 
This statement is naturally denied by 
reputable foreign insurers which can 
point to their huge assets, far in excess 
of the total annual income derived from 
Mexican business. 


It is also said that the Mexicans 
wanted foreign companies to set up man- 
agement organizations in Mexico far in 
excess of what is needed to carry on the 
limited amount of business done there. 
Many companies have general agents in 
Mexico who do not possess the author- 
ity of a branch manager but must refer 
certain matters to their home offices or 
nearest branch office in the United 
States or some other country. It is con- 
tended that the expenses of organizing 
and equiping a regular branch office for 
nearly all insurers in Mexico would be 
far out of proportion to the income to 
be secured. 


Bulletin on New Law 


The United States Department of 
Commerce, in a recent bulletin on the 
new Mexican insurance law, said in part: 

“The law is unquestionably and natur- 
ally nationalistic wien it states that the 
Federal government, the Federal district, 
territorial governments and states must 
first offer their insurance to national and 
then Mexican companies. In case such 
companies are not in position to accept 
the insurance it may be offered to for- 
eign branch companies. Should national 
or Mexican companies desire to reinsure, 
the reinsurance must be offered to Na- 
tional or Mexican companies first and if 
they are not able to accept it, may then 
be offered to foreign branch companies 
or to foreign companies. While this fea- 
ture of the law is quite natural from a 
domestic viewpoint, it imposes a severe 
restriction upon the securance of sound 
reinsurance from large foreign com- 
panies. However, it is believed that 
domestic and national companies will 
only be able to accept a very small por- 
tion of the reinsurance, thus permitting 
the foreign branches to continue opera- 
tions of reinsurance with foreign com- 
panies. 

Reserves 


“The investment of reserves has been 
one of the greatest difficulties encount- 
ered by foreign insurance companies op- 
erating in Mexico. The Mexican Govy- 
ernment desires that they be invested 
within the republic in order to advance 


its economic condition, while on the 
other hand, some companies have felt 
that they must seek a fair percentage 
of foreign investments in order not to 
have all of their investmnts in one un- 
dertaking. 

“All insurance companies must estab- 
lish the following classes of mathemat- 
ical reserves: 

“I. Reserves against current risks of 
policies in force. 

“II. Reserves against pending obliga- 
tions of due policies for accidents oc- 
curred and dividends on policies, 

“IIL. Reserves against fluctuation in 
values and statistics. 


Investment of Reserves 


“The mathematical reserves, as consti- 








tuted on the 3lst of December of each 
year, must be fully invested by the 3lst 
of March of the following year, as fol- 
lows: 

“1. Bonds or titles issued or guaran- 
teed by the Mexican Government. 

“2. Mortgage bonds, bonos de caja, 


acceptances, mortgage certificates and 
obligations issued or guaranteed by 
banking institutions operating under 


Federal concession. 

“3. Stocks and obligations of Mexican 
companies with the exception of mining, 
petroleum and insurance companies, pro- 
vided the said stocks and obligations are 
approved by the Secretary of the Treas- 
ury. 

“4. Loans guaranteed by any of the 
values mentioned in the above three frac- 
tions. Loans of this nature must not 
exceed 90% of the value of the collateral. 
“5. Loans guaranteed by the average 
premium reserves, provided that the 








in the slightest. 


99 John Street 





If You Want Automobile 


Insurance «In a Big Way! 


Join in our national campaign to interest com- 
mercial banks in automobile financing. In hundreds 
of communities agents are getting in on the ground 
floor for a large volume of automobile premiums. 
They are doing it by capitalizing the fact that banks 
are having a hard time finding safe, profitable outlets 
for their funds, and more and more of them are 
turning to automobile financing. 


Many commercial banks are making thousands 
of automobile loans and letting the borrowers select 
their own insurance agents. In your community you 
will frequently be the buyers’ choice. Bankers know 
that by permitting borrowers to choose THEIR OWN 
agents, they earn the valuable good-will of all the 
agents in their communities. 


A new booklet called “A Profitable Thought, 
Mr. Banker’ tells facts and figures you and your 
local banks should know about automobile financing. 
Thousands of agents and bankers all over the country 
have sent for this booklet and found it valuable. 
Write for your copy today—you won't be obligated 


The 
LONDON ASSURANCE 


The’ 
MANHATTAN 


Fire and Marine Insurance Company 


The 
UNION FIRE 


Accident and General Insurance Company 


New York - 




















—— 
amount of the loan does not exceed the 
corresponding ‘reserva terminal,’ 

“6. Mortgage loans upon city Prop- 
erty repayable in equal annual, semi-ap. 
nual or more frequent installments which 
shall be amortized in ten years, Provided 
that the loan does not exceed 50% of 
the total value of the properties and not 
over 30% of such values when the con. 
struction work of a special character, the 
machinery and other permanent fixtures 
represent more than half of the proper. 
ties mortgaged. The property so mort. 
gaged must have a minimum fire insyr- 
ance coverage that will repav the loan, 

“7. The purchase within the Republic 
of income producing city property which 
should also be insured against fire losses. 

“8. Reserves against current risks and 
obligations pending payment in other ay- 
thorized institutions, as far as reinsur- 
ance is concerned. 

“9, Slight deposits in banks Operating 
under a Federal concession. 

“10. Investments corresponding to re- 
serves for policies issued in foreign coun- 
tries by branches or agencies. 

“11. Net premiums pending collection 
which are not over 30 days past due 
on the date of the balance or the esti- 
mation, in the case of life insurance com- 
panies. Past due interest pending col- 
lection from bonds, loans or income from 
real estate will not be considered as an 
investment of reserves.” 





C. C. Meyer, Jr., Appointed 
Special For Rhode Island 


The Rhode Island has appointed C. C. 
Meyer, Jr. as special agent in the eastern 
New York territory replacing W. C. 
O’Brien, resigned. Mr. Meyer will have 
his office at 506 Onondaga County Say- 
ings Bank Building, Syracuse, N. Y. He 
received his early training with the Sun 
of London with which he was associated 
for about eleven years. The last fifteen 
years he has been in the New York State 
field with the following companies in or- 
der mentioned—Liverpool & London & 
Globe, Century of Scotland, and Fire- 
mans of Newark group, coming to the 
Rhode Island on March 5 from the Fire- 
man’s organization. Mr. Meyer has had 
considerable training in both rating and 
appraisal work. 








American Agrees To 
Purchase FHA Mortgages 


The American of Newark has been ap- 
proved by the Federal Housing Adminis- 
tration in Washington as an FHA mort- 
gagee and as such has acquired the dis- 
tinction of being the first stock fire com- 
pany in the country to agree to invest in 
government guaranteed mortgages. Sev- 
eral life companies and two or three 
mutual fire companies are already on the 
list. Thomas E. Colleton, FHA director 
in New Jersey, says that the “fact that 
the American is willing to invest funds 
in various sections of the state will be 
an assurance to home owners and pros- 
pective home owners that loans will be 
forthcoming for new home construction 
and the refunding of existing home 
mortgages. It also speaks volumes for 
the revival of the building industry.” 





J. M. FEINBERG WITH AMERICAN 

Joseph M. Feinberg of Rahway, N. J. 
who was counsel for two years for the 
Federal Home Owners Loan Corporation, 
has been appointed counsel for American 
Insurance Co., Newark, to supervise the 
loans under the Federal Housing Ad- 
ministration. He says the company has 
one million to loan and that plans are 
already under way for several new resi- 
dences in Rahway. 





KOERNER SPECIAL FOR ROYAL 


J. E. Koerner has been appointed spe- 
cial agent for the Royal and the Amer- 
ican & Foreign in the Long Island ter- 
ritory of the New York suburban de- 
partment, replacing W. E. Buell, re- | 
signed. { 
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W::: a_ sub-con- 
tractor receives 
his excavating orders 


for a new skyscraper 





they are short and sim- 
ple. He is told to ‘‘get 
down to bed rock.’’ Not a yard of concrete may 
be poured or a piece of steel laid until a solid 
base for the structure is located and laid bare. 

An insurance company must make use of this 
same building principle if it is to discharge its 
many and varied obligations and to prosper and 
flourish. Its financial policy and its business fun- 
damentals must go ‘‘down to bed rock.’’ The solid 
basis of honesty, clear vision of duty and friendli- 
ness must be present as a foundation on which to 
kuild its organization. 

The founder of the “Old and Tried” Glens 
BV . iat Falls Insurance Company laid the first founda- 
<A _— tion stone in 1849. That he was “down to bed 
a> rock’’ is shown by the record of this famous old 


institution. 








DURING THE GOLD RUSH DAYS OF ‘49 
THE GLENS FALLS MADE ITS BOW 












INSURANCE COMPANY Glens Falis.New York INDEMNITY COMPANY 
Glens Falls, Naw York lS York 
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Pink Hits Pennines Of 
Excess Commissions 


GIVES SUPPORT TO EXCHANGE 
However State Pounes te Regulate Com- 
missions May Be Necessary If 
Voluntary Action Fails 


Members of the Underwriters Board of 
Rochester, N. Y., had Insurance Super- 
intendent L. H. Pink as chief speaker at 


their dinner last night at the Seneca 
Hotel in Rochester. Other guests in- 
cluded Lawrence Daw, manager of the 


Syracuse division, New York Fire Insur- 
ance Rating Organization, and officers of 
the New York State Association of Local 
Agents. Producers from several nearby 
counties were present as well as Roch- 
ester agents. 

Supe rintendent Pink frankly discussed 
excess commissions and also spoke 
briefly on multiple-line coverage. He 
said in part: 

“We have no desire 
trol over commissions. Neither have we 
any desire to extend the power and 
authority of the Department into realms 
where there is no legal or moral justifi- 
cation. The matter of excess commis- 
sions is primarily the business of the 
companies, the agents and the brokers 
and the honor and reputation of the 
business as a whole is deeply con- 
cerned. We go further and say that the 
Department has no desire whatsoever 
to interfere in this matter. We also 
want it plainly understood that if the 
Exchange is able to control the situation 
the Department will not interfere. 

“While this matter is primarily the 
business of the New York Fire Insur- 
ance Exchange, the public and the state 
are deeply concerned. If the Fire In- 
surance Exchange is not able to clean 
its own house, the Departme nt must pay 
some attention to the situation and take 
such steps as may be necessary. 

“While there is no mandate in the law 
giving the Department direct control of 
commissions, the Department is by law 
vested with the control of rates. Since 
commissions are an important factor and 
element in determining rates the Depart- 
ment at least indirectly must have some 


to exercise con- 


degree of control and supervision over 
them. 
“Excess commissions are in violation 


of agreements which the brokers them- 
selves have signed with the Exchange. 
Those companies and agents which pay 
them are not dealing squarely with their 
associates who are trying to obey the 
rules and regulations. May I take this 
occasion to commend the firm stand 
which the Exchange and its president, 
Joseph W. Russell, have taken. 

“We realize full well the temptation 
to pay high commissions and secure 
business in a period of competition when 
losses are low and money is plentiful 
but we must also realize that if a third 
or a quarter or a tenth of the business 
is permitted to indulge in these prac- 
tices it will demoralize the industry. 
The rules of the various exchanges must 
be obeyed and if they cannot be obeyed, 
other means must be taken for the pro- 
tection of the public. 

“The Department stands squarely back 
of the New York Fire Insurance Ex- 
change in the splendid effort it is mak- 
ing to put its house in order and pre- 
vent racketeering in the fire business. 
The responsibility for the enactment of 
proper regulations and the enforcement 
of standards belongs upon those en- 
gaged in the business. If the exchanges 
are unable to curb excessive commissions 
through the voluntary action of their 
members, it nay be necessary to provide 
specifically that rating organizations reg- 
ulate c »mmissions as an integral part of 
regulating rates so that if excess com- 
missions are paid, it will be tantamount 
to a violation of the rating law. 

Multiple Line Coverage 

“Whether we like it or not the tend- 
ency today is towards multiple lines. 
The question is, how far should we go? 
It is not the thought of the Department 









that fire companies should be permitted 
to write casualty lines to an unlimited 
extent or that casualty companies should 
be permitted to write extensive fire cov- 
erages. We have gone no further than 
to suggest that it might be advisable to 
consider seriously the writing of com- 
prehensive automobile policies and also 
comprehensive householders’ policies. If 
this is permitted and works out success- 
fully, it will be time enough to consider 
a further extension of the writing of 
multiple lines.” 


BROOKLYN AGENTS TO MEET 

A special meeting of the Brooklyn 
Fire Agents Association will be held at 
the Hotel Bossert on Thursday, March 
26, at 12:30 p.m. for the purpose of dis- 
cussing the recent action of the New 
York Fire Insurance Exchange in deny- 
ing the request of Brooklyn agents for 
the elimination of discrimination existing 
against them in the matter of underwrit- 
ing powers. At the forthcoming meet- 
ing plans of the association will be con- 
sidered to secure for Brooklyn agents 
relief from this and other discriminatory 
rules. P 





_N. J. FIELD CLUB MEETING 
The New Jersey Field Club will meet 


Monday evening, March 23, at 6:15 
o'clock at the Robert Treat Hotel in 
Newark. The feature of the evening will 


be a radio exhibit through the courtesy 
of the Newark Police Department. 
Mathew J. Bolger, inspector of police, 
will be in charge of the demonstration 
which will show how a modern police de- 
partment operates its radio system. 





CONRAD J. RABANUS DIES 
Conrad J. Rabanus, for a quarter of a 
century prominent in Connecticut insur- 
ance and real estate circles, died Monday 
in New Haven at the age of 79 years. He 
had served several terms on the New 


Haven Board of Aldermen and the Board 
of Councilmen. 


THE EASTERN = 
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phiateal Union-Home Team 
Victor in Bridge Contest 


On Wednesday, March 11, a special 
team of four bridge contest was held,— 
the team of W. A. Rattelman and J. C. 
Blainey of the National Union Fire, and 
H. A. Paine and L. Peterson of the 
Home beat by 1,472 points, in a thirty- 
two board match, the team of Stanley 
— Standard Surety & Casualty ; 

Allen, Standard Brands insurance de- 
ose fi John P. Budde, president of 
the Charles Agency, and E. Coleman, In- 
surance Company of North Anierica. 

The match brought together, in team 
of four competition, six players now list- 
ed among the leading high scorers of the 
New York Insurance Bridge League. At 
the halfway mark of sixteen boards the 


team of Maynard, Allen, Budde and 
Coleman were in the lead, but in the 
closing stretch, by well-timed bidding 


and playing on the part of their oppon- 
ents, were forced to the rear. 


CREDIT MEN TO HEAR LUCAS 

Julian Lucas, president of Davis, Dor- 
land & Co., and also president of the 
National Association of Insurance Brok- 
ers, will address the members of the 
New York Credit Men’s Association on 
the subject of “Insurance Protection for 
Credits” at a meeting at the Hotel Com- 
modore on next Tuesday evening, March 
24. He will speak at 7:30 p.m. His ad- 
dress is part of a program which includes 
a series of educational lectures to be 
given by specialists in various lines of 
insurance under the auspices of the New 
York Credit Men’s Association. 


WITHHOLDS WITHDRAWAL 

The Home of New York, which re- 
signed some months ago from the Can- 
adian Underwriters Association, has left 
its withdrawal in abeyance for an in- 
definite period, according to reports 
from Canada. 














Financial Statement—December 31, 1935 


. . . . 


ETS 


$ 32,669.65 
63,600.00 
3,940,839.00 

, .  4,960,938.00 


. . . 


675,489.07 


ASS 
Real Estate : , ; 
Mortgage Loans 
* Bonds ? ; , ‘ 
*Stocks ° 
Premiums in Course of ‘Collection (Not 90 days over- 
due) , ; ; 
Interest Accrued : 


Cash on Deposit and in Office 
Missouri Premiums Impounded 


Reinsurance Recoverable on Paid Losses 


LIABI 
Unearned Premium Reserve 
Unadjusted Losses 


. . . 


39,919.46 
927,884.84 
79,824.88 
3,897.18 


7810, 725,062.08 





LITIES 
: ; , . $4,127,240.71 


‘ 269,810.50 


Reserve for ‘Taxes and Other ‘Claims 5 ‘ , 300,000.00 
Missouri Impounded Premiums — . ‘ , , 77,583.16 
Capital Stock $t,000,000.00 
Net Surplus . 4,950,427.71 


tSurplus to Policyholders 


basis approved by 
December 31, 


* Valuation on 
+ On the basis of 
owned, 
and Surplus to 
Securities carried 


1935, 


National 
Market Quotations for all 


this Company’s total admitted Assets would be increased to 
Policyholders 
at $66,090 in 


- _ 5,950,427.71 
+$10,725,062.08 


Insurance Commissioners. 
Bonds and Stocks 
$10,807,182.08 
$ 6,032,547.71 





Association of 


above statement are Supesieat as "required by law. 





of NewYork. 


83 MAIDEN LANE, NEW YORK 
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READY FOR ACTION! 


Enter the competitive ring of today’s 
market with the confidence that you are 
ably seconded. Our agents feel secure in 
the support they receive. 


One example is “The Accelerator,” our 

monthly magazine. Every issue Carries 

practical, timely, workable suggestions to 
} increase income ... exciting ideas on 
| salesmanship and office management — 
| small newspaper ad layouts with a big 
punch — letters that our agents say are 
knock-outs — “Service cards’’ that land 
automobile owners — folders that win at- 
tention by art work and convince by Copy, 


If you want a ring-side seat to view cham- 
pionship ideas in sales promotion and co- 
| operation, write for a copy of “The Acceler- 
ator” today. 


BOSTON INSURANCE COMPANY 





OLD COLONY INSURANCE COMPANY 
87 Kilby Street, Boston, Massachusetts 





FLOOD LOSSES HEAVY 

Insurance losses arising out of the 
floods in Eastern states are likely to be 
fairly heavy. While little direct flood 
insurance is written, all-risk policies on 
auto and inland marine include this coy- 
erage. In addition many fire losses have 
occurred due to inability of fire depart- 
ments‘ to fight blazes. 





THORN COMING TO NEW YORK 

Henry C. Thorn of the Insurance Co. 
of North America is to be transferred 
from the home office in Philadelphia to 
the New York City office where he will 
become manager of the ocean marine de- 
partment. He will assume his new duties 
about April 15. For more than thirty-two 
years Mr. Thorn has been engaged in 
marine insurance and for the last eleven 
years has served the North America. 
Since January 1, 1928, he has been an as- 
sistant secretary at Philadelphia. 


EXPLOSION RATES CUT 35% 

Average reductions of 35% on all in- 
dividual explosion policies and on riot 
and civil commotion policies, applicable 
to all classes of occupancy, are shown in 
the revised manual which was put into 
effect March 16 throughout the United 
States. In addition to the general re- 
duction in rates for individual explosion 
policies and for riot and civil commotion 
policies, the three types of construction, 
formerly recognized for riot and_ civil 
commotion policies have been reduced to 
two. The types formerly rated were 
fireproof, brick and frame. The new 
types are fireproof and all other types 
of construction, thus making further re- 
ductions in the rates on certain risks. 


PEARL ASSETS INCREASED 

The Pearl-American group wrote net 
premiums in 1935 amounting to $9,886,999 
with net losses incurred of $3,929,825, 
Stewart B. Hopns of the Pearl told the 
Underwriters’ Report when in San 
Francisco a few days ago. The Pearl's 
United States assets increased last year 
froin $10,024,000 to $13,372,524, leaving a 
policyholders’ surplus of $4,623,000, ex- 
clusive of the comnany’s investments im 
its allied companies, the Monarch Fire 
and Eureka-Security. 


SCUMACHER OPENS OWN OFFICE 

John F. Schumacher, vice-president for 
years of the Fire Brokerage Co. of New 
York, has resigned to open his own office 
at 176 Remsen Street, Brooklyn. He will 
act as broker for the Title Guaranty & 
Trust Co. and will have as his assistant 
Milton Van Keuren, formerly with the 
Great American for over eleven years. 
Mr. Schumacher has been in insurance 
for around forty years. 
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“ ‘T ALES of the ROAD 


By E. H. HORNBOSTEL, 
New York State Agent, Firemen’s of N. J. 











Morals or Sub-Conscious Mind? 
In the old horse and buggy days when 
we had often to do a lot of driving, I 
knew that if a horse had turned once at 
a forks to the right or left, it would 
repeat exactly the next time it came 
there, even after years. Something like 
this also goes on in the brain of the 
human being, subconsciously. I have no- 
ticed that when I have been at a hotel 
and have had a certain room, and I come 
the next time and have a different room, 
I will, if I am not thinking of the room, 
but of other things, subconsciously head 
for the room I had the last time. 

Sometimes there is an explanation to 
this outside of this subconscious habit, 
common to man and beast. For instance, 
it so happened that at the Pontiac at 
Oswego they have old French colored 
prints of the slightly risqué type in the 
halls and rooms. On the third floor of 
the Pontiac they have the same picture 
at both ends of the hall, in the middle 


N.F.P.A. NOMINATIONS 





Geo. W. Elliott of Philadelphia Is Slated 
for President, Samuel D. McComb for 
First Vice-President 

George W. Elliott, general secretary 
of the Philadelphia Chamber of Com- 
merce, has been nominated for president 
of the National Fire Protection Associa- 
tion. Elections will take place during 
the annual meeting at Atlantic City dur- 
ing the week of May 11-14. Mr. Elliott 
has been active in N.F.P.A. affairs for 
years and has served as vice-president 
and a member of many committees. 

Samuel D. McComb, manager of the 
Marine Office of America, New York, 
chairman of the marine committee of the 
N.F.P.A. and originator of the plan to 
have a marine division of the association, 
has been named for first vice-president. 
C. H. Haupt, Standard Oil Co. of N. J., 
is nominated for second vice-president. 
Franklin H. Wentworth is to be re-elect- 
ed as secretary-treasurer and managing 
director and Albert T. Bell, managing 
director of the Haddon Hall-Chalfonte 
hotels in Atlantic City, is named for 
chairman of the board of directors. H. 
L. Miner of the DuPont organization, 
Wilmington, Del., is now president of 


the N.F.P.A. 





COUNTY POOLS INSURANCE 

A setup providing all insurance on 
county buildings and other property be 
handled through the Tampa Insurors 
Exchange in a single policy has been 
approved by the county commission and 
turned over to the Exchange to be writ- 
ten at Tampa, Fla. Hereafter all insur- 
ance will be divided between companies 
and agencies that are members of the 
Exchange. Coverage on the principal 
buildings aggregates $377,500, with many 
small structures to be added. 


PHOENIX OFFICERS ON COAST 
A party of home office officials of the 
Phoenix of Hartford, comnosed of Ed- 
ward Milligan, president; Geo. C. Long, 
Jr., vice-president, and Roy E. Eblen, 
secretary of the company, who are tour- 
ing the Pacific Coast agencies of the 
Phoenix, were in Los Angeles last week 
on a visit to southern California. They 
were accompanied from San Francisco 
by Clifford Conley, Pacific Coast man- 
ager. 





of which is the elevator. The picture 
is that of “L’Essai du Corset” by a 
French artist of the Louis Quatorze pe- 
riod. It may be that seeing this picture 
at both ends of the hall, though not 
conscious of it, mixed my sub-conscious 
mind and headed me in wrong direcion. 
Or perhaps not. 
. « ~« 
A Couple of Good Jokes 

Henry Swift Ives of the casualty bu- 
reau addressed a large meeting of the 
Kiwanis Club at Albany on the perils 
of compulsory automobile insurance to 
which I was invited by my good friend 
Charles A. Porth, a leading local agent. 
One of the good things he let out was 
the story of a woman who called her 
husband “Theory” because he didn’t 
work. Also at a meeting someone who 
did not know any Latin asked his com- 
panion what “Status Quo” meant. His 
friend answered that it meant the “hell 

of a mess we are in now.” 


Building Owners Warned 
Of Hazards of Termites 


A double fire hazard, created by ter- 
mites, was called to building owners’ at- 
tion this week in a warning issued by 
the engineering departinent of the Con- 
tinental of the America Fore insurance 
and indemnity group. Not only are the 
fire resisting qualities ot a structure like- 
ly to be impaired by termites, but exter- 
mination by means of flammable liquids 
may create a separate danger, when car- 
ried out by any persons except experts 
who take the most complete precautions 
against accident. 

Encroachment of termites, which have 
been receiving greatly increased atten- 
tion in recent months, may result in the 
honeycombing of wooden walls or parti- 
tions which might otherwise serve to re- 
tard the progress of a blaze, it was de- 
clared. Any timber, hollowed and weak- 
ened by termites, will burn more quick- 
ly than sound wood. Other dangers re- 
sulting from termite invasion include the 
devouring of fire hose and of insulation 
from electrical wiring, with resultant 
possibility of short circuits. 


MIDDLE DEPARTMENT MEETS 


Officers of the governing committee of 
the Middle Department Rating Associa- 
tion were reelected at the annual meet- 
ing held last Thursday in Philadelphia. 
They are as follows: chairman, John 
Kremer, vice-president, Insurance Co. of 
North America; vice-chairman, J. V. 
Herd, vice-president, Fire Association; 
secretary and executive manager, Louis 
Wiederhold, Jr., and treasurer, J. C. 
Dorphley. Members of the governing 
committee whose terms expired were re- 
elected for three years as follows: W. B. 
3urchell, secretary, Commercial Union; 
William F. Dooley, vice-president, Con- 
tinental; C. A. Nottingham, United States 
assistant manager, Liverpool & London 


& Globe, and Mr. Herd. 





RESIDENT AGENT BILL IN N. Y. 
Assemblyman Charles R. Haggerty has 
introduced in the New York State As- 
sembly a resident agent bill, amending 
the Insurance Law to require the issu- 
ance through resident agents of poli- 
cies on all risks written by foreign in- 
surance companies and insurers. 





ROYAL EXCHANGE ASSURANCE (1720) 
FIRE and MARINE LINES 


PROVIDENT FIRE INSURANCE CO. 
FIRE LINES 


CAR & GENERAL INS. CORP., LTD. 
CASUALTY LINES 


111 John Street, New York 


















F. W. ROEBLING, JR., PRESIDENT 





INCORPORATED 1868 


The Standard Fire Insurance Co. 


of NEW JERSEY 


TRENTON, N. J. 


R. J. CAREY, SECRETARY 














BANS INSTALMENT POLICY 





Indiana Attorney General Holds Term 
Policy Cannot Be Sold at Lower 
Rate With Annual Payments 
Payment of premiums on fire term 
policies in equal instalments violates the 
rules of the Indiana rating bureau and 
is illegal within the state, Insurance 
Commissioner Harry E. McClain has 
been informed by the attorney general’s 
department. In addition such an ar- 
rangement is discriminatory and violates 
the uniform application clause of the in- 
surance law. The Indiana Insurance De- 
partment passed upon two plans. One 
called for payment of the first year’s 
premium in full and a lower premium 
for the second and third years of a three 
year term policy. The second plan pro- 
vided for collecting 80% of the regular 
annual premium for each of the five 

years of a term policy. 

The Insurance Department points out 
that both plans provide that the insur- 
ance shall be in force only for the year 
or years for which the premium is paid 
in advance. Therefore only a one-year 
contract exists and there is actually no 
term policy in force. There is no uni- 
formity, Commissioner McClain points 
out, where one person can buy insurance 
for one year and under a non-enforce- 
able option could purchase another year’s 
insurance for a cheaper rate than his 
next door neighbor, who took his insur- 
ance in two distinct policies for the same 
period within the same class. 





Pilot Reinsurance Has 
Excellent 1935 Report 


The Pilot Reinsurance Co. of New 
York, one of the leading fire reinsurance 
companies in this country, submits an 
excellent financial statement covering op- 
erations for 1935. Assets at the end of 
the year amounted to $4,190,208 and net 
surplus was $1,452,289. With the capital 
of $1,200,000 the policyholders’ surplus 
totals $2,652,289. In addition the com- 
pany carries a special reserve of $110,000 
and another for $200,000 to cover fluctua- 
tions in market values. The unearned 
premium reserve stands at $821,068. 

Net premiums in 1935 amounted to 
$810,027. Losses totaled $354,901, com- 
missions were $354,764, expenses $66,992 
and taxes and fees $24,042. The com- 
pany’s surplus increased $400,220 during 
the year. 





LESTER S. HARVEY ADVANCED 

Lester S. Harvey has been elected an 
assistant secretary of the New Hamp- 
shire Fire. He has served with the com- 
pany for twenty years, the last twelve 
as supervisor of agents in Maine. He 
will move his headquarters now from Au- 
gusta, Me., to Manchester, N. H., home 
office of the company. 





226 YEARS OLD 


SUN 


INSURANCE OFFICE, LIMITED 


FOUNDED 1710 
United States Branch 


55 Fifth Ave. 
Western Department 


309 West Jackson Blvd. 
Chicago 


New York 


Pacific Department 
100 Sansome Street 
San Francisco, Cal. 











Fire Waste Council Meets 
In Washington March 27 


The annual meeting of the National 
Fire Waste Council will be held next 
Friday, March 27, in Washington, D. C 
k. B. Watrous, executive secretary of the 
Providence, R. L., chamber of commerce, § 
will discuss “The Interest of the Cham- 
ber of Commerce in Fire Prevention.” 
O. H. Benson, director of rural scouting, 
Boy Scouts, will tell of “The Fire Pre- 
vention Program for Rural Youth.” Re 
ports on the activities of the various 
committees will be presented by their 
chairmen, as follows: 

Agricultural, I. D. Goss, manager fire 
department and farm department of the 
America Fore, Chicago; cooperation, 
Paul W. Terry, manager Missouri In- 
spection Bureau; contest, R. E. Vernor, 
Chicago, Western Actuarial Bureau; con- 
test grading, George W. Booth, New 
York City, National Board; fire cast- 
alty statistics, Paxton Mendelssohn ol 
Detroit; fire extension, Clarence Gold- 
smith of Chicago, National Board; 1 
formation and_ publications, Eugene 
Arms, manager Mutual Fire Prevention 
Bureau at Chicago, and speakers, T. Al 
fred Fleming, New York City, National 
3oard. 








CLOSED BANK NO EXCUSE. 

Thomas Gemmell, Inc., Richmond, Va, 
local agency. lost an appeal in the Vi- 
ginia Supreme Court of Appeals last week 
in a suit in which the Svea was awarde 
judgment in the Law and Equity Court 
of that city for $351. The suit is al 
echo of the bank holiday of March, 193 
It appears that the agency was indebted 
to the company in the sum of the amoutt 
of the judgment. A check in payment 
was mailed February 28, 1933, being 
drawn‘on the American Bank and Trust 
Company of Richmond. The bank wa 
closed a week or so later before the 
check was paid and is still closed. The 
Gemmell agency defended the suit 
the ground that it had discharged its 0» 
ligation in the matter and was not ff 
sponsible for non-payment of the che 
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LOYALTY GROUP 











FIREMEN’S INSURANCE COMPANY OF NEWARK, NEW JERSEY 


ORGANIZED 1855 


81 YEARS IN BUSINESS 


Surplus to Policyholders, Dec. 31, 1935, $18,726,802.59 








THE GIRARD 
FIRE & MARINE INSURANCE CO. 


Organized 1853 
Surplus to Policyholders Dec. 31, 1935 
$2,478,793.65 


83 YEARS IN BUSINESS 





THE MECHANICS 
INSURANCE COMPANY OF 
PHILADELPHIA 


Organized 1854 
Surplus to Policyholders Dec. 31, 1935 
$947,031.53 


82 YEARS IN BUSINESS 





NATIONAL-BEN FRANKLIN 
FIRE INSURANCE CO. OF 
PITTSBURGH, PA. 


Organized 1866 


Surplus to Policyholders Dec. 31, 1935 
$2,202,153.91 


70 YEARS IN BUSINESS 





THE METROPOLITAN 
CASUALTY INSURANCE CO. 
OF NEW YORK 


Organized 1874 
Surplus to Policyholders Dec. 31, 1935 


$1,525,801.63 
62 YEARS IN BUSINESS 








HAZARDS INSURED 


Fire and Lightning 
Sprinkler Leakage 
Loss of Use 
Windstorm—Tornado 
Explosion 
Earthquake 
Ocean and Inland Marine 
Riot and Civil Commotion 
Tourist Baggage 
Parcel Post 
Aircraft 
Automobile Comprehensive Cover 
Automobile Fire and Theft 
Automobile Liability 
Property Damage & Collision 
Residence Water Damage 
Plate Glass 
Personal Accident and Health 
Group Disability 
Public Liability 
Contingent Liability 
Elevator Liability 
Professional Liability 
Golf and All Sports Liability 
Burglary, Theft and Larceny 
Hold-up—Robbery 
Products Liability 
Fidelity Bonds 
Surety Bonds 
Check Alteration and Forgery 


LOYALTY GROUP 


Policies Protect Surely, Swiftly 
and Completely 


MILWAUKEE MECHANICS’ 
INSURANCE COMPANY 
Organized 1852 
Surplus to Policyholders Dec. 31, 1935 
$5,721,283.08 


84 YEARS IN BUSINESS 





SUPERIOR 
FIRE INSURANCE COMPANY 
Organized 1871 
Surplus to Policyholders Dec. 31, 1935 
$2,313,580.60 


65 YEARS IN BUSINESS 





THE CONCORDIA 
FIRE INSURANCE COMPANY 
OF MILWAUKEE 
Organized 1870 
Surplus to Policyholders Dec. 31, 1935 
$2,666,788.17 


66 YEARS IN BUSINESS 











COMMERCIAL 
CASUALTY INSURANCE CO. 


Organized 1909 
Surplus to Policyholders Dec. 31, 1935 
$1,950,229.35 


27 YEARS IN BUSINESS 








WESTERN DEPARTMENT 
844 Rush Street 
Chicago, Illinois 





CANADIAN DEPARTMENT 
461 Bay Street 
Toronto, Canada 


EASTERN DEPARTMENT 
10 Park Place 
NEWARK, NEW JERSEY 


PACIFIC DEPARTMENT 
220 Bush Street 
San Francisco, Cal. 





SOUTH-WESTERN DEPT. 
912 Commerce Street 
Dallas, Texas 











AGE—EXPERIENCE—GOOD FAITH—PERFORMANCE—SOUND INSURANCE PRINCIPLES 
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'News 


Aichele Heads Insurance Square 
Clubs; Membership Reaches 456 


The Insurance Square Club of New 
York, Inc. held its first meeting in its 
fourteenth year since formation, on 


Monday, at Block Hall, 23 South William 
Street. The officers and committees 
submitted their reports for the year in- 
dicating that substantial progress had 
been made. The club now has a mem- 





Blackstone Studios 
AICHELE 


EDWARD R 


bership of 46. Ten new 
accepted at this meeting, making a grand 
total of 456. The new members of the 
club are Stanton M. Bower, Harold 
Goldstein, Alexander Hamilton, Wesley 
Burton Harris, William R. Manley, S. S. 
Manheimer, William Metzger, Norman 
Penny, David Ross, Clifford John Smith. 

An election was held for six members 
of the board of directors to replace those 
members on the board whose terms had 
expired. The six selected are: Alfred S 
Deiderich, Harold C. Doyle, Edward C 
Hamilton, Arthur Larson, William J 
Thompson, Edward Wrenn 

\ meeting of the new board was held 
EDWIN H. ROSS DEAD 


members were 


Vice-Presideat, Ross Undc:cr:ri'ers, Inc., 
Away From Office Sixtezn Months 
Because of Ill-Health 

Edwin H. Ross, vice-president of Ross 
Underwriters, Inc., 111 John Street, and 
brother of George H. and Gerald J. Ross, 
president and  secretary-treasurer, re- 
spectively, of the concern, died Monday, 
March 9, at Atlantic City where he had 
spent most of the time these last sixteen 
months because of ill health. He was 
forty-two years of age and besides his 
brothers and other relatives, is survived 
by his widow. Mr had been en- 
gaged in insurance in New York through- 
out his entire business career. It was 
often said that he knew everybody in 
Of cheerful 
liked. 


» 
AOSS 


the William Street district. 
disposition, he 


was well 


for the purpose of electing officers of 
the club for the ensuing year. The fol- 
lowing were chosen: 

President, Edward R. Aichele, London 
& Lancashire Indemnity; first vice-presi- 
dent, Albert E. Mezey, Royal Indemnity ; 
second vice-president, Harry G. Ellis, Jr., 
Bond & Mortgage Guaranty Co.; secre- 





ALBERT E. MEZEY 


tary, James S. Russell, Sun; treasurer, 
George W. Graham, Hartford Fire. 

\t the conclusion of the club meeting, 
an address was given by Abraham Kap- 
lan, former State Senator, on the topic, 
“Fraud under the Fire Insurance Pol- 
icy.” This talk proved interesting and 
enlightening to the more than 200 mem- 
bers present at the meeting. 


Officers of Brooklyn Fire Agents’ 


All the officers of the Brooklyn Fire 
Agents Association were re-elected at 
the recent annual meeting. President 


William J. Manning is serving his 


now 
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BEFORE SIGNING YOUR 1936 LEASE 
om Insurance Premiu 
. ? Ihsg 


ATTENTION BROKERS!! 
nd 


Progressive Life Insurance Agency, 
representing large Eastern Company, 
has desirable office space to offer, in 
building situated in heart of downtown 
insurance district, to General Insurance 
Brokers, in consideration of their Life 


Production. Rent free. Inquiries in- 
vited. Confidential. 
BOX 1274 


THE EASTERN UNDERWRITER 
94 Fulton St., New York 











Mortgage Commission Unit 
Cannot Receive Commissions 


While the Mortgage Commission Prop- 
erty Supervision Corporation, a subsidi- 
ary of the Mortgage Commission of the 
State of New York, may lawfully be 
licensed as an insurance broker and op- 
erate as such, it cannot receive commis- 
sions as broker nor can it accept any 
commissions from any other broker on 
the Mortgage Com- 
mission in its Own interest or in its rep- 
as the 


insurance wherein 


resentative capacity appears 
named assured. Insurance Superintend- 
ent Louis H. Pink of New York has thus 
ruled following an investigation of the 
question made by Deputy Superintendent 
Edward McLoughlin. 

Last year complaints against this whol- 
ly owned affiliate of the Mortgage Com- 
mission were received by the New York 
Insurance Department from several New 
York City brokers’ and agents’ associa- 
tions. The brokers and agents contended 
that the Mortgage Commission Property 
Supervision Corporation held a broker’s 
license illegally and operated in violation 
of the Insurance Law. The Insurance 
Department now holds that the subsidi- 
ary may be licensed as a broker but may 
not receive business in 
which the the 
assured, 


commissions on 
parent organization 1s 


BROOKLYN BROKERS’ DINNER 

The Brooklyn Insurance Brokers As- 
sociation has selected Tucsday, May 12, 
as the date for its anauai dinner, to be 
held again at the Hotel Bossert.  H. 
Lester Heistad has been appointed chair- 
man and Harry G. Ellis, Jr., vice-chair- 
man of the dinner comiunittee. 


SYMPATHY FOR WILLIAM MINER 

The death of his mother having oc- 
curred last Friday, condolences are be- 
ing extended to William Miner, general 
agent in charge of the New York City 
office of the Phoenix of London. 


Financed 
Our plan meets today's needs { 
Individuals and Business Connell 
No Fees e« Small Interest Charge 
. - Assured May Retain Policies . . 


.. Fire .. Automobile . . Casualty , , 
.. Inland Marine . . Jewelry . , 
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FULL COMMISSION PAID BROKER 





White & Camby, Inc. 
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41 East 42nd Street, New York 
Telephone: VAnderbilt 3-4400 


Simon Paston Appointed By 
Sussex for Brooklyn and N. J, 


The Sussex Fire has appointed Simon 
Paston, 1064 Montague Street, as one of 
its two Brooklyn fire agents feing a 
member ‘of the Corroon & Reynolds 
group the company will provide the agen- 
cy with large additional facilities. Al- 
ready in the office are two members of 
the Home of New York group, the Caro- 
lina for Brooklyn fire and automobile fire 
and theft, and the Georgia Home for 
suburban. The Sussex also appointed 
Mr. Paston for New Jersey business. 

Mr. Pas.on established his agency last 
November. He _ had previously been 
identified with the genera: agency of the 
Travelers in Brooklyn conducted by his 
father, Charles Paston. 


Contract to Take Insurance 


Through One Broker Upheld 


In an action on a contract by which 
the plaintiff agreed to install at its own 
cost an automatic sprinkler system in 
the defendant’s premises in Jersey City 
and the defendants agreed to procure 
certain insurance policies through the 
plaintiff as their broker, the New Jersey 
Supreme Court held, I. Tannenbaum Son 
& Co. vy. Taglareni, 179 Atl. 633, that 
under one paragraph obliging defendant 
to take all its fire insurance through 
plaintiff and another obliging it to take 
al other insurance, called “additional in- 
surance,” through plaintiff, defendant 
was obliged to procure its public liability 
and workmen’s compensation insurance 
through plaintiff. 

If more than one construction of the 
contract was permissible the fact that 
defendant had taken and paid for its lia- 
bility and workmen’s compensation poll- 
cies for the previous year through plain- 
tiff gave a strong clew to the intention 
cf the parties. 


Association 





fourth successive term at that post and 
Stanley J. Corsa has been treasurer ever 
since the association was formed in 1931. 
William F, Stanz is serving his fourth 





Ella Barnett 


Left to right: August B. Sohl (O. Edwin Barnes, Inc.), secretary; Stanley J. Corsa (Andrew J. Corsa & Son), 
treasurer; J. F. Seekamp (Hatton & Doyle, Inc.), vice-president; William J. Manning (Albert B. Liell, Inc.), president; 
William F. Stanz, chairman executive committee. 


term as chairman of the executive com 
mittee. Vice-President John F. Seckamp 
and Secretary August B. Sohl are be 
ginning their second terms in office. 
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True a century ago- 
true today:- 


There is hardly anything in the world 
that some man cannot make a little 
worse and sell a little cheaper and 
the people who consider price only 
are this man’s lawful prey. 


John Ruskin 


THE HOME 


INSURANCE COMPANY 


NEW YORK 


Strength «» Reputation «» Service 
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F. F. Buell Receives Fine Tributes 
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On 65th Anniversary in Insurance 


Vice-President Wallace of Agriculture and Group of Western 
State Agents Recall His Constructive and Loyal 
Contributions to Insurance 


Frederick F. Buell of Troy, N. Y., vet- 


eran general agent of the Agricultural 
of Watertown, who has passed his eigh- 
tieth milestone of life and who marked 


his sixty-fifth anniversary in insurance 
on February 8, was the recipient of many 
splendid and well-deserved tributes on 
the occasion of this last-named anniver- 
and 


sary. He entered insurance in 1871 


became a special agent of the Agricul- 


tural on February 1, 1894. During some 
of the early years of his career he was 
engaged in local agency work in Pasa- 
\ member of the Underwrit- 
New York State, he 
served as its president in 1904. 

One of the fine letters received by Mr. 
Buell last month was from Alvin C. Wal- 
lace, vice-president of the Agricultural 
He wrote as follows: 


Fine Tribute From A. C. Wallace 


“This I@tter should reach you on 
sixty-fifth anniversary of your 
tion with the insurance business. 

“T want to take this occasion to con- 
gratulate you on this long period of hon- 
orable and faithful service to a business, 
or a profession that we are all very 
proud of. 

“IT noticed a card that you sent in, ac- 
knowledging the annual statement, in 
which you wound up by saying that it 
was from one who wished he might do 


dena, Fla. 


ers Association of 


the 
connec- 


more for the company. If I should hap- 
pen to have the good fortune to live to 
cover the span of years you have, and if 
l can then look back and think that | 
have served the Agricultural as faithfully 
and as well as you have, I don’t think | 
will feel that I need do any more. Cer- 
tainly, you have always earned your way 
with this company . and then some. 
It is not hard to find your footsteps in 
New York State, figuratively speaking, 
to say nothing of territory you planted 
outside of New York State. 

“There are a few men whose names 
will always stand out conspicuously in 
the history of this company, and no name 
will ever warrant more prominence than 
yours. You did things for the company 
that money never will pay for; at least 
money never has, and you may rest as- 
sured that so long as I have the privi- 
lege of taking any part in the activities 


of this company, your name will never 
remain in obscurity. 
“You did your job well. More than 


that, the friendships you made continue 
to turn in profits to the company, and 
will for years to come 

“With the hope that 1936 will be a lit- 
tle easier one for you, with Mrs. Buell’s 
recovery, and with love and best wishes 
to you both, I am,” 

Group Tribute From Western State 

Agents 

A group of Western friends of Mr. 
Buell, all state agents of the Agricultural, 
who were attending a conference at the 
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home office of the company, prepared a 
combination letter which was sent to Mr. 
Buell the !atter part of last month. Those 
contributing included the following: 
Sterling Freeman, Omaha; George C. 
Peacock, Milwaukee; L. E. Tanner, In- 
dianapolis ; C. W. Sherwin, Kansas City; 
J. D. LaTeer, Peoria, Ill.; Paul Zoelzer, 
Minneapolis; Harry W. Yankee, Kansas 
City, and Stuart Morgan, E. Lansing, 
Mich. Extracts from this letter follow: 

“Sterling Freeman recalls with great 
pleasure the day ’way back in the sum- 
mer of 1908 when you piloted him up 
the Frontenac for the validation of a 
ticket, because the greenhorn did not 
know that Frontenac was on an island, 
and he could just as well have gone to 
Clayton; but that offered the excuse for 
a happy half day’s fishing on Eel Bay. 
It is just too bad we can’t live again 
a day like that.” 

Stuart Morgan—“There comes to my 
mind the Sunday that we had at Gana- 
noque, when you tried to get me to pose 
for pictures. Wish you were here today.” 

Joe LaTeer—“While coming to Water- 
town last Monday, and in the wash room 
shaving, a fellow came in and I turned 
around to him and I said, ‘Do you live in 
Troy, New York’ and he said ‘No, why 
... L used to live there,’ and I said ‘Are 
you a brother of Fred Buell?’ He said 
‘No, I am not, but I know who you mean. 
He travels for an insurance company up 
at Watertown.’ I said to him, ‘I travel 
for the same company and am going 
there now.’ I can’t remember his name. 
My best regards to you and Mrs. Buell.” 

Len Tanner, Indiana—“Indeed happy 
to hear that Mrs. Buell has returned 
from the hospital, and I most sincerely 
hope that she continues to yield to treat- 
ment.” 

“We miss you at our little gathering. 
The boys tell me that your health is im- 
proving for which I am most happy.” 

Claude Sherwin—“We sure missed you 
at this meeting and would like to have 
had your picture, along with the rest of 


FREDERICK F. 


BUELL 


us, against the mountains of snow around 
the home office. See you at the next 
meeting. With kindest regards and best 
wishes to both you and Mrs. Buell,” 

Paul Zoelzer, Minnesota — “Report 
from Little America, temperature rang- 
ing from 38 to 64 degrees below in my 
field.” 

\ll together—‘You were making his- 
tory with the Agricultural and putting it 
on a firm footing before any of us had 
the privilege of working for this organi- 
zation. You did your job well and your 
inessages to the boys from year to year 
at the annual round-ups were always 
welcome and always of value to us. You 
were always one of the boys and one 
that we always felt a close affection for. 
In ‘addition to the above messages, we 

(Continued on Page 29) 











*U. S. Government Bonds 


First Mortgage Loans 
Real Estate 


days due) 
Accrued Interest 


by law. 








*AIl other Bonds and Stocks 


Total Admitted Assets 


* Valuation on basis prescribed by National Association 
market quotations for all Bonds and Stocks owned, the Total Admitted Assets would be increased to $2,345,651.30 and the 


Surplus to Policyholders to $923,818.26. Securities carried at $310,278.51 in the above statement are deposited as required 


80 John Street 


Fire Reinsurance 


UNITED STATES BRANCH 
Statement December 31, 1935 


ASSETS 
Cash in Banks and Trust Companies 


$ 382,883.91 
1,130,663.10 
256,500.00 
347,400.00 
134,250.00 


Net due from Insurance Companies (not over 90 


54,676.89 
17,143.97 


$2,323,517.87 





of Insurance Commissioners. 


LIABILITIES 


Reserve for Unearned Premium 
Reserve for Losses 
Reserve for all other Liabilities 


STATUTORY DEPOSIT 
SURPLUS 


SURPLUS TO POLICYHOLDERS 


REINSURERS UNDERWRITING CORPORATION 
United States Manager 


Sumner Ballard, President 


New York; 








KANDINAVIA 


INSURANCE COMPANY, LTD. 


$1,175,003.72 
154,329.32 
92,500.00 





$1,421,833.04 
$200,000.00 
701,684.83 





901,684.83 





$2,323,517.87 








On basis of December 31, 1935, 


N. Y. 


























March 


— 


Calls 
S 


sUPPO! 


T. Ray 
Tells ' 


T. Ra 
of the 
loyal gt 
told the 
sociatior 
business 
last Fric 
Agency 
whether 
ing fire 
tinue dle 
success 
tify the 
take ou’ 

“The 
panies \ 
ing the 
try, are 
busines: 
tinue t 
agent, ¢ 
self,” } 
stock Cc 
forever 
continu 
ness. 1 
of getti 
the loc 
the An 
agents 
mutual 
wise tl 
adopt 
compet 


C 


“We 
non-st¢ 
be enti 
mercha 
dealing 
pect te 
located 
dealing 
a cut 1 
insurar 
periori' 
mate e 

“Insv 
to this 
desires 
and in 
fers bi 
profits 
insurat 

“The 
part b 
cloth t 
are cot 
the m 
have b 
years t 
will fit 
lowest 
compa: 
local; 
familia 
sell st 
tomers 

‘Lk 
agent 
the in 
to an 
zation 
will se 
Sitatin, 
the le: 
of Inst 
its obj 
and fj 
past Ic 
had te 
The ¢ 
Protec 
and tl 
£anize 
not ag 
ation 
Watch 








1 20, 1936 


——— 
——=—= 





LL 


W around 
the next 

s and best 
Suell.” 

— “Report 
ure rang- 

ow in my 


king his- 
putting it 
f us had 
IS organi- 
and your 
ir to year 
e always 
us. You 
and one 
ction for, 
sages, we 


) 





March 20, 1936 


_ 









Page 29 








Calls Future of Agency 
System Up to Agents 

SUPPORTS ORGANIZED EFFORTS 

T, Ray Phillips, Head of Blue Goose, 


Tells What Companies Have Done to 
Strengthen Agents 





T. Ray Phillips, Oklahoma state agent 
of the America Fore Group and most 
joyal grand gander of the Blue Goose, 
told the members of the Oklahoma As- 
sociation of Insurors at their mid-year 
business conference in Oklahoma City 
last Friday that he believes the American 
Agency System hangs in the balance and 
whether or not that method of conduct- 
ing fire and casualty insurance will con- 
tinue depends in large measure upon the 
success or failure of local agents to jus- 
tify their existence and the profit they 
take out of the business. 

“The capital stock fire insurance com- 
panies who have been doing, and are do- 
ing the bulk of the business in this coun- 
try, are going to continue to do that 
pusiness and whether or not they con- 
tinue to do business through the local 
agent, depends upon the local agent him- 
self,” Mr. Phillips said. “The capital 
stock companies are not going around 
forever and let the non-stock competition 
continue to make inroads on their busi- 
ness. The only way the companies have 
of getting business at present, is through 
the local agent. If they are to continue 
the American Agency System, the local 
agents must fit themselves to combat 
mutual and reciprocal competition, other- 
wise the companies will be forced to 


adopt the methods employed by that 
competition. 
Cannot Eliminate Non-Stock 


Competition 


“We cannot hope for a minute that the 
non-stock competition, by any magic, will 
be entirely eliminated, any more than a 
merchant located on Main Street and 
dealing in high class merchandise can ex- 
pect to run out of town the merchant 
located down on California or Reno, 
dealing in cheap shoddy merchandise at 
acut rate, but we have got to sell our 
insurance purchaser the idea of the su- 
periority of our indemnity and the ulti- 
mate economy of the higher price. 

“Insurance differs from merchandising 
to this extent however. If the merchant 
desires to sell his merchandise below cost 
and in so doing, goes broke, no one suf- 
fers but he himself and the purchaser 
profits by the transaction. Not so with 
insurance. 

“The companies have been doing their 
part by reducing rates and ‘cutting the 
cloth to fit the pattern’ insofar as forms 
are concerned. You no doubt have noted 
the many new and varied forms that 
have been approved during the past few 
years there is an approved form now that 
will fit the needs of any assured, at the 
lowest possible rate, in reliable stock 
companies and all that remains is for the 
local agent to realize his opportunity, 
lamiliarize himself with his wares and 
sell stock insurance only to his cus- 
tomers. 





















“I know of no better way for a local 
agent to start to improve his position in 
the insurance set-up than by belonging 
to an effective organization—an organi- 
zation that is so constructed that agents 
will seek membership rather than neces- 
‘itating untiring efforts on the part of 
the leaders. The Oklahoma Association 
of Insurors, to be a success, must have as 
its object cooperation with the companies 
and fieldmen. Too many times in the 
hon local associations have felt that they 
“ to organize against the companies. 
Aleem gi are organized for the 
on _ of their agents and assureds 

_the local associations should be or- 
- ees cooperate with the companies, 
ayer them, tolerance and consider- 
i Ae the other fellow should be the 
Chword of your new organization.” 


F. F. Buell 


(Continued from Page 28) 
all join in extending our sincere good 
wishes to both you and Mrs. Buell.” 

Mr. Buell’s Acknowledgment 

This combination letter greatly pleased 
Mr. Buell who acknowledged it through 
Mr. Freeman, writing in part: 

“T was very much pleased to receive 
the joint letter from my company asso- 
ciates in the Western field and sincerely 
wish I could have been with you at the 
home office of our good company on Feb- 
ruary 20 and hope I will be able some 


time in the future to thank you all per- 
sonally for it. 

“Happy to say that after a long and 
severe illness, I am feeling pretty well 
these days and also sorry to say that I 
cannot travel as I would like to or as 
I used to. 

“As you all know I have been in the 
ticld since 1894 and have seen the com- 
pany grow from a small one with a sur- 
plus of $261,000 to our present surplus 
of $4,411,641. I attended thirty-five con- 
secutive annual meetings of the com- 
pany and, if I do say it, had quite a bit 
to do with changing the underwriting of 
the company from one writing farms to 


one doing a general business and in the 
early days planted many agencies in the 
East, in Canada, and helped to establish 
our department in San Francisco.” 


W. E. BUELL WITH AMERICAN 

The American of Newark has appoint- 
ed Warren E. Buell as special agent for 
Long Island, succeeding Frank N. Smith 
who will continue to service the balance 
of the New York suburban territory. Mr. 
Buell has been in insurance over twenty 
years, twelve of which were as special 
agent in Long Island territory. He is 
now maintaining headquarters in Hemp- 
stead. 











Net Uncollected Premiums, 


Other Admitted Assets 


the whole story? 





ASSETS 


*Bonds and Stocks ........... 
Cash in Banks and Office .... 


not over 90 days 


You Need STRONG Companies... 


HERE ARE SOME FACTS ON ONE WHOSE 
POSITION MEETS THE STIFFEST REQUIREMENTS 


1.—A ratio of $5.01 in assets to every dollar of liabilities. 


2.—Holdings of U.S. Government Bonds alone are more 
than twice all liabilities. Write us today for detailed 
investment portfolio. 


3.—A background of exceptional experience under identi- 
cal management with the 83-year old Agricultural. 


4.—An organization company. A firm supporter of the 
American Agency System, with an underlying repu- 
tation for fair and friendly cooperation. 


THE STATEMENT 
As of December 31, 1935 


LIABILITIES 


Reserve for Unearned Premiums ... 


$ 2,888,833.73 


oer 108,608.74 Reserve for Unpaid Losses ........ 51,263.06 
Other Reserves and Liabilities ..... 23,000.00 
trees 160,455.66 Capital .............. $1,000,000.00 
steeee 24,623.23 *Net Surplus ......... 1,535,035.91 
$ 3, 182,521.36 Surplus to Policy Holders ......... $ 2,535,035.91 


*On the basis of December 31, 1935 market quotations for all 
bonds and stocks owned, total admitted assets and surplus 
would be increased by $58,334.27. 


Securities carried at $103,950 are deposited as required by law. 


Any agent can be proud of the Empire State . .. can have full confidence in 
its strength .. . stability . . . service. It will measure up to any standards your 
customers may demand. When may we send a representative to give you 


mpire State 


§nmourance Company, 
of Done RY? 


$ 573,222.39 


$ 3,182,521.36 
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Supplemental Contract 
Rules Are Published 


APPLY TO N. Y. EXCHANGE AREA 
Similar Rules po re to 
Promulgated for Other Sections 

of E.U.A. Territory 


Be 


The additional hazards supplemental 
the 
New York Fire Insurance Exchange last 


contract, which was approved by 
week, went into effect in this territory 


on Monday. It is expected that rules 
similar to those now in force here will be 
adopted for use in other jurisdictions of 
the New York Fire Insurance Rating Or- 
ganization and also in other sections of 
the territory 


governed by the Eastern 


Underwriters Association. 

rhis new supplemental contract, insur- 
ing the 
hail, explosion, riet, aircraft and motor 
vehicles, may be attached to any fire pol- 
icles except those covering the following 
risks: 


against hazards of windstorm, 


Airport properties; awnings, when sep- 
arately insured; bridges, tunnels and in- 
strumentalities of transportation and 


communication including transmission 
lines, poles and towers; builders’ risks; 
coal and ore docks; cotton when written 
under C. I. A.; errors and omissions; 
farm property; floaters; greenhouses, in- 
cluding auxiliary buildings; hoisting, 
handling and conveying apparatus and 
cranes when in the open; mining proper- 
ties, including auxiliary buildings; prison 
risks, including all auxiliary buildings, 
other than prison risks in connection 
with court houses and municipal build- 
ings; public utility properties (electric, 
gas, steam and traction properties only), 
including all auxiliary buildings and roll- 
ing stock; radio towers and antennae; 
railroad properties, including rolling 
stock; roof coverings, when separately 
insured; signs, when separately insured; 
smoke stacks, when separately insured; 
stone quarries or slag crushers; trees, 
shrubs, vard and garden improvements 
and golf grounds. 

Special Rules Applying to Dwelling 

Property 

Dwelling property is defined as private 
dwellings (other than farm property) oc- 
cupied by not more than three families, 
private outbuildings in connection there- 
with, and contents thereof. 

Rates for dwelling property, other than 
fireproof, unless otherwise specifically 
promulgated—6c per $100 per annum. 

Rates for dwelling property when spe- 


cifically rated as fireproof, .032 per $100 


annum. 
General Provisions 

It shall not be permissible to select for 
coverage only a part of the perils insured 
against by the supplemental contract. 

The supplemental contract shall be 
made applicable to all items of the fire 
policy to which it is attached except 
items covering property specifically pro- 
hibited in this rule. In all cases it shall 
cover in the same amount that applies 
under the fire policy to the items cov- 
ered by the supplemental contract with 
no adjustment of the amount of insur- 
ance because of property specifically 
excluded from coverage in the printed 
conditions of the supplemental contract. 

Insurance under the supplemental con- 
tract shall be for the full or unexpired 
term of the fire policy to which it is at- 
tached and shall be subject to the same 
term rules as apply to the fire policy. 
When the supplemental contract is at- 
tached after date of commencement of 
fire policy, the premium for the supple- 
mental contract shall be pro rata of the 
premium that would have been charged 
for the supplemental contract for the 
full term of the fire policy to which it is 
attached. 

The minimum premium, regardless of 
term, for each supplemental contract 1s- 
sued, shall be $2. When the fire policy 


r 


per 











The Pilot Reinsurance Company 


STATEMENT OF CONDITIONS 


ASSETS 


Government Bonds........ 


State and Municipal Bonds 
Railroad Bonds........... 


Public Utility Bonds...... 


Industrial and Miscellane- 


ous Bonds...... Se iceatetedats 
Railroad Stocks........... 
Public Utility Stocks...... 


Bank & Insurance Compa- 
> ee : 


Industrial and Miscellane 
ee 


$ 744,155.84 


of New York 


DECEMBER 31, 1935 


LIABILITIES 


Reserve to cover unexpired 


224,837.19 
574,091.69 
380,080.30 


reinsurance 


Reserve for Taxes and other 
liabilities ..... 


437,174.01 
233,622.00 
250,820.00 


Reserve for Fluctuation in 
Market Values..... rae 
Capital Fully Paid....... 1,200,000.00 


188,490.00 


720,845.00 





Total (Value on N. Y. 
Ins. Dept. basis) $3,754,116.03 


Cash in Banks........ eet 
ST eeT Tee 
Interest Accrued.......... 





On the basis of December 31, 1935 market quotations for all Bonds and Stocks owned, 
this Company’s total Admitted Assets would be $4,245,081.62 


Securities carried at $98,536.74 in the above statement are deposited as required by law. 


362,064.03 ' 
43,500.67 
30,527.81 





$4, 190,208.54 


and the Surplus $1,507,162.27. 


Reserve for Losses........ 


Special Reserve..... 


a eee ee 


OFFICE: 70 Pine Street, New York 


REINSURANCE OF FIRE, MARINE AND ALLIED LINES 


CARL SCHREINER, President 








.$ 821,068.35 
261,851.00 


145,000.00 
110,000.00 


200,000.00 


.. 1,452,289.19 


i © ee ees 





$4,190,208.54 














to which the supplemental 
attached is canceled and the 
is rewritten without. the supplements] 
contract, the fire policy and the Supple. 
mental contract shall be canceled op 
short rate basis. P 

When the supplemental contract is at. 
tached to fire policy covering buildings 
and contents thereof occupied as follows 
the rates shall be as shown in Item 6 of 
exchange rule: apartment houses and 
dwellings occupied by more than three 
families, armories, art galleries, automo. 
bile sales, service and filling stations 
banks, churches, clubs city or country. 
colleges, convents and monasteries, gar. 
ages (public), gymnasiums, hospitals 
homes, almshouses, asylums, hotels (other 
than resort), libraries, mercantile build. 
ings, museums, office buildings, public 
buildings, schools, telephone exchanges, 
theatres and motion picture houses, y 
M. C. A. and similar property. 

Rates for Classes Listed in Section 5 

Unless otherwise specifically promyl. 
gated, rates quoted apply only to build. 
ings permanently enclosed on all sides 
and contents of such buildings. 

CONSTRUCTION 

(a) Fire resistive buildings, .032. 

(b) Fire resistive except roof whey 
two or more stories high, .04. 

(c) Brick with *ground area not over 
25,000 sq. ft., .08. 

(d) Brick, not qualifying under (¢) 
above, .099. 

(e) Frame or other construction, other 
than (a), (b), (c) or (d), not over 10,00 
sq. ft. in *ground area, .08. 

(f) Same as (e) but with *ground area 
in excess of 10,000 sq. ft., .134. 

(zg) No reduction may be allowed from 
the above rates for co-insurance in ex- 
cess of 80%. 

(h) For average rate for blanket form 
covering risks of different construction 
or area, apply to the Exchange. 

(i) The above rates are predicated on 
insurance placed only when the situation 
in regard to riot is normal. In event of 
strike or other conditions, actual or 
threatened, in any community, which ai- 
fect the riot hazard, these rates are auto- 
matically rescinded (except for renewals) 
and application should be made to the 
Exchange for specific rates. 

Note 1: Buildings (not of fire resistive 
construction) with exterior walls of 
brick, reinforced concrete, stone, hard- 
burned hollow brick, interlocking tile and 
steel skeleton frame, iron-clad buildings 
shall be classed as brick unless otherwise 
specifically rated. 

Note 2: Buildings with exterior wall 
of frame or other combustible material, 
corrugated iron on wood sheathing or 
skeleton wood frame, brick veneer, ce 
ment block, terra cotta or ordinary tile 


Contract js 
fire policy 


(not interlocking), shall be classed 
frame. . 
*Note 3: Only masonry division walls 


(either with or without openings) & 
tending through roof shall be considered 
as reducing or limiting the ground area 
Rates for Other Eligible Risks 
The supplemental contract may only 
be written in connection with fire pol 
cies covering other eligible risks at the 
specific rates published therefor by the 
Exchange under rating plans which have 
been filed by the respective conferences 
having jurisdiction. ; 
When the supplemental contract 1s at 
tached to a fire policy covering rents 
leasehold interest of dwelling propetl) 
or covering profits and commissions 
rents, leasehold or use and occupant) 
in connection with any of the occupalr 
cies listed in Section 5 of the rule, the 
rate for the supplemental contract shal 
be the same percentage of the supplemer 
tal contract property damage rate apply: 
ing to the property involved that the 
profits and commissions, rents, leasehold 
or use and occupancy rate used in the 
fire policy bears to the “fire rate of the 
stock involved,” “building rate,” of the 
average of “building and contents rate 
as the case may be. which, under ™ 
rule applying to the interest covered tt 
der the fire policy, is used as the basis 
for the rate used in the fire policy. 
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London Assurance Group Figures; 
Nourse On Problems of Companies 


Everett W. Nourse, United States 
manager of the London Assurance and 
the Union Fire, Accident & General, and 
president of the Manhattan Fire & Ma- 
rine, made public this week the financial 
statements of the three companies as of 
the close of last year. The London’s 
total assets in the United States were 
$7,641,750 and surplus to policyholders 
over all liabilities, $3,652,077. 

The Manhattan’s assets were $3,010,533 
and surplus to policyholders $2,184,053. 
The Union’s total assets in the United 
States were $1,412,727 and its surplus 
$951,581. 

The cash position of all three com- 
panies was considerably stronger at the 
end of last year than was shown in the 
balance sheet for the previous year. The 
London’s total assets in the United 
States increased about $200,000 in the 
year and its surplus about a quarter of 
a million during 1935. More than 10% of 
the Corporation’s assets were in cash at 
the close of the year and its largest sin- 
gle investment is in United States gov- 
ernment securities. 

The Manhattan’s total assets increased 
about a quarter of a million dollars dur- 
ing the year and its surplus to policy- 
holders about $200,000. The Union’s sur- 
plus to policyholders likewise increased 
during the year. 

Rates Lower, Losses Higher and 
Competition Keener 

In presenting the statements to the 
companies’ agents Mr. Nourse said, in 
part, “During the year three factors be- 
came increasingly disturbing to our busi- 
ness. Shortly after the middle of the 
year the burning ratio, which as you 
know had steadily declined for many 
months, turned the corner and is now in- 
creasing. The decrease in burning 
brought about lower rates in many local- 
ities on many classes. This tendency has 
continued during the period in which the 
ratio has been increasing. So you and 
we are now faced with the problem of 
writing considerably more business in 
order to produce the same volume of 
premiums, and of underwriting it ever 
more carefully so that losses will not in- 
crease while premiums remain static. 

“The third disturbing factor is the 
continuing and more intensified competi- 
tion of those concerns that sell on a price 


FORMER COMMISSIONER DIES 

W. Stanley Smith, a former Wisconsin 
Commissioner of Insurance known as the 
“stormy petrel” of politics, died recently 
in the Veterans’ Hospital in Milwaukee 
after an illness of five years. He was a 
World War veteran, serving as a second 
lieutenant. A native of Wisconsin, Mr. 
Smith was a graduate of the law school 
of the University of Wisconsin. In 1920 
he was appointed state prohibition direc- 
tor, retiring in 1923 to accept appoint- 
ment as Insurance Commissioner. He re- 
linquished that office in 1926 to run for 
Governor on a “wet” platform, but failed 
of the nomination. 








MEMBERS OF OLD CYCLING CLUB 
_ Twenty-three members of the surviv- 
ing sixty members of the Atalanta Wheel- 
men met at the Newark Athletic Club, 
Newark, N. J., on Wednesday night last 
week to celebrate the fiftieth anniversary 
of this one-time crack amateur cycling 
club. Among those present were the fol- 
lowing insurance men: Frank F. Eagles, 
Aetna Life, New York; Robert G. Schu- 
barth, Liverpool & London & Globe; 
Morton Schiff, Schiff, Terhune & Co., 
New York, and Albert Allsopp, local 
agent in Newark. 





HARTFORD FIRE DIVIDEND 

Directors of the Hartford Fire last 
week declared the regular quarterly divi- 
dend of 50 cents a share, payable April 
1 to stockholders of record March 16. 


basis, generally ignoring the values of 
local agency service and the quality, sta- 
bility and security so important in insur- 
ance. The way to meet this competition 
is clear: you must continually improve 
your facilities for serving your clients 
and better your ability to state the case 
of sound stock company insurance.” Mr. 
Nourse added that he feels that this year 
holds greater promise for his companies 
and their agents than for several years 
past. 











Insurance Company 


OCCIDENTAL 
FIREMAN’S FUND 


OCCIDENTAL 


STRENGTH 


NewYork - 





FIREMAN’S FUND 


Insurance Company .. . 


HOME FIRE & MARINE 


Insurance Company .. . 
Indemnity Company . . . 


Indemnity Company. . . 


Home Fire & Marine Insurance Company, $449,250; Occidenta 


BUREAU HONORS L. C. OWREY 
L. C. Owrey, manager of the Balti- 
more office of the Fire Companies’ Ad 


justment Bureau, was guest of honor at 
a dinner given for him last week at the 
Hotel Emerson in Baltimore to commem- 
orate his twenty-fifth anniversary with 
the Bureau. 
handsome wrist watch as a remembrance 
of the occasion. 


BLIZZARD MEN OF 1888 MEET 
Members of the Blizzard Men 
Women of 1888, being survivors of the 
great snow March 11, 12 
13 of that year, lunched together at th 


He was presented with a 


and 


storm of and 





STATEMENT of CONDITION 


December 31, 1935 


Assets 


*$37,660,149 
. . .  *6,208,821 
4,426,950 


7,829,040 


3,363,284 


Bonds carried at amortized value—stocks at December 31st, 1935 market value—approved by National Convention of Insurance Commissioners. 
* Stock ownership in affiliated insurance companies valued on basis of capital and net surplus. 


Securities carried in the above statements are deposited for _ ses required by law. Fireman's Fund Insurance Company, $611,320; 
Insurance Company, $273,600; Fireman's Fund Indemnity Company, $931,250; 


Occidental Indemnity Company, $383,210. 


PERMANENCE 


Fire Automobile Marine : Casualty : Fidelity: Surety 


JREMAN'SS FUND a 


remans Fund Insurance Company ~ Occidental Insurance Company 
Home Fire & Marine Insurance Company 
Firemans Fund Indemnity Company ~ Occidental Indemnity Company 


Chicago - 


SAN FRANCISCO 


DEPENDABLE INSURANCE SINCE 1863 


Liabilities 
$16,190,004 $21,470,145 


2,602,751 


4,646,073 


1,477,010 


Hotel Pennsylvania in New York last 
Thursday. There were 400 persons at 
the luncheon, including a number of in- 
men. Thomas B. Donaldson, 
associate manager of the Eagle Fire of 
Newark, is secretary-treasurer of the or- 
ganization, and Moses Tanenbaum, vet- 


Surance 


eran New York insurance broker and 
head of the firm of I. Tanenbaum Son 
& Co., is a director. 


BERTON J. LONG DIES 
Berton J. Long of the insurance firm 
f Long, Boynton & Regenold, Toledo, 
died last week. He became ill in Florida 
and when his condition became i 
he was brought to Toledo in a private 
railroad car. 


serious 








Su rplus to 
Policyholders 


3,606,070 
962,287 3,464,663 
3,182,967 


1,886,274 


‘ STABILITY 


Boston Atlanta 
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New Jersey Fire Insurance Net 
Premiums—Incurred Losses, 1935 


New Jersey Companies 


American .......-- 
Atlantic City Fire 
Camden Fire 
Central Union 
Citizens of N. J 
Columbia of N. J 
Eagle Pr 
Federal 
Firemen’s 


Fidelity 
Merchants 

Nat'l Fire & 
New Brunswick 
N. J. Mfgs. 


New Jersey 
Pavonia 
Pee 
Selected Risks 
Standard 
Universal 


& Mirs...... 


Marine, Eliz. 


Net 
Premiums 
$917,749 


16,491 


191,868 
10,565 
209,037 
25,363 
184,219 
72,019 


Net Losses 
Incurred 


166,009 
704 
56,764 
1,792 
42,966 
199,274 
42,140 
2,619 
33,402 
5,399 
42,047 
22,337 


Companies of Other States 


Aetna baa 
Agricultural 
Alliance, Pa. 
American Alliance 
American Central 
American 
American 
American & 
American Reserve 
American Union 

Anchor, R. lL. ... 
Atlantic Mutual 

Automobile eee 
Baltimore- American 


Eagle 


Bankers & Shippers 


Birmingham 
Blackstone 
Boston ihe 
tSoston Mfgs 
Buffalo evece 
Caledonian Amet 
California ry 
Carolina ........ 
Central Fire, Md. 
Cent. Mfg. 
City of N. 
Com, Union, N. Y 
Commonwealth 
Concordia 
Connecticut 
Continental 

Cotton & 

Mutual 
County 
Columbia, O. 
Detroit F. 
Dixie 
Dubuque 
Hag, N. ¥. .. 
East & West .. 
Employers Fire 
Equitable F. 
Eureka-Security 


Farmers of York 
Federal Mutual 
Federal Union 

Fidelity & Guar 


Fidelity- Phenix 
Fire Association 
Fireman's Fund 
Fireman’s of Prov 
Firemen’s of D. C 
First American 
Fitchburg Mut. 
Franklin 


Franklin National . 
General Exchg. Ins. 


General of Seattle 
General Schuyler 
Girard 
Glen ates 
Glens Falls .. 
Globe & Republic 
Globe & Rutgers 
Grain Dealers 
Granite State 
Great American 
Hamilton 
Oe ti seneees 
Hardware Dealers 
Hardware Mutual 
Harmonia 
Hartford eesee 
Holyoke Mutual 
Home of N. Y 
Home F 
Homeland 
Homestead 
Hope Mutual 
Imperial 

Ind. Lbr 
Ind. Mut 


& M 


Ins. Co. of N 
International 
Inter-Ocean Re 


Keystone Auto Club 


Knickerbocker 
Lumber Mut 
Lumbermen’s, Pa 
Lumbermen’s Mut 
Manhattan 

Mfrs. 


Mass. F. & M 


Druggists 


Woolen 


Foreign 


Mutual 


et 


oes a 


Ins. Co. State of Pa... 
.. A 


Boston 


8) 


Mechanics & Traders 
N. Y ‘ 


Mercantile, 


Net 


Premiums 


$552,086 


192,445 


111,906 
231,458 





5,806 
39,906 
22,939 

113,328 
35,958 
65,807 

103,004 

103,834 

673,073 


670,005 
121,960 
6,137 
150,372 
11,962 
235,900 
57,648 
29,421 
23,386 
18,615 
434,051 
1,764 
145,006 


1,367,843 
79,316 
10,986 

4,878 
37,887 
19,336 
50,936 
21,260 
77,366 
809,025 
126,534 
85,880 
16,816 
45,090 
39,025 
69,504 
48,220 
29,816 
9,849 
9,702 
40,837 
14,788 
44,772 
78,652 





Net Losses 
Incurred 
$116,543 
58,730 
60,238 
3,987 
11,801 


2,590 


20,064 
2,058 
6,238 


106,318 
161,240 
6,455 
2,628 
38,298 
2,081 
101,300 
8,711 
247,816 
38,059 


11,994 
8,706 
18,279 


Mercantile, R. I. 


Merchants, N. 


Merchants, R. I. ... 


SOOUUNNY cescccacs 
Merrimack Mut. 
Metropolitan Re. 


Michigan F. & M.. 
Mich. Millers 
Millers Mut., Pa. 
Millers Mut., III. 
Mill Owners, la. 
Millers National .. 
Milwaukee Mech ... 
Minnesota Mutual 


Monarch 


Merchants, Colo. ........ 


Mut, Fire, Chester Co., Pa 


National Ben 
National, Conn. 

National Liberty 
National Reserve 
National Retail 
National Security 
National Union 

New England 


New Hampshire 
New York Und. .. 
New York Fire 
PNR ire os 
Northern, N. Y 
North River 


Northwestern F, & 


Northwestern 
Northwestern 
Occidental 


Franklin... i 


Mut. 


Ohio Farmers 

Ohio Hardware ....... 
Ohio Und. (Mut.) 

Old Colony one 
Orient ...... 

Pacific 


Pawtucket Mutual 
Pennsylvania 


= eee 
Penn. Lbr. Mut. ..... 
Penn. Millers Mut. 
Phila. F. & M..... 
Phila. National ... 
Phoenix, Conn. ... 
Pilot Re. ... 


Potomac 


Providence Washington 


Provident Fire 


Reliance ...... 0! 
Rhode Island 
Richmond 


Rochester-Amer. . 


rere 
Rubber Mfrs, 
Safeguard 
Seaboard 
Security 
Sentinel 
Southern 
Springfield 

St. Paul ; 
Standard, Conn 
Standard, N. Y. 
Pee 
Sun Und. 
eee 
Transcontinental 
Travelers 
Twin City . 
Union Mutual 
United Firemen’s 
United Mutual 
United States 
Virginia F. & } 
Washington Assur 
Westchester 


Fire 


Western Millers ....._. 


Mut... 
i Saree 


What Cheer 
World F 
Zurich 


Fire . sees 


5,814 
10,403 
377,071 
34,981 
35,357 


114,096 
163,012 
19,945 
665,675 
250,166 
338,153 
43,723 
53,149 
24,869 
18,701 


65,022 


164,042 
7,632 
235,885 
28,505 
64,883 
178,063 


298,048 

67,170 
171,676 
160,563 


Foreign Companies 


Alliance, 
Atlas . 
Baltica ai 
British Amer 
Caledonian 
Century 
Christiania 


Eng. 


Comm, Union, Eng.... 


Eagle, 


General, Fr. 
Halifax 
Jupiter 


General 


L.. «- & ee 
London Assur. 
London & Lane. .. 
London & Scot. 
Marine of 


Northern 
Norwich 
Palatine ae 
Phoenix, Eng. 


Union 


, Star & B. D...... 
French Un. & Univ 


Law, Union & Rock..... 


Net 
Premiums 
$21,459 
103,916 


111,292 


206,065 
240,444 
102,989 
525,603 
349,952 
19,211 
194,528 
8,963 





2,308 

3,208 
65,233 
7,987 
4,987 
3,812 
5,019 


Net Losses 
Incurred 
$4,436 
17,749 
37,469 
2,083 


21,702 


66,686 
31,295 
130,410 
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lokio ; 40,293 11,627 
Union, Eng. 27,653 6,347 
Umion, France ..ccesicics 7,251 2,897 
em. Cee cic veseeees 18,701 4,457 
VOrRSMiPe .scccccccocevse 77,488 23,448 


$150,000 JUDGMENT VOIDED 


Former Agent in Wisconsin Loses At- 
tempt to Collect from Companies; 
Court Urges a Compromise 

A default judgment of $150,000 against 
fifteen fire insurance companies in favor 
of Clarence P. Beers of Janesville, Wis., 
ou the claim that he was deprived of his 
local agency business illegally, filed re- 
cently in the state circuit at Elkhorn, Wis., 


has been declared entirely void by the 
court, adding another chapter to the rec- 
ord cf litigation extending over three 


years. Beers turned over his business to 
the companies to secure unpaid balances 
with operation in the hands of a trustee 
committee and when he became separated 
from the business brought suit for dam- 
ages, charging deceit and fraud. ~ 

On appeal, the Wisconsin Supreme 
Court held there was no action for dam- 
ages in fraud and deceit. On the appeal 
from an amended complaint, the Supreme 
Court made a similar ruling but held that 
a cause of action for breach of contract 
might be spelled out of the pleading. The 
insurance companies then demurred to tl 
plaintiff's amended complaint charging 
breach of contract, which the lower court 
overruled. Immediately upon the return 
of the papers on this appeal to the clerk 
of the lower court, Beers, without notice 
to the insurance companies’ counsel, per- 
suaded the clerk that he was entitled to 
a judgment for the full amount of his 
claim on the theory that the defendants 
were in default in their answer. 

As soon as notice of the default judg- 
ment reached defendants’ counsel they 
moved to vacate the judgment on the 
grounds that it was entirely void, which 
view is upheld in a lengthy written de- 
cision by the lower court ruling that the 
court clerk was entirely without any right 
to enter a default judgment, as the de- 
fendants were entitled to twenty days to 
answer. The court further ruled that the 
action must now be construed as strictly 
one for breach of contract and that all 
allegations of the complaint relative to 
alleged facts preceding and leading up to 
the making of the contract must be dis- 
regarded, since they are merged therein, 
which ruling is substantially in accordance 
with the Supreme Court decisions as 
handed down in the two appeals. The 
court also suggests that the long and bit- 
ter litigation be settled promptly and of- 
fers its services in reaching a compromise. 

NEW MADISON, WIS., AGENCY 

Three prominent insurance men of 
Madison, Wis.—Harry L. Geisler, A. C. 
Lindauer and E. M. Oscar—have organ- 
ized a new general agency business un- 
der the style of Geisler-Lindauer Insur- 
ance Agency, with offices at 515-516 In- 
surance Building. Mr. Geisler has had 
twenty-five year of experience both in 
local agency and company management 
and is also manager of the Contractors 
& Truck Owners Insurance Agency. Mr. 
Lindauer has been a local agent since 
1924 and Mr. Oscar since 1923. Mr. 
Lindauer will be in charge of agency 
activities and Mr, Oscar will supervise 
adjustments. 

LOGIC IN ACTION PLAYLET 

“Logic in Action,” playlet prepared by 
the public relations committee of the 
Western Underwriters Association and 
staff of The Insurance Field and which 
dramatized arguments in favor of stock 
insurance, is making its debut before the 
Milwaukee Board of Casualty Under- 
writers May 19. 


LAWTONS IN MIAMI 
Carl S. Lawton, vice-president and 
general manager of Lawton-Byrne-Bru- 
ner Insurance Agency, St. Louis, and 
Mrs. Lawton have gone to Miami Beach, 
Fla., to spend several weeks. -They will 
stay at the Hotel Whitman and later 


plan to take a short fishing trip to Lake 
Wales. 
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J. C. Griffiths to Retire 
From Commercial Union 
PACIFIC DEP’T JOINT MANAGER 


John C. Bunyan Will Become Sole Man. 
ager on May 1, Having Charge of 
Fire and Casualty Business 
J. C. Griffiths, Jr. of San Franciseo 
joint manager of the Pacific departmen 
of the fire and casualty companies of the 
Commercial Union group, will retire from 
active service on May 1 but will remain 
a director of the California Insurance 
Co. and act as chairman of its finance 
committee. John C. Bunyan, joint map. 
ager with Mr. Griffiths, will become sole 
manager of the department. H. Lewis, 
chairman of the Commercial Union, and 
F. W. Koeckert, United States man- 
ager, authorized announcement of the 

coming change. 

Mr. Griffiths entered the service of the 
Commercial Union in 1901 as special 
agent for Missouri. In 1922 he was ap- 
pointed assistant manager of the West- 
ern department at Chicago and in 1923 
he was transferred to San Francisco as 
manager of the Pacific department. In 
1931 Mr. Griffiths was elected president 
of the California and in 1933 became 
joint manager of the entire Commercial 
Union fleet on the Coast. 

Mr. Griffiths has thus spent thirty-five 
years, practically the whole of his busi- 
ness life, with the Commercial Union 
organization. The companies are appre- 
ciative of his long and faithful service 
and trust that his retirement under their 
superannuation plan while still in good 
health will enable him to enjoy for many 
years the leisure which he has so well 
earned. 

Career of Mr. Bunyan 

Mr. Bunyan, who has been elected 
president of the California, began his 
service with the Ocean Accident & Guar- 
antee Corporation in 1912. He was ap- 
pointed superintendent of the New York 
metropolitan department in 1918, and 
resident manager of that department in 
1925. In 1929 he was appointed assist- 
ant United States manager of the Ocean 
and elected vice-president of the Colum- 
bia Casualty. 


On the retirement of William J. Gard- 
ner as Pacific Coast manager of the 
Ocean and Columbia Casualty in 1933, 
Mr. Bunyan was transferred to San 


Francisco and the Pacific departments of 
the fire and casualty companies were 
merged under the joint management of 
Messrs. Griffiths and Bunyan. 

While Mr. Bunyan’s experience has 
been principally in the casualty and sure- 
ty branches, his broad general knowl- 
edge of insurance and executive ability 
have led the management to take the 
course, heretofore somewhat unusual, ol 
appointing him manager of the fire com- 
panies as well as of the casualty com- 
panies of the fleet on the Coast. 


Lower British Fire Losses 


Attributed to King’s Death 


The cost of the principal direct fire 
Josses in Britain and Ireland during Jan- 
uary may be estimated at £475,000 
($2,375,000), which compares with corre- 
spending estimates of £382,000 ($1,910, 
000) for December and £540,000 ($2,700,- 
000) for January, 1935. 

These figures take into account only 
fires in which the damage amounted to 
£1,000 or more, and if, im accordance 
with statistical practice, 60% be added 
in respect of the numerous outbreaks 
costing individually less, the total bill 
for all fires becomes £760,000 ($3,800,000). 
The corresponding total for December 
was £611,000 ($3,055,000), and that for 
January,- 1935, was £864,000 ($4,320,000). 
The principal losses were among indus- 
trial premises throughout the country. 

Compared with figures for previous 
Januaries, the total is a small one, an 
this is attributed to the slowing-down 
effect on industry of King George’s death 
during the last ten days of the month. 
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Couplings Standardized 
Now in 6,400 Towns 
500 ARE ADDED SINCE 1920 


National Board Finds Campaign for 
Standard Hose Thread Fittings Suc- 
cessful in 42 States 
With a vision of ultimate far-reach- 
ing benefits, the National Board of Fire 
Underwriters seventeen years ago started 
the real fight for the adoption of the Na- 
tional standard fire hose thread in all pro- 
tected cities and towns. Through its ef- 
forts many organizations were interested 
and encouraged to work for standardiza- 
tion and gradually the movement for 
state-wide campaigns developed under its 
leadership. 
Since the spring of 1920, hose thread 
fittings in more than 5,200 cities and 
towns have been converted to standard, 
and the National Board has been instru- 
mental in organizing the state-wide cam- 
paign in forty-two states. As there are 
approximately 12,600 protected municipali- 
ties in the country, of which about 1,200 
were originally standard, it is evident half 

the battle is won. 

The entire campaign was speeded up 
and extended through the active coopera- 
tion of the insurance rating and inspec- 
tion bureaus, fire chiefs’ organizations, 
state fire marshals and commissioners, 
water utilities and others. 


Public Sentiment Important 


It has been evident from the beginning 

that public sentiment is an important fac- 
tor in this program. When the citizens 
f a community realize that the threat 
{fa sweeping fire is always present and 
that only assistance from the fire depart- 
nearby towns could, in that 
event, save their city from destruction, 
they will insist upon standardization for 
the entire area. They will appreciate the 
possible saving of human life as well as 
property. 

With this in mind, the National Board 
recently sent an article describing these 
benefits to thousands of newspapers 
throughout the country. Under the head- 
ing “City’s Fire Fate May ‘Hang on a 
Thread’”, it told of the dire possibilities 
if firemen responding to an alarm were 
unable to fit their hose to the fire hy- 
lrants because the threads of the coup 
lings did not match. 

Bulletin No. 13, entitled “Small Hose,” 
s being sent to fire departments and tech- 
nical magazines by the engineering de- 
partment of the National Board of Fire 
Underwriters. Its purpose is to explain 
and recommend the use of small hose for 
nside fire-fighting, particularly in dwell- 


ments of 


P. A. HAAS WITH GLENS FALLS 
The Glens Falls and the Commerce 
announce the appointment as of March 
i Paul A. Haas as superintendent of 
the Ohio survey department with head- 
juarters in the A. I. U. Building, Co- 
umbus, O. He will service the entire 
state of Ohio with facilities for handling 
practically every form of insurance and 
bonds except life. He comes to the Glens 
Falls group of companies after eleven 
years of experience in Ohio with the 
“reat American. 
BRITISH JOURNALIST RETIRES 
W. G. Nightingale, one of the editors 
ot Lloyd’s List, who is widely known 
in the marine insurance world, has re- 
tired after eighteen years’ service on 
the paper. To mark his retirement a 
dinner was recently given Mr. Nightin- 
gale by a number of journals and others. 
\. C. Hardy presided. The speeches 
testified to the popularity of Mr. Night- 
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mgale in the British shipping industry 
and expressed the best wishes for his 
future of his many professional friends. 


AMERICAN, N. J., DIVIDEND 
, Yirectors of the American of Newark 
fave declared a dividend of 20 cents a 
‘tare, payable April 1 to stockholders 
record March 10. 





General of Seattle Co.’s 
Buy Home Office Building 


In one of the largest Seattle real estate 
transactions of recent years the General 
of America and affiliated 
General Casualty Co. of 


companies, 
America and 
First National of America, purchased the 
Brooklyn Building, an eight-story class 
\ reinforced concrete building with a 
two-story annex, located in the center of 
the University District of Seattle. The 
companies expect to have their staff of 
275 employes moved to the new home of- 


fice building within sixty days and the 
building will be re-named to identify it 
with its new owners. 


EAGLE AND SUSSEX DIVIDENDS 

The Eagle Fire of Newark has de- 
clared a dividend of 10 cents a share 
on the $2.50 par stock, payable March 31 
to stock of record March 20. This is 
the first dividend since March, 1932. 
when 25 cents a share was paid. The 
Sussex Fire also has declared the reg- 
ular dividend of 134% on its $5 par pre- 
ferred stock and 5 cents a share on the 
$5 par common stock, both payable 
March 31 to stock of record March 20. 


Newark Tax Assessments 
Lead to Plans to Move 


Finance Director Minisi of New Jer- 
sey conferred recently with officials of 
the Universal and Universal Indemnity 
in an effort to prevent the companies 
from moving from Newark to Jersey 
City because of local tax assessments. 
Deputy Insurance Commissioner Chris A 
Gough notified Minisi that the compa 
planned moving to 15 Exchange 
Place, Jersey City. A representative of 
the companies said they planned to move 
because of high personal property assess- 
ments 
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Liverpool Underwriters Report 


Higher Ship Losses in January 


January returns of the Liverpool Un- 
derwriters Association show that sixteen 
vessels, of 34,337 tons gross, were posted 
in the Loss Book as lost during the open- 
figures 
compare 30,133 
tons gross, so posted in January, 1935, 
and with eight f 13,253 tons 


ing month of the year. These 


with eleven vessels, of 
vessels of 
gross in January, 1934. 

Important ships in last month’s total 
are the Chilean steamer Cautin, of 4,316 
tons gross, which was wrecked on Lobos 
de Tierra Island, Peru; the American 
steamer Iowa, of 5,724 tons gross, which 
was wrecked on Peacock Spit, Columbia 
River; the British steamer Forthbridge, 
of 5,140 tons gross, which took fire in 
the Sea of Japan and eventually drifted 
ashore on Oki Island; and the British 
steamer Sheafbrook, of 2,179 tons, which 
is presumed to have foundered about 110 
miles E.S.E. of the Tyne. 

The total number of casualties posted 





LIVERPOOL ELECTION 





Thames & Mersey of Liverpool Makes 
J. R. Hobhouse Chairman and Sir 
Thomas A. L. Brocklebank Deputy 

Chairman 
The directors of the Thames & Mersey 

Marine Insurance Co. of Liverpool have 

elected J. R. Hobhouse and Sir Thomas 

A. L. Brocklebank chairman and deputy 

chairman, respectively, until the end of 

the present year of office. 





Big Decline in Shipping 
Losses, 1935 Report Shows 


Casualty returns for vessels of 500 tons 
gross and upwards, prepared by the Liv- 
erpool Underwriters Association, show 
that last year 111 vessels, of 265,473 tons 
gross, were posted in the Loss Book as 
lost. These figures compare with 107 ves- 
sels of 308,062 tons gross in 1934, and 
with 113 vessels of 324,090 tons gross in 
1933. The total number of vessels posted 
in the Loss Book last year was 5,560, 
compared with 5,203 in 1934, 5,072 in 1933 
and 4,956 in 1932. 

Sixteen vessels, of 26,765 tons gross, 
are reported by the association to have 
been posted in the Loss Book as lost 
during December. These figures com- 
pare with fifteen vessels, of 44,335 tons 
gross, so posted in December, 1934, and 
with ten vessels, of 18,170 tons gross, 
posted in the corresponding month of 
1933. The total number of casualties 
posted in the Loss Book during Decem- 
ber last was 541. The number for De- 
cember, 1934, was 518. The correspond- 
ing figure for December, 1933, was 569, 
and for December, 1932, it was 507. 





FRANCE ADOPTS HAGUE RULES 


Reports from France are to the effect 
that the Hague Rules bills have passed 
both the Chamber of Deputies and the 
Senate, although in not exactly the same 
form so that the measure giving per- 
mission to ratify the convention had to 
be returned to the lower house. After 
considerable debate the second bill was 
passed with the following: “The Pres- 
ident of the Republic is permitted to 
ratify and if convenient to enforce the 
International Convention for the unifica- 
tion of certain rules regarding bills of 
lading.” The French are desirous of hav- 
ing Germany, Norway and Italy ratify 
the rules also so that French shipping 
interests will not be placed at any dis- 
advantage. 


in the Loss Book during January last 
was 598. The number for January, 1935, 
was 573, and for January, 1934, it was 
609. Only vessels of 500 tons gross and 
upwards are included. 
Lloyd’s Register Figures 

During the three months ended Sep- 
tember 30 last 150 ships, totaling 305,132 
tons gross, were either wrecked or brok- 
en up, according to Lloyd’s Register 
wreck returns, issued early in March. 

The number of ships lost throughout 
the world in consequence of casualty or 
stress of weather was fifty-one, totaling 
50,594 tons gross. Ten steamships to- 
taling 12,206 tons belonged to Britain and 
Ireland, while thirty-two others belong- 
ing to various countries aggregated 34,- 
397 tons. Nine sailing ships, all belong- 
ing to foreign countries, were lost. 

Ninety-nine ships broken up or con- 
demned aggregated 254,538 tons. Twen- 
ty-eight steamers and two sailing ships 
belonged to Britain and Ireland. 


Agents Organize To Fight 
For Auto Finance Risks 
In an effort to present a united front 
to the finance companies which they con- 
sider deadly rivals for their business at 
this time, some sixteen automobile-writ- 
ing agents held a meeting at Lansing, 
Mich., recently as a step toward organ- 
izing a permanent association. George 
H. Tibbetts, who represents the Auto- 
Owners of Lansing, was named as tem- 
and Bernard Smith, 
representing the Wolverine, also of Lan- 
sing, was chosen temporary secretary. 


porary chairman 


The new organization, it was indicated, 
will probably engage in group advertis- 
ing and will put most of its efforts be- 
hind a campaign to educate the public 
to see the independent agents regarding 
auto financing plans when purchasing 
new cars. The agents, in order to ob- 
tain new car business, difficult to place 
on the books at this time when the 
finance companies are exerting so much 
pressure to force all of their business 
into controlled channels, will advise the 
use of such facilities as industrial and 
Morris plan banks which make loans to 
pay the automobile agency and then per- 
mit placing the insurance through regu- 
lar agency channels of the car-purchas- 


WAR RISK REINSURANCE 





British Chamber of Shipping Urges Leg- 
islation to Provide War Risk Cover 
in War Times 

In the annual report of the Chamber 
of Shipping of the United Kingdom, just 
published, it is stated that renewed rep- 
resentations have been made to the 
Board of Trade urging the introduction 
of the legislation necessary to provide 
for Government reinsurance of British 
ships and the insurance of cargoes car- 
ried in them against war risks, a demand 
for which has been due to apprehension 
that Britain might be involved in hostili- 
ties. 

Failure to take the step, the Chamber 
states, has resulted in the loss of cargo 
in various parts of the world, Continen- 
tal underwriters having, for a_ period, 
charged higher rates of premium on car- 
go shipped in British than in other ves- 
sels. It is right to point out that when 
representations on the point were made 
certain discrimination on the Continent 
was abandoned. War risks are, of course, 
accepted in the big London market, 
where low or nominal rates for war risk 
cover on cargoes in many routes have 
been, and are still, quoted. 

The Chamber writes that by repre- 
sentations against differential rates of 
premium, the preparation, in agreement 
with the grain trade and the clubs, of a 
special clause for charters, and by ad- 
vising owners on difficulties, and other- 
wise, it rendered what service it could 
in the events of the past year. The 
clause which was recommended for use 
in bills of lading and other clauses vary- 
ing in detail which were adopted by 
shipping lines naturally caused marine 
underwriters to examine their liabilities 


pe ————— 


and to consider methods of dealing with 
the situation which would be fair to all 
concerned. 


ITALIAN HARBORS LOSE TRADE 

From Italian harbors comes the report 
that traffic has fallen off considerably as 
a consequence of the sanctions threat. 
ened by the League of Nations. Hoy. 
ever, reliable news in this respect is dif. 
ficult to obtain, as the Italian goyerp. 
ment prevents from making public fig- 
ures on the movement of vessels and 
goods, 


AUTO ASS’N MEETING APRIL 2 

The National Automobile Underwrit- 
ers Association will hold its annual meet- 
ing on Thursday morning, April 2, at 
the Waldorf-Astoria Hotel in New York : 
It is expected that the question of auto- 
bile finance business will occupy a proni- 
nent position on the program. 


E. C. STAUNTON WITH HARTFORD 


E. C. Staunton, formerly with the Com- 
mercial Union, on April 1 will join the 
ocean marine department of the Hart- 
ford Fire. He has been with the Com- 
mercial Union’s marine department for 
seven years and is well-known in New 
York underwriting circles. 





NEW FRENCH BROKERAGE FIRM 

A new insurance brokerage firm has 
been founded in Paris with offices at 32 
rue Vignon. Its name is “Societe Cen- 
trale d’Assureurs Conseils.” 





I.M.U.A. MEETS APRIL 16 
The annual meeting of the Inland Ma- 
rine Underwriters Association will be 
held in Rye, N. Y., on April 16. 





Mortgagee Cannot Hold Loss Funds 
After Damage Has Been Repaired 


A tug company obtained an extension 
of certain convertible debentures by giv- 
ing to the trustee for the bondholders 
security in the form of a mortgage on 
a fleet of In pursuance of a 
mortgage provision the fleet was insured, 
payable to the 
Three of the boats were damaged and 
repaired at a cost of $6,000. The tug 
company paid this amount and the in- 
surance company paid the trustee that 
amount, less reinstatement premiums and 
deductible averages, so that the trustee 
held $4,263 as proceeds of the policies. 
This sum the tug company requested the 
trustee to pay. The trustee refused, 
claiming the right to hold the money 
as a part of the sinking fund for the 
retirement of the outstanding bonds, al- 
leging that by this course the bondhold- 
ers were in a better position, with re- 


tugboats. 


with loss mortgagee. 
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it complied with the request of the mort- 
eagor. The tug company sued the trus- 


tee. 

The Maryland Court of Appeals, Cott- 
man Co. v. Continental Trust Co., 18 
Atl. 551, said there was no evidence of 
default nor of impairment of the security. 
The mortgage was silent as to any ap- 
plication of the insurance proceeds. The 
general rule is that where property 1s 
insured under these circumstances and 
a total loss occurs, the mortgagee is en- 
titled to retain the insurance proceeds 
and apply the same to the extinguish- 
ment of any then existing overdue in- 
debtedness, or to future instalments as 
they become due. 

Few cases, the court said, have reached 
appellate courts where the use of the 
insurance money for the repair and re- 
storation of the security has been com- 
batted by the recipient mortgagee. The 
theory of insurance, it continued, does 
not contemplate a resulting profit to the 
insured, or his mortgagee or other cred- 
itor. The interest of the mortgagee }s 
to maintain the equilibrium of debt and 
security ; and if, by the application of the 
insurance money to the upkeep of the 
security, that parity would be continued, 
it is not inequitable to require the paye¢ 
of the fund to transfer the same to the 
debtor for that purpose, upon properly 
safeguarding its application to that end. 

In the present case, the court said, the 
repairs had been made and paid for by 
the mortgagor; and the only duty of the 
mortgagee, before paying over the insur- 
anc money by way of reimbursement on 
the demand of the mortgagor, was to as- 
sure itself that the repairs had, in fact, 
been completed and the bills therefor 
paid, in order to safeguard the interest 
of the bondholders for whom it acted as 
trustee. 

Decree for defendant was reversed. In 
view of the fact that the trustee was 
justified in refusing to make dispositiong 
of the insurance money without the sane 
tion of a court of equity, the costs were 
directed to be paid out of the fund. 
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Finish Arguments In 
National Surety Bids 


HEARINGS LASTED MANY DAYS 





Supreme Court Sustinn Veluate Will De- 
cide Whether to Re-Open Bids or 
Accept C.I.T. Offer of $10,031,000 





The final decision as to whether the 
National Surety Corp. stock control goes 
to the Commercial Investment Trust 
Corp. as the highest bidder for 100% of 
the stock at $10,031,000 now rests with 
Justice Louis A. Valente who has been 
hearing testimony in the case almost 
continuously for more than a week. Jus- 
tice Valente has before him for study a 
yeritable mountain of facts and figures 
about the National Surety, including af- 
fdavits from attorneys of various credi- 
tors’ and stockholders’ groups support- 
ing their positions as expressed verbally 
in court in Opposition to the acceptance 
of the C.1.T. bid. 

Several unexpected developments oc- 
curred early this week, and among them 
was the suggestion that the National 
Surety Corp. be turned over to creditors 
of the old National Surety Co. for re- 
organization of the entire property. Max- 
well Brandwen, representing a committee 
of common stockholders, took the initia- 
tive in bringing this plan before the court 


and thought that it would offer old 
stockholders some hope of realizing 
something on their investments. Mr. 


Brandwen said he had sounded out other 
creditors’ groups and that there was ac- 
cord on such a reorganization now where 
there had not been before. In response 
Justice Valente said that the Superin- 
tendent of Insurance, not himself, should 
properly receive such a reorganization 
plan. 

Wanted Liquidation Order Vacated 


Another development was the serving 
of a motion for a show cause order on 
the Superintendent of Insurance late 
Tuesday, signed by Supreme Court Jus- 
tice McCook, staying the sale of the Na- 
tional Surety Corp. stock and asking that 
the liquidation order (of the old com- 
pany) be vacated. The Superintendent 
was directed to proceed with the rehabil- 
itation. Samuel Boksenbaum, attorney of 
the State Insurance Department, gave 
Justice Valente’s court the first intima- 
tion of this order which had been put 
through by Szold & Brandwen, repre- 
senting the common stockholders. He 
felt that it was a bald effort to take the 
jurisdiction of the case out of Justice 
Valente’s hands and asked Brandwen if 
he would not consent to having Justice 
Valente hear the application. His request, 
however, was not granted, regardless of 


r-—_ 


the fact that Justice Valente has had 
charge of National Surety matters from 
the beginning of the rehabilitation by 
agreement of all interested parties. 
Max Steuer’s Argument for C.I.T. 
Lending added interest to the proceed- 
ings Max Steuer, widely known lawyer 
who has figured in some of New York’s 
biggest court battles, has been active in 
this case as counsel for the Commercial 
Investment Trust Corp. He has led the 
C.1.T. fight to have its bid of $10,031,000, 
the highest, approved by Justice Valente 
following its acceptance by Superintend- 
ent Pink. Early in the week he inter- 
rupted the testimony of an expert wit- 
ness to ask Justice Valente if the main 
issue were not the adequacy of the C.I.T. 
bid. He maintained that his client sub- 
mitted this bid in good faith and that it 
“becomes a contract between the Super- 


intendent and ourselves.” He argued 
that having the word “inadequate” creep 
into the proceedings is all wrong, and 


that a higher court might possibly con- 


sider as irrevelant all of the testimony 
being taken. 

Following this line of reasoning Mr. 
Steuer on Wednesday declared to the 
court that the C.I.T. bid was made in re- 
sponse to the terms set forth by Super- 


intendent Pink; that when the bids were 
opened it was found that his client was 
the highest bidder; and that the Super- 
intendent, acting in conformity with his 
terms, recommended and accepted the 
C.I.T. bid. Therefore, Mr. Steuer argued, 
the Pane of the court should be given 
unless the court is of the position that 
the figure of his client is “so far inade- 
quate as to shock the conscience of the 
court.” He believed that the opposite has 
been shown as evidenced by the keen 
competition of C.L.T. with the reliable 
banking and brokerage concerns repre- 
sented in other bidding groups. 

One of Mr. Steuer’s strongest poinis 
was that in line with the consistent pol- 
icies of the courts in upholding public 
sales and encouraging public reliance 
upon such sales N. Y. Supreme Court in 
this instance should approve the accept- 
ance of the bid of the C.I.T. He empha- 
sized that the order to show cause was 
dated February 11, which gave ample 
time for anyone who so desired to find 
fault with the terms of the bid. Nobody 
did, he argued, until the court hearings 
got under way. 

Points Made by Ralph Wolf 

In making this point Mr. Steuer was 
responding to the determined opposition 
to the sale of the stock at this time made 
by Ralph Wolf, attorney for the National 
Bondholders Corp., the largest creditor 
group. Mr. Wolf said: “We would be 
happy if the Superintendent would hold 
the stock for a time until we have at 

(Continued on Page 38) 


Fondiller and Ackerman Give Stock Valuations 


Richard Fondiller, consulting actuary, 


of insurance at N. Y. University, 


and S. B. Ackerman, professor 


had their day in court this week in testi- 


fying on valuation of National Surety Corp. stock. Mr. Fondiller, retained 
by two large creditors’ groups, figured $14,750,000 as the net asset value of 
the corporation as it stands today and $15,280,000 by another method of 


figuring. 


He set good will value at about $3,000,000. The Joseph Froggatt 


& Co. audit, which figured prominently throughout the testimony, was Mr. 


Fondiller’s basis of valuation. 


Under cross examination by Samuel Boksenbaum, Department attor- 


ney, 
to be conservative. 


Mr. Fondiller stuck unswervingly to his valuation figures which he felt 


Prof. Ackerman gave $16,150,000 as his estimate of the eecpeeaes 


present value to its stockholders. 
stockholder. 
000; $1,500,000 for agency plant; 


his valuation was $10, 550,000. 


He was retained by Torquay Corp., 

Prominent among his calculations were good will at $3, 500. 
$500,000 for development of home office 
personnel, and $100,000 for furniture and fixtures. 


Exclusive of these items 


There was no doubt in the mind of either witness that the corpora- 


tion would fare hetter in 
“present magnificent management.” 


1936 than in 1935. 


Both spoke highly of the 


_ A.M. Best last week set the full ultimate value of the stock as a 
going concern at $10,792,431, which included $1,000,000 good will value. 
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L.C.C. Bus and Truck 
Ins. Rules Opposed 


HOLD ‘HEARINGS IN WASHINGTON 





Smaller Companies Call State License 
Requirements Too Severe; Agents 
Make Suggestions 


Proposed rules and regulations cover- 


ing insurance requirements of buses and 
trucks under the motor carrier act of 
1935 came in for opposition during the 


extended hearings in Washington, D. C., 
which closed March 16. Motor carriers 
and associations still have until March 
23 to file tariffs and schedules required 
by the act but these rates and charges 
are effective April 1. Chairman Joseph 
B. Eastman of the Interstate Commerce 
Commission, who conducted the hearings 
announced that the commission would 
reserve decision on the tentative rules 
drafted by the Bureau of Motor Carriers, 
and that the record of the hearings would 
remain open for taking of additional tes- 
timony if deemed necessary. 

Among insurance organizations repre- 
sented were the National Association of 
Insurance Agents, Association of Casu- 
alty & Surety Executives and the Na- 
tional Association of Motor Carrier In- 
surers, newly formed to protect the in- 
terests of smaller carriers. 

The agents suggested that in regard to 
the minimum of cargo insurance required 
the amount of insurance on each vehicle 
or trailer should be set at $2,500 as rep- 
resenting a fair average rather than $750 


per ton rated capacity. The casualty 
executives’ association, whose spokesman 
was J. F. Matthai, United States F. & G. 


vice-president, said that the U. S. Treas- 
ury approval provision, state license fea- 
tures and the one policy requirement 
were reasonable. Some member com- 
panies are now writing motor carrier 
coverage, he said, but many are await- 
ing the I.C.C.’s safety rules before reach- 
ing a decision. 

The attitude of the National Associa- 
tion of Motor Carrier Insurers, expressed 
by Harry Green, Atlantic Casualty of 
New Jersey, was that the requirement 
of having a company licensed in every 
state where their truck or bus assureds 
operate was too severe on smaller com- 
panies. He said further that the pro- 
posals were an infringement upon the 
rights of the states because they virtu- 
ally relieved insurance commissioners of 
any jurisdiction over companies writing 
the insurance. 





C.L.T. Not Negotiating for 
American Credit Indemnity 


P. W. Haberman, vice-president and 
general counsel of Commercial Invest- 
ment Trust Co., said this week that there 
is no truth in the report that his com- 
pany is negotiating for the purchase of 
the American Credit Indemnity Co., the 
largest writer of credit insurance. 





SEC Registration 

\ statement of registration 
been filed with the SEC by the U. 
Casualty looking towards recz tani 
tion of the United States Casualty, 
and involving the New Amsterdam 
Casualty selling a portion of its hold- 
ings of U. S. Casualty stock. 


Five O.D. Bills in 
Illinois Signed by Gov. 


CLARIFY SITUATION GREATLY 


7% 











Their Effective Date Is July 1, 1936, Ex- 
cept for Workmen’s O.D. Act as of 
October 1, 1936 


The chaotic situation which has existed 
for many months in Illinois as regards 
occupational disease coverage under the 
law has been considerably clarified with 
the signing by Governor Horner on 
March 16 of five bills. These measures, 
carefully prepared months ago by a 
drafting committee headed by P. J. Ang- 
sten of the state industrial commission, 
are interrelated. Their purpose is to set 
up occupational disease liability definitely 
by statute in place of common law liabil- 


ity. They embrace only strictly occupa- 
tional disease, not ordinary diseases of 
life. Briefly described they follow: 


> House bill No. 
to the civil administrative 
July 1, 1936. 

2. House bill No. 9 is an amendment 
to the workmen’s compensation act, ef- 
fective July 1, 1936. 

3. House bill No. 10 is the workmen’s 
occupational disease act, effective Octo- 
ber 1, 1936, which significantly is separate 
and distinct from H. No. 9 so as to 
eliminate any confusion of interpretation 
and make it possible for companies to 
write one or the other or both of these 
hazards without fear of assuming liabil- 
ity for the other by writing one. 

4. House bill No. 13 is a rewritten 
grinding, buffing and polishing equip- 
ment sanitation act, effective July 1, 1936 

5. House bill No. 11 is a health and 
safety act which permits the promulga- 
tion of health and safety rules by a com- 
mittee of the Illinois Industrial commis- 
sion, subject to public hearings, a proce- 
dure which is felt to be basically sound 
and essentially fair both to employes and 
employers. 

Through an amendment the emergency 
clauses in three of these bills, as follows, 
were eliminated with the effect that they 
become effective July 1, 1936, instead of 
on passage. They are House No. 12, 
House No. 11 and House No. 13. 


12 is an amendment 
code, effective 





NEW CLAIM BULLETIN 
The Claim Association Bulletin, a new 
mouthpiece for the claim department of 
the National Bureau of C. & S. Under- 
writers, contains some good suggestions 
on program topics for claim mectings. 
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On the Production “Firing Line” 





A. S. Keys of Springfield, [Illinois 


Authority on Lincolniana is Prominent as Local Agent; Was 


Liquidator of Insolvent Co’s. in Illinois; Also in Politics; 
Constructive Force in State Agents’ Ass’n. 


By Spencer Welton, Peripatetic Vice-President 


\bra 
to- 


Picture to vourself, if you can, 


Lincoln in modern dress, living 


in Springfield, Hl 


ham 


day Imagine him in 
dressed al- 


the 


his prosperous middle forties, 


ways in. smartly tailored tweeds, 


modern equivalent of the homespun of 
other tall, lean, powerful, with his 
facial crags smoothed into a well razored 
svimmetry Invest him with the same 
faculty of straieht thinking, with fixity 
of purpose, and the spirit of whimsy that 
saved many a strained situation and you 
will have an excellent mental photograph 
of Alvin Searles Keys, now and always 
of Lincoln’s home town 


years; 


Alvin S. Keys is a business man rather 
than a politician but with his lineag and 
environment it was and is inevitable that 
his figure should be prominent in the 


pattern of political life at the capitol city 
of Illinois Said lineage, so far as it 
refers to Illinois goes, back to paternal 


vrandsire Isaac Kevs, who settled in 
Sangamon County in 1818 
On the distaff side we find his moth- 


er’s father to have been Levi O. Todd of 
Lexington, Kentucky, whose sister mar- 
ried Abraham Lincoln. So the resem- 
blance noted above adds to a geographi- 
cal warrant whatever influence may de- 


rive from being of the Lincoln clan. 
In his youth Mr. Keys found himself 
confronted with none of the economic 


problems which many consider necessary 
to lay a foundation for success in later 
years. He sauntered through the Stuart 
School and the Springfield High School 
and then went to the Michigan Military 
Academy at Orchard Lake, Mich. His 
academic standing was always high and 
he found plenty of time for football and 
baseball at both of which sports his tall, 
rangy figure and mental alertness per- 
mitted him to excel. 


Title Abstract Work First Job 


In 1906, having reached the age of 
eighteen, it seemed appropriate that he 
should set about the business of estab- 
lishing himself in Springfield and carry- 
ing on the family tradition of community 
activity. So he engaged in abstract of 
title work with the Sangamon County 
\bstract Co. at Springfield and remained 
there until 1909. 

Then, being a seasoned business man 
of twenty-one, he organized a retail coal 
business known as the South Side Co., 
which he managed until 1918 

Meanwhile, in 1913 to be precise, Mr 
Keys fell victim to the undeniable charms 
f Miss Helen Lewis of Quincy, Ill, and 
they were married, which is offered as 
fact testimony that the young coal 
merchant had already achieved at least 
prosperity Three daughters 
the visible symbol of their marital 
felicity. Louise Bennett, age twenty-one, 
now trying out for the movies in Holly- 
wood; Virginia Keys, age nineteen, a 
sophomore at Vassar, and Julia Keys, 
age fourteen, a sophomore at Springfield 
High School 

In 1912 Alvin S. Keys at twenty-four 
made the first of his periodic excursions 
into the field of politics. Then, to 
phasize his conviction that a thing worth 
worth doing with finalitv, he 
ran for county auditor of Sangamon 
County and was the only Republican 
elected on the county or state ticket 
In that office, newly created by statute, 


post 


mode rate 


are 


doing Is 


Blank & 
KEYS 


Stoller 
ALVIN S. 


he established an entire method of opera- 
tion, stayed through his four year term 
and declined a renomination because he 
wanted to engage in the general insur- 
ance business. This he did in 1916 under 
the business style “Alvin S. Keys and 
Co.”, which it remains today. 


Became Liquidator of Insolvent 
Companies 

Mr. Keys brought to his new profes- 
sion the qualities enumerated at the be- 
ginning of this word-picture, and some 
idea of his present stature and status 
in insurance may be gained by the sub- 
joined statements of fact. 

During the term of office of Governor 
Louis L. Emmerson, Mr. Keys was given 
the responsibility of liquidating all in- 
solvent insurance companies in Illinois, 
some forty-seven in number and includ- 
ing the various types of companies ad- 


mitted under the several laws. 
To prosecute economically and effi- 
ciently that work with a trained per- 


sonnel and a uniform system, Mr. Keys 
established at Springfield a central office 
known as the “Insurance Liquidation 
Bureau,” which continues in operation 
today with offices at Springfield and at 
Chicago. 

\ further gauge of the quality of the 
stuff found in the Keys brain-pan is 
found in the statement that with about 
300 financial reports filed over a period 
of seven years no objection was ever filed 
to any report in any court in the forty- 
seven proceedings and his final discharge 


as receiver has been secured in all of 
the cases 

With all this activity there has been 
concurrent growth of his agency and 


active participation in association work. 
Active in Illinois Agents’ Assn. 

For several years Alvin S. Keys served 
as a director of the Illinois Association 
of Insurance Agents and for two 
years vice-president and two years pres- 
ident of that organization. Today he is 
chairman of the board 

In 1931, while chairman of the legis- 
lative committee, he assisted in securing 


was 








the passage of an agents’ and brokers’ 
qualification law and 1936 actively co- 
operated in bringing about the passage 
of the agents’ and brokers’ licensing act. 

Throughout the regular and _ special 
the 1935 Illinois legislature, 
to whom the proposed new code was sub- 
mitted, Alvin S. Keys found time to ag- 
vressively lead the Illinois association’s 
movement for the amendment of the pro- 
visions relating to the regulation of Lon- 
don Lloyd’s. 


sessions of 


No annual or midyear meeting of the 
National Association is regarded as be- 
ing officially open until the oresiding of- 
ficer has looked over the audience and 
found there the tweed suit that declares 
the presence of Alvin S. Keys. It is no 
exaggeration to say that every mecting 
he has attended has been benefited by 
constructive suggestions from him 

Politics and Other Interests 

For over twenty years he has been a 
member of the Sangamon County 
publican Central Committee and served 
as chairman two of those years. Six 
years he served as chairman of the Ke- 
publican City Committee of Springfield. 
He is a candidate at this time for elec- 
tion to the Republican County Commit- 
tee of his county. 

Of course, he took time out to enlist 
in 1918 and upon completion of training 
at Camp Gordon, Atlanta, Ga., was com- 
missioned lieutenant of infantry, being 
today a member of Sangamon Post No. 
32, American Legion. 

Where, you ask, does he find time for 
participation in all these things? 

Wait, there’s more. 

He has made several journeys to Eur- 
ope; he is one of the low handicap golf- 
ers at the Illini Country Club, of which 
he is president and where he is serving 
his second three-year term as a director; 
he is a 32nd degree Mason and Shriner, 
a life member of Springfield Lodge, B. 
P. O. E.; member of the Central Baptist 
Church; treasurer of and active in the 
Children’s Service League, which owns 
and operates a Children’s Home. He 
reads history and biography (particularly 
Lincolniana), mystery and detective stor- 
ies. 


Re- 


He never fails to visit his mother some 
time during the day, and always finds a 
moment to hear and attempt to alleviate 
the troubles of a neighbor or even re- 
mote acquaintance whose sole claim upon 
the Keys time and thought is the Keys 
impulse to serve. 

Maybe one explanation of this perva- 
siveness is that Alvin Keys has never 
lived slave to the clock and that he has 
learned to concentrate on essentials. He 
will meet you at 7:00 A. M. or at 11:00 
P. M. and if the occasion warrants in 
Chicago, Los Angeles or New York. 

If the appointment is across the conti- 
nent at 9:00 in the morning, 8:30 will 
find him descending from an airplane, 
refreshed, cheerful, perfectly poised and 
clad in a well pressed suit of tweeds. 

But how does he do it? 


LOS ANGELES STAG BANQUET 

The Surety Underwriters Association 
of Southern California at Los Angeles 
held its annual stag banquet recently 
with leading surety underwriters in this 
field attending. The entertainment in- 
cluded a humorous playlet entitled “A 
Night in Hell,” which was written and 
produced by members of the association. 
The committee in charge was headed by 
William C. Fundenberg, chairman. 





REVISE HAWAIIAN RATES 
Workmen’s compensation rates in 
Hawaii have been given an average in- 
crease of 31.1% for the contracting clas- 
sification, effective March 1, with no 
change in rates for manufacturing and 


all other groups. The corresponding 
over-all effect on the Hawaiian rate 


structure is an average increase of 8.2%. 
\pproval of the change was given by 
the Hawaiian Casualty Committee and 
companies interested in Hawaii. 


—— 


A. B. CRAIG ANNIVERSARIES | 


Blairstown, N. J., Agent Observing 60th 
Birthday of His Agency, 30th 
Wedding Anniversary 

A. B. Craig, Blairstown, N. J, agent 
who is one of the town’s most promi. 
nent citizens, is observing two significant 
anniversaries this year. One is his thir. 
tieth wedding anniversary and the other 
is the sixtieth anniversary of his ingsyp. 
ance agency which will come in April 
Mr. Craig is a vice-president of the New 
Jersey Association of Underwriters fo, 
W arren County and a regular attendant 
at its meetings. 
Six Past Presidents Are 

Active in N. J. Ass’n Affairs 
It is interesting that the six past pres- 
idents of the New Jersey Association of 
Underwriters who have served in. the 
past decade are all still active in its af. 
fairs and attended the midwinter meeting 
in Trenton. They include H. L. God. 
shall, 1926-28; Col. Frederick Hickman 
1928-30, who is National Councillor; Har. 
vey B. Nelson, 1930-32; Alan V. Livings. 
ton, 1923-33; William G. Hurtzig, 1933-34 
and C. Stanley Stults. 


H. S. Ives and H. M. Starling 
Set the Stage in Ohio 


Henry Swift Ives, special counsel, As- 
sociation of Casualty & Surety Execu- 
tives, and Howard M. Starling, special 
representative of the same organization, 
have taken an active part in mapping out 
the forthcoming public relations activity 
during April in Ohio. Beginning on \ pril 
13 in Columbus a schedule of ten district 
meetings has been arranged in collabor- 
ation with the state agents’ association 
in the following cities and towns: Woos- 
ter, Jackson, Springfield, Ashtabula, Wil- 
mington, Sandusky, Bucyrus, East Liver- 
pool and Middletown on May 1 which 
winds up the itinerary. Mr. Ives will 
speak at all of these meetings. 

Further public relations plans of the 
\ssociation call for about six district 
meetings in Indiana in May. On the 
Pacific Coast its public relations and leg- 
islative work will be handled by Reginald 
G. Moss, one-time editor of the Under- 
writers Report of San Francisco, who as 
special executive representative will re- 
port to an advisory committee of Pacific 
Coast casualty executives. 


MURDERS SPANISH AGENT 
Victim of Automobile Accident Had 
Grudge Against Co.; Man Assassinated 

Was Son of Former Premier 

Don Jose Maria Maura, of the 
former Prime Minister of Spain and a 
well-known Bilbao insurance man, was 
shot and killed recently by a disgruntled 
policyholder who had lost both legs in 
an automobile accident. The murderer 
believed he had a claim against the com- 
pany, a French office, which Senor Maura 
represented. He had himself carried into 
the office to demand it. After hearing 
his claim, Senor Maura explained that he 
had no right to arly payment, whereupon 
the man pulled out a pistol and_ fired 
several shots. Senor Maura died in the 
hospital. He was one of the most ft 
spected members of the Bilbao business 
conmunity. 


son 


GETS LOS ANGELES POST 

Leslie H. Schwobeda, who has beet 
with the Fireman’s Fund Indemnity at 
the head office in San Francisco for the 
past six years, has been transferred to 
the Los Angeles office as superintendent 
for fidelity and business in southern 
California. 


G. F. CONWAY’S MOTHER DIES 

Mrs. Mary Conway, mother of George 
F. Conway, Milwaukee manager of the 
Fidelity & Casualty, died March 9. She 
had lived in Milwaukee more than sixty 
years. 
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New J ersey Casualty-Sure 


(Continued from J 
American Credit Indemnity 


Citizens Casualty Co, of New York 


- N Columbian National Life Ins. Co, 
American Employers a 





Harleysville Mutual C 


Connecticut General Life Ins. Co, 


Interboro Mutual Indemnity Ins. Co. 


Continental Assurance Co. 
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Auto, Liability 
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American Motorists 
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ty 1935 F igures 


Massachusetts Accident Co, 


Net Net Losses 


Premiums 
Accident «++ “$36,985 
Non-Can, A. © Wie. 37,444 


Ps Wao ye ek dle $74,429 


Net Net Losses 


Premiums 

ROE cei oe *$11,557 
Non-Can. A. & H.....” 3,806 
WORBES, cic dcsscs.. $15,363 


Includes Healtn, 


Massaciluse cs Protective Assn., Inc, 
Net Net Losses 


Premiums 

RB is cia eek | $li,zay 
-son-Can, A. & HM... come 126,461 
3s | Sen $197,744 


“Includes Health. 
Mmeicnants Mutual Casualty Co, 


Net Vet Losses 


Premiums 


Vehahidw eee 925,992 


Sebeseoes . d76 

Workmen's ¢ ompensation, seid 

ENIO GN 556 166 

Auto. rrop, Damage....., 5,160 

Auto. Collision ..... 11" "" 312 

ig $29,549 
National Casualty 


-vet Net Losses 


Premiums 


habiing eg BT eT $35,160 
Auto ts 7,855 
Other tability ......... 2,804 
Workmen’s 2 3,120 
ices, oe EE ae 205 
MS ish tires tbo ayy ca 220 
Pinte Gigs ........... ° 594 
cinta 2 OE a 768 
Auto. rrop, Damage..... 2,426 
Auto Collision .....,.. |" 169 
Other Prop. Damage & 
RM Sanatevalt ec, 34 
SUTALS 2... - $103,355 


National Surety 


Net Net Losses 


Premiums 


hoe py SD - $106,041 
ac Oe OA AEs 106,585 
Pam GEORG! S35. oko d 12,768 
Burglary Urs Reve Balas S 86,243 
uae tare et CNR nies . 429 


TOTATS: . $312,066 
New Amsterdam Casualty 


Net Net Losses 


Premiums 


no gy as ee ‘ $9,163 
ore ae, RE Sek: 2,706 
Auto isty 2.665... 224,755 
Other Liability ....../°° 169,182 
Workmen’s Comp 192,174 
sso a ee oe 59,143 
OEY ese orriclg fic ag cut oe 27,043 
Loge ta RE eect 29,457 
Burglary a ee ee 23,290 
Auto. Prop. Damage..... 62,653 
Auto. Collision ..._. ; 4,600 


Other Prop. Damage & 
‘oll 


WEE aeoSenie ce cea 1,542 


POTALS ,.-. - $805,708 $347,540 


New Century Casualty 


Net Net Losses 
Premiums Paid 


eS ag Meta $7,488 
POTARS oo... ea $7,488 
New York Casualty 


Net Net Losses 


Premiums Paid 

Auto. Liability ........ | $53,822 $5 
Other Liability eT ee 22,847 
Workmen's Cees ce 25,196 
MOMs ealce cece ete 26,294 
face, OE NER 9,569 
caete GIN. 56.5.0... 18,280 
Burglary a Oe 6,795 
Auto. Prop. Damage. .... 17,074 
Auto. Collision ......"” = 342 
Other Prop. Damage & 
Collision ee re ee 208 i 

TOTALS . $180,427 $87 


North American Accident 


Net Net Losses 





Premiums Paid 
NY AS NS $90,487 $34,433 
ROWAN see $90,487 
Norwich Union Indemnity 
Net Net Losses 
Premiums Paid 
ce ng le $5,715 
Health sictien een su “4 369 
Auto. Liability ..... 0207. 38,545 70,468 
Other Liability Serre 12,972 
Workmens’ Comp. ...... 11,314 
Plate Glass .......° 2,174 
Burglary .,.. oye 4,272 
ute ‘rop Damage 11,027 
uts. Collision ..... | 610 
Other Prop, Damage & 
ig, Ee 196 


TOPAES. 5<..-.... $87,194 


$126, 
(To Be Concluded Next Week 
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Commercial Credit in Deal 


for American Credit Ind. 


Joint announcement was made this 
week by A. E. Duncan, chairman of the 
board of Commercial Credit Co., and J. 
F. McFadden, president of American 
Credit Indemnity of New York, that ne- 
gotiations had been concluded, subject to 
the approval of the director of each com- 
pany, for the acquisition of American 
Credit Indemnity by Commercial Credit. 

Commercial Credit Co. will make ap- 
plication for the registration with the 
Securities & Exchange Commission for 
the issuance of 50,000 shares of common 
stock and after the registration of said 
shares shall have become effective, will 
offer stockholders of American Credit 
Indemnity for the exchange of one share 
of their stock, one share of common 
stock of Commercial Credit Co. 

This would be done provided not less 
than 80% or 40,000 shares, of the out- 
standing 50,000 shares of stock of Amer- 
ican Credit Indemnity Co. is deposited 
for exchange. 


E. M. GODDARD DEAD 
Standard Surety Claim Man Also Served 
Commercial Cas. and American Fi- 
delity of Vt.; Highly Regarded 

E. M. Goddard, a veteran in casualty 
claim work, capabl who 
was connected with the Standard Surety 


and seasoned, 


& Casualty, died recently at his home 
in Short Hills, N. J., after a brief ill- 
ness. He was 67. Born in Montana, 
he was educated in New England, a 


graduate of the University of Vermont 
His first job in New York was with 
E. P. Dutton & Co., then with the Home 
of New York, following which he stud- 
ied and practiced law in Vermont 

Mr. Goddard was head of the claim 
department of the American Fidelity of 
Montpelier for a time and then in charge 
of Commercial Casualty claims. He was 
associated with his uncle, the late C. M. 
Goddard, secretary, New England Ex- 
change, before his Standard Surety con- 
nection. He was a cousin of the late 
Dana Pierce, Underwriters’ Laboratories, 
and F. W. Goddard of Johnson & Hig- 
gins. His wife and a sister survive him. 

NEW COMP. RATING PLAN 

Beginning May 1 a new compensation 
rating program is expected to be adopt- 
ed in Massachusetts. It will probably 
be a form of retrospective rating, apply- 
ing to the larger risks. 
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Loyal Protective of Boston 
Increased Surplus $227,596 


The fortieth annual report of the 
Loyal Protective of Boston, recently is- 
sued by President John M. Powell, 
shows that from its insurance operations, 
figured on premiums earned, losses in- 
curred basis, the company had an under- 
writing gain of $104,367 for the year 1935 
and that on the financial side a gain of 
$123,228 was made. Summarized, these 
figures disclose that by combining the 
gains from both departments of its busi- 


ness, the company increased its surplus 
by $227,596. 
At the close of the year, its assets, 


composed of carefully selected securities 
and carried on a consevative basis of 
appraisal, were $1,478,341. The Loyal 
Protective has established full legal claim 
and unearned premium reserves, and 
shows a policyholder’s surplus (including 
$200,000 paid-in capital) of $820,181. It 
has set aside, in addition to this, the 
sum of $100,000 in a special fund, as a 
contingency reserve. 

Last year the company inaugurated the 
Loyal Life as a running mate which got 
started near the end of the year. This 
company operates under the same home 
office management and through the same 
field organization as the Loyal Protec- 
tive, and writes participating business ex- 
clusively. The new company operates on 
a 3% leval reserve. The surplus to pol- 
ievholders was $402,563, which includes 
the capital stock of $200,000. 


Hampson & Son, Ltd., Made 
Maryland Cas. Gen’! Agents 


The Maryland Casualty has appointed 
Robert Hampson & Son, Ltd.» of Mon- 
treal, Quebe Cc, as eeneral agents in gen- 


eral charge of the company’s Canadian 
interests. At the same time the Mary- 
land’s Toronto branch office has been 
closed. 


N. J. MOTOR VEHICLE CHIEF 

Arthur W. Magee, who has been act- 
ing motor vehicle commissioner of New 
Jersey for many months, has just been 
mase a full-fledged commissioner by act 
of legislature. Mr. Magee’s apnointment 
is generally acceptable to insurance men 
of the state. 


42 Companies Cesneniee With Legion 
Post 1081 In Safe Driving Campaign 


Racketeering is the reason that the 
New York motorist pays $95 for his in- 
surance whereas the Chicagoan pays only 
$35 according to Major W. P. Cavanagh, 
manager of the claim department, Na- 
tional Bureau of Casualty & Surety Un- 
derwriters, who spoke March 10 to the 
members of New York Insurance Post 
No. 1081 of the American Legion at their 
monthly meeting at Child’s Grill, on Wil- 
liam Street. He went on to point out 
that the real problem to be solved in all 
safety work is to make Mr. John Public 
realize that he is the one that pays the 
bill, and that, if he would only take a 
personal interest in this matter, serve on 
juries, bear witness where he sees acci- 
dents take place, these underworld char- 
acters with their henchmen would be put 
to rout, insurance costs would 
down, and, more important, lives would 
be saved. 

J. J. Hall, director of street and high- 
way safety of the National Bureau fol- 
lowed with a short talk outlining the 
N. Y. Legion’s safety program and then 
exhibited a talking picture “Sudden 


come 


Death” a visual companion of the widely 
circulated article bearing the same title. 

Captain W. C. Kent of the New York 
Police Department spoke on the work 
they are ‘doing and stressed that through 


February of this year the death rate of 
New York was 6.05 per thousand popu- 
lation, whereas the best that New York 
ever did before was around 11%. He 
stated that this was due to people being 
more careful while the streets were coat- 
ed with ice, but that since the first of 
March when traffic became better the 
death rate has started to climb again. He 
pointed out from this that it was a clear 
inference that lives could be saved if 
people could only be made safety minded 
all the time. The Post then unanimously 
went on record endorsing the work being 
done by the Police Department, the Na- 
tional Safety Council, and the National 
Bureau. 

The sum of $100 was appropriated for 
the use of the committee to promote this 
work. Lou West of the Hartford A. &I., 
chairman of the post’s safety committee, 
estimated that forty-two companies had 
agreed to cooperate with the committee 
in getting safe drivers pledges signed. A 
large safety banner was placed on 
William Street on Friday, March 13. 

Following a regular meeting of the 
Post the affair was turned over to Vice 
Commander W. R. Ehrmanntraut of the 
New York Casualty Company who pro- 
duced a delightful show in the way of 
professional entertainment. 


Nat'l Surety Corp. 
(Continued from Page 35) 


least a three-year earning record.” The 
decision of his directors, he continued, is 
that they could not agree to any sale of 
more than 70% of the stock, leaving 30% 
to be held for the benefit of creditors 
so that they could share in the increased 
profits considered inevitable. As an al- 
ternative Mr. Wolf said his group fav- 
ored a general reorganization and had al- 
ready suggested to the Superintendent 
three suggestive plans along this line 
upon which ho action had been taken to 
his direct knowledge. 

Making a summary of claims against 
the old company Mr. Wolf estimated 
that there would eventually be about 
$9,000,000 of claims other than those of 
bondholders and the government. He 
figured bondholders’ claims at around 
$17,000,000, and. excluding the govern- 
ment’s claims, he estimated total claims 
at about $25,000,000. He then asserted 
that about $20,000,000, or approximately 
four-fifths of these claims, had been rep- 
resented at this hearing by various at- 
torneys and that all of these were unani- 
mously agreed in opposing the C.1.T. bid. 

The continued keen interest of other 
bidders throughout the proceedings was 
indicated by the fact that Otis & Co., 
through its attorneys O’Connor & Far- 
ber, raised its bid to slightly higher than 
that of C. I. T. and that M. B. Ignatius 
of counsel for the Bancamerica-Blair 
group advised the court that they were 
prepared to make a bid of $10,150,000 for 
the stock on the 70% basis. Max Steuer 
objected emphatically to these new bids. 

Position of Unsecured Creditors 

John S. Montgomery, Jr., of counsel 
for the Burns Committee for Unsecured 
Creditors, in summarizing the position 
of his group, was also in opposition to a 
sale at this time. He pointed out that 
the average valuation appraisal of four 
expert witnesses came to around $13,- 
000,000. He argued that by inference the 
Superintendent’s attorneys have endeav- 
ored to “knock down” the valuations set 
up by these witnesses. In his opinion 
the Superintendent is as much under the 
burden of proof as to his valuation of 
the National Surety Corp. stock as any 
other person who comes into court as 
an expert witness. He contrasted the 
upset price of $8,250,000 mentioned in the 
Superintendent’s show cause order with 
the bids entered for far in excess of 
this amount. 

Mr. Montgomery submitted a specific 
suggestion for a plan of trusteeship and 
outlined the advantages of such a plan. 
Three trustees would be appointed to 
hold the stock for the benefit of cred- 
itors. He thought that such a plan (1) 
carried out wishes of creditors’ groups; 
(2) relieved the Superintendent of the 
responsibility of holding the stock; (3) 
unified control of National Surety Corp.; 
(4) would provide for dividends to stock- 
holders after creditors had been paid in 
full which, he said, is a real possibility, 
and finally this plan would give an op- 
portunity to the present management to 
participate in the ownership of the com- 
pany. 

Mr. Montgomery recommended that 
the salaries of National Surety Corp. of- 
ficers be increased and that they be 
given contracts for a number of years’ 
duration so that the present organization 
would remain intact. 

Considers Rehabilitation Alive 

L. D. Frohlich, representing Torquay 
Corp., in his summation argued that the 
hearing was a peculiar proceeding inas- 
much as originally there was an order of 
rehabilitation which has been changed to 
one of liquidation. Mr. Frohlich was re- 
ferring to the liquidation of the old Na- 
tional Surety Co. He still considered 
the rehabilitation alive and said that the 
Superintendent, who “gambled” so cour- 
ageously back in 1933 when he put the 
company in rehabilitatiori and was suc- 
cessful in so doing should now continue 
to carry out the rehabilitation. 

One of Mr. Frohlich’s statements was 
that it was unfair to stockholders to 
“turn the corporation over to strangers 





who are fortunate enough to have $10 

000,000 to invest.” . 

He declared that neither C. I, T 0 

; . OF 

any of the other bidders had any right 

to come into the court and take awa 

from creditors and _ stockholders “this 
valuable piece of property.” 

Keenan Give Superintendent’s Position 

It remained for Edward F. Keenan 
attorney for Superintendent Pink, to sum 
up the case for the state and in so doin 
he intimated that the Superintendent jp 
recommending the C.I.T. bid was jm. 
pressed that the stock was being bought 
for investment rather than as an under. 
writing proposition. Furthermore, the 
Superintendent still felt that this bid for 
100% of the stock was for the best jp. 
terests of creditors. Mr. Keenan als 
divulged that “we sat down with M; 
Wolf before the show cause order was 
submitted and invited his suggestions as 
to what should be done. We were x 
issue on only one point and that was jn 
the wording ‘that the Superintendent 
would recommend the hivhest bid’ which 
Mr. Wolf wished to read ‘that the Super. 
intendent would recommend the most fa- 
vorable bid.’” The upset price of $g- 
250,000 was also known in advance to 
Mr. Wolf and agreeable to him, Mr. 
Keenan said. 

Paul Brennan, special deputy comnis- 
sioner who is in charge of liquidation of 
claims, was earlier called to the stand 
to give the progress made so far on 
National Surety Co. claims. He said the 
Superintendent has passed on 160% 
claims amounting to $2,188,966. Total 
allowed claims during rehabilitation and 
claims so far passed on amount to ap- 
proximately $5,200,000. There are about 
11,215 claims yet to be reviewed of which 
6,030 are bondholders’ and _ stockholders 
claims. 

On cross examination, J. S. Montgom- 
ery, Sr., brought out the significant fact 
that the value of claims disallowed 
amount to $99,305,706. Deputy Brennan 
figured that it will be a year or more 
before a dividend to creditors. 

Quiz National Surety Corp. Officials 

The three National Surety Corp. of- 
ficials who bore the brunt of the ques- 
tioning were H. J. Lofgren, C. E. Dem- 
ing and Henry Nichols, 3rd. Creditors’ 
attorneys wanted and got plenty of facts 
and figures about branch office and gen- 
eral agency setup of the corporation and 
how much premium volume was produced 
by each; the profit and loss on major 
lines written from 1915 to 1928 inclusive; 
earnings from July 1, 1934, to February 
29, 1936; premiums written and profit 
made for first two months of 19% as 
compared with same period of 1935. An- 
swers were specific and brief. 

Attorney Wolf of National Bondhold- 
ers then quizzed Mr. Deming on guar- 
anteed mortgages written by the com- 
pany—$75,000,000—and was told _ that 
about $53,000,000 was outstanding when 
the new corporation was formed. Mr. 
Nichols, testifying as to salvage, said 
that thirty-two suits were pending; that 
$358,000 was collected in 1934, and esti 
mated $450,000 collectible salvage not yet 
in suit. 

The corporation has shown good judg- 
ment on setting up reserves, it was 
brought out. 

At the close of one long session Et- 
gene W. Leake of counsel for Hallgar- 
ten & Co., high-spotted a corporate trus- 
tee plan whereby creditors would have 
the opportunity of converting into cash 
their interest in stock of the National 
Surety Corp. They would receive cet 
tificates that could be sold at any time. 
Under this plan all of the stock would 
be transferred to a holding compaty 
which would be voted by three trustees 
Mr. Leake was told by the court that 
if the C.LT. bid should be disapprove! 
his client would have the opportunity 
submit such a plan. 


PRIVATE COMPULSORY PROBE 
The British Board of Trade is 10¥ 
conducting a private probe into the & 
isting English law relating to comp 
story insurance against third party 1 } 
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sET FOR MARCH 25 IN ALBANY 





Producers and Companies Aroused Over 
Berg Proposals; Insolvent Guaranty 
Fund Recommended 





The interest of the casualty insurance 
fraternity in New York State is keyed 
yp over the forthcoming joint legislative 
hearing on March 25 in Albany on the 
compulsory automobile liability insurance 
pills introduced in the Senate last week 
by Sen. Julius S. Berg, and their coun- 
terparts in the Assembly. Compulsory 
insurance is recommended in S. No. 1491 
aid A. 1905 and an insolvent guaranty 
fund is provided for in S. No. 1492 and 
\ 1812. It is expected that the hearing 
will be well attended by agents and brok- 
ers who are largely opposed to a compul- 
sry law. The Association of Casualty 
& Surety Executives will also be repre- 
sented and will undoubtedly go on rec- 
rd in opposition to the Berg bills. 

These measures are an outcome of the 
I 

investigation of automobile insurance 
conducted by the special joint committee 
on compulsory automobile insurance and 
safety of which Sen. Berg was chairman. 
In its report to legislature a week or so 
ago the following recommendations were 
made: 

Berg Committee’s Recommendations 


1. The vehicle and traffic law and the 
insurance law should be amended so as 
to provide for a system of compulsory 
automobile insurance so that there shall 
be protection against loss for injury to or 
death of any person, and judgments ren- 
dered for consequential damages consist- 
ing of expenses incurred for medical, 
nursing, hospital, or surgical services in 
connection with or on account of such 
bodily injuries or death. 

2. The motor vehicle law should be 
amended that every motor vehicle 
shall be inspected semi-annually to de- 
termine the mechanical condition thereof. 
Such inspection should be made at a 
state inspection station or at a licensed 
inspection station and shall certify to the 
bureau of motor vehicles that the motor 
vehicle conforms to the standards of saf- 
ety established by the commissioner of 
motor vehicles. 

3. The vehicle and traffic law should 
be amended so as to provide for the es- 
tablishment of a state traffic commission 
in the department of taxation and finance 
and giving to said commission the power 
to regulate the location, erection, main- 
tenance and removal of all traffic control 
lights along state highways, also, the 
power to adopt uniform rules and regula- 
tions concerning the size, shape, kind, 
color and type of motor vehicle signs, 
signals and markings to be used on and 
along the highways and to formulate uni- 
form highway safety programs and co- 
ordinate the efforts of all interested in- 
dividuals and agencies engaged in safety 
education and to advise and assist the 
Officials of cities and villages with their 
traffic problem. 


For Greater Truck Safety 


4. The Labor Law should be amended 
so as to regulate the hours of labor of 
operators of motor trucks and buses so 
as to provide that no driver of a motor 
truck or bus should be on duty for more 
than ten hours including time for meals, 
even though part of such time shall have 
been outside of the state of New York 
and provision should be made, as an aid 
to enforcement, that every such driver 
shall keep on the vehicle records showing 
the day and hour when and the place 
Where he went on and was released from 
duty. The Industrial Commission should 
Prescribe the form of such records and 
should be charged with the enforcement 
of the law, provision being made for 
the assistance of all peace officers in 
such enforcement. 

The Vehicle and Traffic Law should 


so 


be amended in relation to mandatory 
suspensions. At the present time, there is 
no increased penalties for second and 
subsequent violations in the state law. 
Provision should be made for a manda- 
tory penalty of not less than $50 for a 
second conviction of a misdemeanor, and 
a mandatory penalty of not less than 
$100 for a third conviction of a misde- 
meanor, as well as graduated penalties 
for speeding. It should likewise provide 
a mandatory suspension of a license for 
a third conviction within a period of 
eighteen months for speeding, or for any 
misdemeanor and that such suspension 
shall not be revoked for six months. 





HONORS FOR F. J. BUTCHER 

Fred J. Butcher, head of the home of- 
fice surety department of the Fireman’s 
Fund Indemnity in San Francisco, was 
recently clected president of the Surety 
Underwriters of Northern California and 
the Northern California Surety Acquisi- 
tion Cost W. G. Kelso, 
Maryland Casualty, was elected vice- 
of both organizations; Dan 
Gorton, Fidelity & Deposit, secretary. 
Mr. Butcher succeeds A. D. Mennie of 
the Royal, Eagle and Globe Indemnity 
companies. 


Conference. 


president 
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Comp. Commission Cut In 


Okla. To 10% Must Stand 


Despite efforts of the Oklahoma Asso- 
ciation of Insurors to prevent it, the re- 
duction of agents’ commissions on work- 
men’s compensation insurance in Okla- 
homa will be effected, according to Ancel 
Earp, who conferred last week in New 
York City with the casualty acquisition 
cost committee. Chairman Stewart 
Pearce of Tulsa and Mr. Earp of Okla- 
homa City, representatives of the rate 
conference committee of the Oklahoma 
association, were sent to protest the re- 
duction from a maximum of 174% to 
10%, which had been ordered by the na- 
tional body due to the fact that the com- 
pensation rate increase granted in Okla- 
homa did not justif-’ a continuance of the 
174% maximum. 

ADD CONTINGENCY FACTOR 

Following arguments presented’ by 
Chairman J. Stewart Pearce of the cas- 
ualty conference committee of the Okla- 
homa Association of Insurors, the state 
insurance board has approved the inclu- 
sion of a 5 point contingency factor into 
the workmen’s compensation rate struc- 
ture to conform to the National Council’s 
procedure used in other states, that is 
to apply to all future rate filings. 
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DEFEAT O. D. AMENDMENT 
No Changes Made in Virginia Compen- 
sation Act in 1936 Session Just Closed; 

Code Commission Continued 

A bill amending the Virginia work- 
men’s compensation act including occu- 
pational diseases within the meaning 
and terms of injury and personal injury 
was defeated in the Virginia general as- 
sembly before its 1936 biennial session 
caine to a close recently. No changes 
were made in the act during the ses- 
sions, other amendments offered being 
also defeated. 

A bill was passed appropriating $3,000 
to a seven-man commission to study 
highway accidents which, its patron 
said, cost the state $1,000,000 a year in 


addition to insurance premiums was 
passed. The assembly voted to con 
tinue the insurance recodification com 
mission for another two years. 


RELIEF WORKERS NOT COVERED 

The New Jersey Senate has passed 
Assemblyman Paul’s measure extending 
until January 31, 1937, a 1935 law putting 
emergency relief workers outside the 
purview of the workmen’s compensation 
act of the state. The measure now goes 
to Goy. Harold G. Hoffman fer signa- 
ture. 
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New Standard Auto Liability Policy 
Interpreted By Milton A. Albert 


Milton A. 


Albert, attorney, New Amsterdam Casualty, recently gave an inter- 
pretation of the new standard auto liability policy which is now in use nationally. 


Reviewing the essential changes made in drawing up the new policy Mr. Albert 
referred frequently to court decisions by way of illustration and went into detail as 


to the effect of some of the new clauses. 


Decisions, is given in part as follows: 


The new national standard automobile 
liability policy is now in use. It is there- 
fore appropriate at this time to review 
something of what has been accomplish- 
ed in the new policy. 

One important change has come out of 
the decision of the case of U. S. F. & G. 
v. Gunther (Ohio, 281 U. S. H.) In the 
Gunther case, a young man under eigh- 
teen years of age was involved in an ac- 
cident while driving his father’s car in 
the city of Lakewood, Ohio. That city 
had an ordinance which prohibited per- 
under eighteen years of age from 
driving a motor vehicle. The policy in 
question contained the then common 
provision avoiding coverage when the 
car was driven under the age “fixed by 
law.” The insurance company contended 
that a municipal ordinance was a law 
within the meaning of the policy. This 
contention was upheld by the Supreme 
Court. 

In the new Standard Policy, only vio- 
lation of state, federal or provincial age 
statutes will forfeit coverage. The word 
““nrovincial” was probablv added to the 
words “state” and “federal” to make the 
policy suitable when driving through 
Provinces of Canada. 

The exclusion just referred to, which 
controls, with resnect to coverage, the 
age of the driver, has been the subject of 
litigation with business concerns as well 
as with the owners of nleasure cars. The 
courts have not been altogether in har- 
mony on their interpretation of the ex- 
clusion contained in the old policy. Two 
very recent cases illustrate this. 


sons 


Maine Decision 

One case was decided by the District 
Court of the United States in Maine. 
The case is Bradley v. The Commercial 
Mutual Casualty, 6 Federal Supp. Page 
926. In that case the owner of a Motor 
Freight Line had a young man driving 
for him. This driver collided with Brad- 
ley, who sustained severe injuries and se- 
cured a substantial judgment against 
Foss, the owner of the freight line. Foss 
was unable to pay and Bradley sued the 
company. The company contended that 
it was not liable, since Foss’ driver was 
a paid chauffeur and under the law of 
Maine was required to be eighteen years 
of age. Foss conceded in his reply that 
his driver was unlicensed by the Maine 
authorities to act as a chauffeur, yet he 
argued that any one could operate a car 
in Maine if he was fifteen years old with 
the single excention of paid chauffeurs 
and that the policy provision referred 
only to this general age requirement of 
fifteen years. The District Court in de- 
ciding the case felt that it was plain that 
the policy did not cover the loss. The 
court said in part: 

“To state the question is almost to answer it. 
rhe driver was operating the truck when it was 
illegal for him to do so on account of his age. 
It was being operated by a person contrary to 
law as to age. If the driver in this case had 
been driving his own or the family car the 
insurance company could not avoid liability, be- 
cause, although the driver was operating con- 
trary to law, having no license, his age was not 
a bar to his obtaining one. The operator of the 
truck here, driving for hire as a chauffeur, was 
operating contrary to law, not only because he 
had no license, but because he was under the 
required age.” 


Illinois Decision 

While this point seemed entirely clear 
to the Federal Court in Maine it seemed 
to be equally clear to the Supreme Court 
of Illinois, except that in the Illinois case 
the court was convinced that the policy 
did cover such a loss. See the case of 
Mid-West Dairy v. Ohio Casualty Co., 
190 N. E. 702. In Illinois as in Maine, 


His review, appearing currently in Insur- 


the general age statute allows you to 
drive if you are fifteen years of age. 
Chauffeurs, however, are required to be 
at least eighteen. The facts in the Mid- 
West Dairy case are on all fours with 
those in the Maine case. The Illinois 


court, reaching a decision completely 
contrary to the Maine decision, said in 
part: 

“We have no doubt but that the average 


person purchasing insurance would understand 
from a reading of the provisions of the policy 
herein that the sole risk sought to be excluded 
was the operation of the Assured’s automobile 
by a child under fifteen years of age and would 
not realize that it was also intended thereby to 
include within such provision as to age, the 
operation of a vehicle under the chauffeur stat- 
ute. The provision under consideration is clear- 
ly an age limit as applied to the operation of 
motor vehicles generally. There is nothing in 
the policy definitely indicating that the age 
limit used in the policy applied to chauffeurs.” 


You wili see that the new standard 
policy puts this question beyond any dis- 
pute by providing no coverage for the 
Assured in such a situation as has thus 
been discussed. 

Exclusion “D” 

Exclusion “D” of the new policy reads 
as follows: 

“This policy does not apply: 

“(C) Under any of the above coverages 
while the automobile is operated by any 
person under the age of fourteen years 
or by any person in violation of any 
state, federal or provincial law as to age, 
applicable to such person, or to his oc- 
cupation or by any person in any pre- 
arranged race or competitive speed con- 
test.” 

It is expected that this wording, and 
particularly the use of the word “occupa- 
tion,” will clearly indicate the coverage 
intended to be given by the new policy. 

Another important improvement in the 
policy comes out of a case decided by the 
New York Court of Appeals. In this 
case the insured injured a woman with 
his automobile. She recovered a judgment 
against the insured for her injuries in the 
sum of eight thousand dollars. The in- 
jured woman’s husband then brought suit 
himself and got a judgment of approxi- 
mately twenty-five hundred dollars for 
loss of his wife’s services. The company 
paid her five thousand dollars, which was 
the limit of its policy for injuries to one 
person. The company then took the posi- 
tion that the husband’s loss of his wife’s 
services was not a bodily injury. He con- 
tended that it was and that his judgment 
was covered because the policy provided 
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insurance in the total sum of ten thou 


sand dollars for accident causing two or 


more bodily injuries. The New York 
Court decided in favor of the insurance 
company and the husband could not col- 
lect his judgment. See the Brustein case, 
255 N. Y. 137. 


Bodily Injury Coverage 


The new standard policy incorporates 
the subject just discussed in the Insuring 
Clause of the contract. The phrase used 
in coverage “A” bodily injury liability is 
as follows: 

“Including damages for care and loss 
of services because of bodily injury.” 

Condition 10, “limits of liability” 
throws still further light on the real in- 
tention of the companies on this point 
of coverage. Condition 10 reads in part 
as follows: 

“The limit of bodilv injurv liability ¢x- 
pressing the declaration as applicable to 
“each person” is the limit of the com- 
pany’s liability for all damages, including 
damages for care and loss of services, 
arising out of bodily injury to or death 
of one person in any one accident * * *” 


Definition of Insured 


Insuring Agreement 3 (d) “Definition 
of Insured” discloses the following: 

“The provisions of this paragraph do 
not apply to any employe of the Insured 
with respect to any action brought 
against said employe because of bodily 
injury to or death of another employe of 
the same Insured, injured in the course 
of such employment in an accident aris- 
ing out of the maintenance or use of the 
automobile in the business of such In- 
sured.” 

A new provision of coverage in the 
standard policy which is considered an 
improvement is the coverage now afford- 
ed for newly acquired automobiles. 

Again, in the old policy form, one ex- 
pression which was generally in use was 
productive of a good deal of litigation. 
This has been changed in the Standard 
contract. The phrase referred to is the 
phrase granting insurance to any one 
“legally operating” the Insured’s car with 
the permission of the Insured. The 
phrase “legally operating,” it was con- 
tended by many companies, nullified cov- 
erage if the car driver was intoxicated 
or violating other traffic statutes, etc. 
The new Standard Policy obviates any 
such contention by merely saying that 
insurance is granted to others in addi- 
tion to the Insured, if they are using the 
car with the Insured’s consent or per- 
mission. 

It should be pointed out that coverage 
now granted generally under the extend- 
ed coverage clause is in a sense restricted 
in the new policy. Under the old policy, 
coverage followed any one driving a car 
with the permission of the Insured or 
with the permission of an adult member 
of the Insured’s household. The new 
policy requires permission to be given 
by the Insured himself or by an agent 
for him, but does not grant coverage 








24th Year of PROGRESS 


IN 1935, premium income of the (American) Lumbermens Mutual 
Casualty Company of Illinois increased from $18,307,575.46 to 
$20,343,475.15, assets from $19,545,750.11 to $22,611,299.39, net 


cash surplus from $2,534,504.10 


to $3,082,433.03. In the same 


period, dividends paid to policyholders amounted to $2,950,721.23, 
bringing the total paid out in dividends and losses since organization 


to over eighty-two million dollars. 


(AMERICAN) LUMBERMENS MUTUAL 
CASUALTY COMPANY OF ILLINOIS 


James S. Kemper, President 
Home Office: Mutual Insurance Building, Chicago, U. S. A. 


“WORLD’S GREATEST AUTOMOBILE MUTUAL” 
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INSURANCE SERVICE Bungay 
Metropolitan Bldg. 1 Madison Ave 
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Our heartiest congratulations are 
extended to the Accident & Health 
Club of New York in its tenth 
anniversary being celebrated this 
month. 


ARTHUR G. FITZGERALD 


President 











LL 
when the permission is given solely by 
an adult member of the family. b 

Action Against Companies 

Another important change in the policy 
should be specially noted. There has been 
a growing practice of allowing the plain. 
tiff to join the company as a co-defend. 
ant in a suit against the policyholder 
The new policy takes care of this by 
forbidding it in very exacting language, 
The particular language referred to jg 
found in Condition “13” of the new pol- 
icy titled “Action Against Company” and 
is in part as follows: 

“* * * Nothing contained in this policy 
shall give any person or organization any 
right to join the insurance company as a 
co-defendant in any action against the 
Insured to determine the Insured’s lia- 
bility * * *” 

If a Legislature, however, expressly 
authorizes such procedure, as in Wiscon- 
sin, the policy provision must give way 
to the statute. ; 

Another provision in the old form of 
policy which has been the subject of a 
great deal of litigation is the provision 
which forfeits coverage when the Insured 
is “carrying passengers for a considera- 
tion.” This provision has proven quite 
worthless, since the courts have gener- 
ally held that carrying passengers was 
intended to include only those cars where 
the Insured did it as a regular business 
or where he occupied the status of a 
common carrier. Probably the provision 
in the new policy will not be so suscepti- 
ble to judicial destruction for the word 
“Passengers.” 

Co-operation Clause 

There has always been some uncertain- 
ty regarding expenses incurred in prepar- 
ing a case for trial. The “Co-operation 
Clause” in the new policy probably does 
away with some of this uncertainty. 

Attention is also called to Insuring 
Agreement 2 titled “Defense, Settle- 
ments, Supplementary Payments.” In 
Section “B” the company now is obli- 
gated to pay “all interest accruing after 
entry of judgment until the company has 
paid, tendered or deposited in court such 
part of such judgment as does not ex- 
ceed the limit of the company’s liability 
thereon.” Under the old policy the com- 
pany was obligated only to pay interest 
accruing on that part of the judgment 
not in excess of the policy limit. Under 
the new policy the company must pay 
interest on the full amount of the judg- 
ment regardless of policy limit. 





WATCH AGENTS LICENSES 

An inspection into whether or not life, 
health and accident insurance agents are 
operating here without licenses is being 
conducted by F. Morris Ford, investiga 
tor for the Texas Insurance Commission. 
A bill enacted by the last legislature calls 
for payment of $1 license fee, as well as 
filing of affidavit. Agents without licenses 
are liable to prosecution. All licenses 1S 
sued prior to May 13, 1935, were auto 
matically cancelled. 


NEW SAFETY COUNCIL 


High school pupils of Dumont, N. J. 
have organized a safety council, the first 
of its kind in Bergen County’s schools, 
which is patterned after national_and 
state groups. Named the Dumont High 
School Safety Council, its membership 
includes Hi-Y Club members. 
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surety Men Follow 
Healey Bill’s Progress 
suBSTITUTE FOR WALSH BILL 
ying to Public Contracts It Calls 


Inclusion of Minimum Rates and 
Maxiumum Hours in Bids 


App! 
for 


Surety men are watching closely the 
wogress of H. R. No, 11554. the Healey 
— ie % . . ‘ 
wiblic contract bill in Congress which is 
, substitute for the Walsh bill of last 
war, Salient features of this measure 
we as follows: 

This bill would provide that in any pur- 
chases of or contracts for construction; 
rticles, materials, supplies, equipment or 
grvices, except professional services, in 
an amount exceeding $2,000 by any de- 
yartment or agency of the United States 
or by the District of Columbia there shall 
be required to be included in the pro- 
posal or contract a representation or 
agreement that all persons employed by 
the principal contractor in classes of em- 
ployment described in the invitation to 
hid, while engaged in the construction 
production or furnishing of such ar- 
tiles, materials, etc., which may be iden- 
tified as part of the subject matter of the 
contract will be paid not less than the 
minimum rates and be employed not to 
exceed the maximum hours designated in 
the invitation to bid. Such representa- 
tion or agreement would also provide 
that no person under sixteen and no con- 
vict labor will be so employed. 

Every purchase or subcontract by the 
principal contractor with respect to the 
subject matter of the principal purchase 
or contract would be deemed to contain 
the representation or agreements incor- 
porated therein. Any breach thereof 
would be deemed a breach by the em- 
ployer directly responsible therefor and 
shall not subject the princinal contractor 
to any of the provisions concerning liqui- 
dated damages provided he has given 
actual notice of such representation or 
agreements to such employer. 


Provisions of Agreement 


Every representation or agreement 
would provide: 
“(1) That any breach or violation thereof 


shall render the party responsible therefor liable 
to the United States as and for liquidated dam- 
ages in: 

(a) a sum equal to twice the difference be- 
tween the amount required to be paid to em- 
ployes, including the amount required to be 
paid for overtime in excess of the maximum 
hours designated in the invitation for bids, 
and the amount actually paid; 

(b) the sum of $10 per day with respect to 
each person under sixteen years of age em- 
ployed in violation of any representation or 
agreement, 

“(2) That the exaction or acceptance of any 
refunds or kick-backs of wages, in any form 
whatsoever, from employes shall render the party 
exacting or accepting same liable to the United 
States as and for liquidated damages in a sum 
equal to five times the amount of such re- 
fund: PROVIDED, That allowance shall be 
made for any penalty imposed on account of 
the same act or transaction and collected under 
any other Act of Congress; 

“(3) That any breach 
shall entitle the other contracting party to 
cancel the contract with respect to which the 
representation or agreement is made, and to 
make open-market purchases or have the work 
completed, charging any additional cost to the 
party responsible for the breach or violation: 

“(4) That the principal contractor shall, if 
directed by the contracting officer upon the rec- 
ommendation of the Secretary of Labor, cancel 
any subcontract for a breach by the subcon- 
tractor of his representation or agreement, and 
failure on the part of the principal contractor 
So to cancel shall subject his contract to can- 
celation.’ 


Any sum due the United States by vir- 
tue of the above provisions may be with- 
held from any amounts due upon any 
contracts or may be recovered by suits. 
Such sums would be held for the pay- 
ment of deficiency in wages to employes 
who have been paid less than the mini- 
mum rates of pay. 

Any bid may be rejected if the person 
submitting the same has in the perform- 
ance of any other contract breached any 
of the agreements or representations re- 
quired by this Act. 


or violation thereof 


ACTUARIAL MEETING MAY 15 


The featured informal topic of discus- 
sion at the forthcoming semi-annual 
meeting of the Casualty Actuarial So- 
ciety, May 15, at Briarcliff Manor, N. Y., 
will be “Regulation of Rates in Casualty 
Insurance on the Part of State Author- 
ity.” The meeting, heretofore open only 
to members and their guests, is now 
open to representatives of casualty com- 
panies or organizations. While this rep- 
resents a departure from the practice of 
life actuarial societies it is felt that the 
Society will be of greater service if 
company people are given an opportunity 
of hearing such first-hand discussions. 





A. M. THOMAS JOINS EAGLE 

A. M. Thomas has joined the Eagle 
Indemnity in its metropolitan New York 
office under Manager Edward B. Thistle 
to handle production. He was recently 
casualty department manager of the O. 
E. Barnes Agency and before that with 
the Massachusetts Bonding. 





Colonel Edward E. Goodwyn, promin- 
ent local agent of Emporia, Va. and a 
former president of the Virginia Associa- 
tion of Insurance Agents, has been elect- 


ed vice-president of the Home Telephone 


& Telegraph Co. which operates in 


southside Virginia. 
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By FRANK G. MORRIS 








President, Standard Surety & Casualty 


Barnum 


Can we in the insurance business bor- 
row a page from the experience of this 
Connecticut Yankee who, at 24, trumpet- 
ed his way into New York, the big cit) 
of 200,000 people ? 

The New York Sun’s famous hoax was 
in progress—dispatches from Sir John 
Herschel in Africa describing manbats, 
strange and fantastic animals inhabiting 
the moon. 

It must have been then that Barnum 
suspected the high birth rate of fools, for 
shortly after he was earning $1,500 a 
week displaying Joice Heth, the 160 year 
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Last Frontior- 


NATIONAL SURETY TOWN 


Science has penetrated deep into the physical universe 
— astronomy, physics, chemistry, have given knowledge 
that is reflected in the modern miracles of light, power 


and transportation. 


But man is still unknown. Subject to the stresses of 


modern life he reacts in unpredictable ways. 


Human 


nature is truly the last frontier. 

Yet on this last frontier National Surety Town is a 
tranquil city. In it, employer and employe live in mutual 
security. And it is a great city, for those protected by 
National Surety Bonds, with their dependents, equal the 
combined populations of Chicago and Philadelphia. 

National Surety representatives everywhere sell Fidelity 
protection to business, industry and banking — plus pro- 
tection against forgery, burglary and many other dangers. 


NATIONAL SURETY CORPORATION 


VINCENT CULLEN, PRESIDENT 


© N. S. C., 1936 
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old negress as the nurse of “dear litth 
George Washington.” 

Jarnum was one of those men fired 
with a mysterious egocentric power 
which drives them relentlessly down the 
corridor of Time from cradle to grave 


But ah! he knew how tto sell. He 
knew how to woo the public success- 
fully. He found the way to make peopl 


buy long before the universities “discov- 
ered” psychology. 

As humble workers in one of the lesser 
vineyards of insurance we have come to 
believe, rather reluctantly perhaps, that 
casualty and surety business must be 
sold. Unwilling dollars pay the premium 

3arnum’s most emphatic dictum—one 
which no one can accuse him of not fol- 
lowing—was to advertise persistently. 

He said that when an advertisement 
first appeared “a man does not see it, 
the second time he notices it, the third 
time he reads it, the fourth he thinks 
about it, the fifth he speaks to his wife 
about it, and the sixth or seventh he is 
ready to purchase.” 

NEW HARTFORD AGENCY 
Bernard L. McGurk, Former Carriage 
Maker and Auto Truck Dealer, Starts 

With Two Former Associates 

The Oakland Insurance Agency has 
been formed in Hartford, Conn. Joseph 
l*. Finnegan, president, was at one time 
in the accounting division of the Aetna 
Life. Bernard L. McGurk, vice-president 


and treasurer, at one time made car- 
riages. When the automobile came in hx 
conducted an automobile business, deal- 


ing for the most part in trucks. M1 
Finnegan was associated with him for 
twenty-five years. Another associate was 
Henry J. Golden, who is agency secretary) 


2.1% Compensation Rate 
Increase Granted in Virginia 
The Virginia state corporation com- 

mission has denied an increase of ap- 

proximately 4.6% in workmen’s compen- 
sation rates asked by companies writing 
that line but authorized an increase av- 
eraging 2.1%. The commission ruled 
that a 5% contingency loading was not 
justified and allowed a 2.5 contingency, 


which it said indicated an increase of 
2.1% in rates over all. It also ruled 
that the proposed application of loss 


constants to risks with premiums of less 
than $300 constituted avoidable discrimi- 
nation. A medical loss ratio not ex- 
ceeding 25.5% was allowed. ; 


HIGHWAY DEPT. INVESTIGATION 

Assemblyman Bruno has introduced a 
resolution for a complete investigation of 
the New Jersey Highway Department 
The resolution calls for a committee of 
five which will have power to investigate 
practices and methods used in various 
operations of the department, including 
the placing of insurance. Bruno alleges 
that he has heard repeated reports of 
favoritism in “highway bonding.” 

H. E. CASETY TO CHICAGO 

Harold E. Casetvy, who has been ac 
countant for the American Lumber 
men’s Mutual Casualty of Illinois and 
the American Motorists’, constituting 
the Syracuse branch of James S. Kemp 
er & Co., Inc., has just assumed new 


duties in the home office in Chicago 
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Great Demand for Travelers Auto 
Fatality Booklet “Live and Let Live” 


Since the sixth annual booklet on distributed at safety meetings held 
street and highway safety published by throughout the country. Hundreds of 
the Travelers has been off the press, groups have requested copies of the 
thousands of copies have been requested booklet and the new test to the extent of 


by governmental agencies, civic groups, from 5,000 to 20,000 copies and the num- 
service groups, schools and citizens all ber of requests for single copies to be 
over the country. This is indicative of | supplied run into the vicinity of 100,000 
the increased national interest in the Representatives of the company 
automobile accident problem and reduc- throughout the country and Canada are 


tion of fatalities. The demand for “Live making extensive use of the new booklet 
and Let Live,” it is reported, far exceeds and test in connection with safety in- 


WHY IS IT ---- | 


TEESE EERIE SUES eee 5 


BEHIND A DESK —— 


HIS “FIRST CONSIDERATION | 





HES A LEVEL HEADED 
BUSINESS MAN 


BUT BHD «a 





IS THE HAPPINESS AND: | 
SECURITY ¢ OF HIS FAMILY | 





HE. GAMBLES WITH THE LIVES OF HIS FAMILY 
AND EVERYONE ELSE ON THE ROAD — j | 


This illustration is one of many in the latest Travelers booklet illustrating the folly 
of recklessness on the highways. 


that for any of the previous editions struction provided in the schools and 
which have included “Thou Shalt Not campaigns that committees have initiated 
Kill.’ “The Great American Gamble,” in respective communities to bring about 
“They Call Us Civilized.” “Tremendous safe conditions on the streets and high- 
Trifles” and “Worse Than War.” ways. Representatives also are bringing 
Although 50,000 more of the large size the booklet to the attention of policy- 
“Live and Let Live” were ordered this holders as a means to emphasize the re- 
year than of the previous booklet, th: lation between the frequency and seri- 
demand thus far for copies has been so ousness of automobile accidents and the 
ereat that it is understood the edition cost of automobile insurance. 
will very likely be exhausted long be- Among the organizations that are pro- 
fore any of the previous safety publica- viding copies of “Live and Let Live” and 
tions of The Travelers. The abbreviated the new test to their memberships are 
version of the booklet which contains the American Legion and the American 





















sixteen pages aud the company’s new Legion Auxiliary, the Boy Scouts of 
street and highway test entitled “What’s America, chambers of commerce, safety 
Wrong 2” are intended for general distri- councils, General Federation of Women’s 
bution purposes and it is understood that Clubs, practically all the national lunch- 
quantities of these being requested are eon and service organizations and num- 
running into fhe hundreds of thousands erous fraternal organizations, while many 

Numerous states, either through motor business concerns are bringing to the at- 
vehicle departments or state-wide safety tention of their employes either the 
organizations, recently formed, have booklet or the test in connection with 








asked for as many copies as from 100,000 programs for the safer operation of 
to 200,000 so that the material may be company-owned cars. 
































Col. Greene Led Fight 
On Reoux Bill in Albany 


Col. Frederick S. Greene, superintend- 
ent of public works of New York State, 
led the fight in the Senate Judiciary 
Committee hearing in Albany recently 
against the Reoux bill which amends 
the lien law in relation to public im- 
provement contracts. It was another of 
his well known speeches in which he 
attacked bonding companies generally. 
He has been outspoken in his opposition 
to contract bonds on state work, pro- 
posing instead a fund of $1,000,000 paid 
by a 1% deduction on each contract. The 
Governor in his annual message recom- 
mended the adoption of the Greene plan. 

Those speaking for the Reoux bill in- 
cluded Samuel Atonowitz, Albany attor- 
ney, who said that the bill was prepared 
at the instance of the Atlantic Refining 
Co. and not at the request of bonding 
companies; Edward H. Cushing, Phila- 
delphia lawyer, who said that forty-six 
states had laws to protect the material 
man similar to the Reoux bill proposal. 
The missing states are New York and 
Vermont. He declared that the enact- 
ment of the bill would make bonding 
companies even more careful that only 
responsible contractors were bonded; 
furthermore, that the Reoux bill affords 
additional security to the state beyond 
the retained percentages. Mr. Cushing 
challenged statements made by Col. 
Greene and thought the state’s inability 
to recover on bonds of contracts might 
lie in the fact that the state did not 
possess a good cause of action. 

Appearing against the bill were Paul 
Blanshard, commissioner of accounts of 
the city of New York, who intimated 
that a great deal of the surety bond 
business of the city was politically con- 
trolled; Harry Hayes, secretary of the 
State Contractors Association, who de- 
clared the present lien law, with the pro- 
visions in the labor law requiring con- 
tractor to furnish statement that all la- 
bor has been paid before he can receive 
payment check on contract, coupled with 
the retention of the bid check to afford 
ample protection to the material man 
and labor. He did not want a change 
that would wipe out the Smith law and 
felt that the substitution of the Reoux 
bill would encourage the irresponsible 
contractor as well as to increase the 
cost of the work. 
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United States Fidelity & Guaranty ¢, 
with which is affiliated 
Fidelity & Guaranty Fire Corp, 
Home Offices: Baltimore, Md, 
——— 
British Committee Probing 
Workmen’s Comp. Acis 


A committee of British insurance ex. 
ecutives has been inquiring into the Op- 
eration of certain provisions of the 
workmen’ s compensation acts in England 
since last October. To this committee 
Sir John Simon, British home secretary, 
has appointed the following: William F 
Todd, Commercial Union; George A 
Isaacs, secretary, Nationz al Society of 
Operative Printers and Assistants, as ad- 
ditional members, and the following to 
ae those who have resigned: W, G 
de Gruchy Warren, general manager. 
Midland Colliery Owners’ Mutual Indem- 
nity Co., and John S. Boyd, vice- presi- 
dent Shipbuilding Employ ers’ Federa- 
tion. 








Dutch Oppose Compulsory 
Auto Law Planned by Gov't 


With the agitation for and against 
compulsory automobile liability insurance 
at a high pitch now in the United States 
it is significant that dispatches from Hol- 
land indicate a stout resistance of the 
public against the passage of a law of 
this type, based on the poor results ob- 
tained under the compulsory plan in 
Massachusetts. Despite this public oppo- 
sition, however, the Dutch government 
is planning to introduce the plan in Hol- 
land. 





$300 FOR FALSE TESTIMONY 

Paul J. Rickter, Plainfield, N. J., was 
fined recently $300 and given a sus- 
pended sentence by Judge Edward A 
McGrath of Elizabeth, N. J., for perjury 
in an automobile accident case. Rickter 
claimed that he was a witness in an auto- 
mobile accident which took place in 
Plainfield in August, 1931. Upon investi- 
gation by insurance companies investiga- 
tors, it was learned that he was not near 
the scene of the accident at the time it 
occurred. 


Incontestability Clause In Non-Cancellable 


Policy Wins N. Y. Case for Disabled Insured 


A case has recently been decided bv 
the City Court, New York County, in 
favor of the insured, construing the in- 
contestability clause of a non-cancellable 
accident policy in its relation to pre-ex- 
isting disease alleged to have originated 
during war service some years prior to 
the inception of the policy. Col. Michel 
Jacobs, portrait painter, brought the ac- 
tion to collect for disablement in 1935 
by reason of nervous prostration. His 
policy, paying $200 a month, is in the 
Continental Casualty, the defendant, 
which company denied liability on the 
grounds that the clause originated prior 
to the inception of the policy and during 
Col. Jacobs’ service in the World War 

[It is pointed out that the policy con- 
tained a provision relating to incontesta- 
bility as follows: 

“After one year from this date this policy 


will be incontestable as to the time of origin 
of any disability commencing thereafter.” 
The policy had a further provision in 

respect to war service reading as follows: 

“This insurance does not cover * * * dis- 

ability resulting wholly or partly, directly or 
indirectly, from (a) bodily injury sustained 
or sickness contracted while the insured is 
in military or naval service in time of war; 
(b) bodily injury or sickness caused by war 
or by any act of war.” 


When the case went to suit, among 
other defenses, the defendant company 


alleged the following: First, that the dis- 
ability from which insured is now sutftfer- 
ing, originated and commenced prior to 

‘ . . ' 

the issuance of the policy in 1922; and 
second, that the disability from which he 
is now suffering was caused by service 
; ; z eee 
in the army during time of war, and 
therefore was not covered by the terms 
of the policy. 

The insured’s attorneys made applica 
tion to the Court to strike out these de 
fenses. In rendering a decision in favor 
of the insured, the court said in conclt 
sion: 

“In view of the incontestability clause the 
defendant cannot be permitted, thirteen years 
after the issuance of the policy, to defend 
the suit upon the alleged ground that the 
ailment from which the insured is allegedly 
suffering was in existence at the time the 
policy became effective. The incontestability 
clause precludes defendant from raising any 
question at this time regarding the ume of 
origin of the alleged illness resulting in the 
present alleged disability. To construe the 
incontestability clause im accordance with 
defendant’s contention would render it large 
ly ineffectual and would compel the assured, 
many years after the delivery of the policy, 
to engage in a contest regarding the state 0 
his health at the time of the delivery.’ 


William Otis Badger & Son appeared 
for the plaintiff and McCormick & Eckel 
represented the defendant, Continental 
Casualty. 
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A BILLION 
DOLLARS 


The America Fore Insurance and Indem- 
nity Group has just passed the $1,000,000,000 
mark in the payment of claims. 


We talk blithely in terms of a billion 
dollars today but what does a billion dollars 
really mean? 


One billion dollars is about what the 
National debt was twenty years ago. 


One billion dollars was the cost of run- 
ning the National Government for sixty years 
from the time of Washington’s presidency. 


One billion dollars would replace all prop- 
erty destroyed in the United States and 
Canada by historic conflagrations since the 
beginning of this country. 


With a billion dollars you could build 
six cities the size of Albany, Atlanta, Denver, 
Dallas, Providence and Seattle or rebuild a 
city like Chicago. 


Poured back into the hands of individuals 
and industries and whole communities, this 
huge sum has saved many who might other- 
wise have suffered bankruptcy and ruin. 


We are proud of the record of the com- 
panies of the America Fore Insurance. and In- 
demnity Group which through conflagrations 
and disasters, have paid all honest claims 
promptly at one hundred cents on the dollar. 


a 
Chairman of the Boards. 











America Fore Insurance 


THE CONTINENTAL INSURANCE COMPANY 
AMERICAN EAGLE FiRE INSURANCE COMPANY 
FIDELITY-PHENIX Fire INSURANCE COMPANY 
FIRST AMERICAN FirRE INSURANCE COMPANY 


Eighty Maiden Lane, 








NEW YORK CHICAGO 
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SAN FRANCISCO 


INSURANCE 


and Indemnity Group 


NIAGARA Fire 
MARYLAND INSURANCE COMPANY OF DELAWARE 


THE FIDELITY AND CASUALTY COMPANY 
ERNEST STURM, Chairman of the Boards 
BERNARD M. CULVER, President 


New York, N.Y. 
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